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IT’S ALL WRAPPED UP, MR. PAINT DEALER 


( 


Here’s a package of extra 
paint profits, all wrapped 
up for you, Mr. Paint 
Dealer. And to get it— 
simply do this. Become 
the BPS exclusive fran- 
chise dealer in your 
territory. Control for 
ourself the outstandin 
ROUTE TO PROFITS seeli-iden in the ner 
ll industry today. 

This proved plan is skillfully engineered to 
bring prospects into your store—to move 
paint from your shelves—to give you more 
and better paint profits than you’ve ever had 
before. It works like this: 


1) It creates the desire to paint. 
2) It aids in color selection. 





«> It produces store traffic ... more sales 
. ++ More profits. 


For complete details of this unique BPS Sales 
Promotion Plan, and how you can become 
an exclusive franchise holder, write The 
Patterson-Sargent Company, at once. 


Shall we 
send it 


to You? 





AMERICAN LUMBERMAN, Published every other week by The American Lumberman—Established 1873—Office of Publication, 481 South Dearbern 
Street. Chicago, IIL Entered as second-class matter March 28, 1982, 


at the Post Office at Chicago, Illinois, under the Act of March 8, 1879. 
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Facts Can Check Drifting Labor 





The first Labor Day of our active participation in this war finds the lumber 
industry exerting every effort to keep production up to war demand. With little 
aid being received from government sources, the production problem is further 


complicated by an almost unchecked drift of skilled labor away from the mills 
and the forests. 


The lure that draws labor away from one vital war industry to another is 
usually a higher wage scale, and in the case of lumber labor, one of the main 
lures is the higher hourly scale paid in ship yards. There is little immediate pros- 
pect of the government pegging labor, or in some other way stopping the drift. 


There are, however, some measures that lumbermen have at their command 
to halt or slow the drift of necessary employees to other fields. These consist 


chiefly of using certain facts not readily seen by labor to prove the fallacy of a 
higher hourly scale. 


It can and should be pointed out that living costs in the ship yard areas are 
higher than in the lumber producing areas, and that in many cases the wage 
differential is more than consumed in higher rents, higher food prices, and nu- 


merous incidental expenses not encountered in the lumber regions. 


it can and should be pointed out that accommodations are likely to be poorer, 
houses smaller and close packed, and the life utterly at variance with what the 
woodsman has been used to. Then, there is the matter of time clocks, the imper- 
sonal attitude of the employer, and loss of the personal associations of a com- 
munity long lived in. 


There is the tangible factor of higher wages being in the long run lower wages; 
and the numerous intangible factors, some of which are indicated in the fore- 
going. Labor should not be allowed to float. There is no real or spiritual profit 
to anyone, and the war effort suffers. If the government does not act, the em- 


ployer can, and should, by explaining all the considerations to his employes. 


Publisher. 
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AN ANSWER 


TO THE NEED FOR GREATER SPEED IN WAR HOUSING 


P FULL WALL CONSTRUCTION with Upson Strong-Bilt 
Panels for interior linings is saving weeks on numerous 
war housing jobs now! 

On projects of 100 units or more, panels measuring 
up to 8 by 14’, numbered and pre-cut to specified 
size. are delivered to the site, ready for immediate 
application to framing. Simple Floating Fasteners grip 
panels securely from the rear. 


* 





> NO TIME IS LOST in cutting, taping or filling of 
joints. There are no nails to countersink. No nail 


holes to fill. 


Painting starts immediately following application. One 
coat usually is sufficient on the factory-finished, 
pre-sized surface of Upson Strong-Bilt Panels—never 
more than two. Interiors on one 500 house project 
completed in 77 working days. 








> NO OTHER MATERIAL, we believe, so fully meets 
speed and quality specifications. Upson Strong-Bilt 
Panels are thick, strong, rigid and durable—vastly 
improved over old materials, 


They assure low maintenance cost. They provide 
efficient insulation—double that of plaster. Their smooth- 
pebbled, fuzzless surface produces walls and ceilings 
of surpassing beauty. 





Se rR MRSonrocmapane Rb contNtoR Ene ennsmumnmmn te nnener senteN ek ReSENS i: aie csiantecaT teecRee ef 





Use of Upson Strong-Bilt Panels offers an economical speed system 
involving plentiful materials and a method for spreading available 
man power over a greater number of units. Time and cost-saving 
construction is combined with exceptional beauty and permanence. 
Field Supervisors, trained in the elimination of non-essential 
operations, and with “know-how” gained on dozens of big projects, 
can be supplied. FH A accepted. For important data and quick 
action, contact The Upson Company, Lockport, New York. 





Genuine Upson Panels Always Can Be 


UPSON 


STRONG-BILT 


PANELS 


Identified by the Blue—Center 
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Lumber Under M-208 is now con- 
sidered a critical material. Manufactur- 
ers operating under the Production 


Requirements Plan must apply for 
lumber on Form PD-25A, the same as 
ior other strategic materials. 


WPB Report breaks scarce mate- 
rials into three groups. (1) Supplies 
inadequate for war and essential uses. 
(2) Supplies sufficient for essential 
needs. (3) Supplies adequate for 
present demands—for use as substitute 
materials. Select grades of lumber are 
included in the upper two brackets for 
he first time. Materials considered 
generally available include plywood, 
vypsum and products, wood products, 
‘onerete, mineral wool, wallboard. 


Budgeting Use of Materials by 
rime war contractors, known as Con- 
‘tract Production Control, is being tried 
out with three Navy contracts for ra- 
‘ios. If successful it may be given a 
lace in WPB’s general program for 
ontrolling flow of materials. Contract 
‘roduction Control sets up a complete 
udget of materials and parts required 
‘) fulfill a prime war contract. Firms 
perating under PRP deduct materials 
uthorized under CPC from those au- 
thorized on fourth quarter PD-25A 
nd PD-25F forms. 


ODT Order No. 18 requires max- 
uum loading of civilian freight in rail- 
ad freight cars to either “marked 
ad limit” or “full visible capacity.” 
‘umber, shingles, other wood products, 
“ill be deemed loaded to capacity if 
ad is up to 12-inches below roof of 
ir measured at side walls. See order 
ior exceptions. 


Use of White Oak lumber in con- 
‘truction of ships caused WPB to issue 
Conservation Order M-209 prohibiting 
use of white oak logs in veneer, or in 
anything except “implements of war.” 


Total Construction increased, pri- 
vate building slumped. Total projects 
in first half of year totalled to $6 bil- 
lions ; war program public construction 
amounted to $4 billions, 150 percent 
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ANAGEMENT 


GUIDE POST 


increase over same period in 1941. 
Private construction dropped $400 
millions; non-residential building de- 
clined 41 percent. 


Tire Quotas will have to be cut in 
September from the August level, 
therefore, OPA has asked War Price 
and Rationing Boards for the “strictest 
possible interpretation” of the recent 
amendment to the tire rationing regula- 
tions restricting truck eligibility to 
vehicles essential to the war effort or 
public health and safety. WPB has 
notified OPA that tire allotments must 
follow a downward trend in 1942 to 
stay within amount of rubber ear- 
marked for the purpose. 


"Real Income" of $1.17 has been 
enjoyed by the American public during 
the first half of 1942 as against $1 in 
the same 1941 period it has been re- 
ported. Wages and salaries and most 
prices have raised only slightly since 
last December. Clothing leads the 
price rise this year; wages and farm 
earnings are tied. 


OPA Supplementary Order No. 
18 states, “A seller who owns more 
than one retail establishment and who 
has a fixed practice of selling com- 
modities or services at retail at uniform 
or at substantially uniform prices in 
all or certain of such establishments, 
may make written application to the 
Office of Price Administration, Retail 
Trade and Services Division, Washing- 
ton, D. C. for authorization to deter- 
mine and use uniform maximum prices 
under any price regulation issued or 
which may be issued in all of such 
establishments in which it has been the 
practice to charge substantially uni- 
form prices.” 


WPB Has Restricted to the armed 
forces all sales and deliveries of cattle 
tail hair. This has an indirect bearing 
upon our industry, since it is a com- 
modity used in high grade upholstered 
furniture. Also in making mattresses. 
The Navy alone needs more than the 
domestic supplying in making bunk 
mattresses. 


Baruch Rubber committee is at 
work, has received a good press but 
isn’t expected to pull rabbits, or tires, 
out of hats. Several proposals to save 
rubber by restricting driving have been 
proposed ; most of them dropped. Best 
guess is that strict gas rationing will 
be the method chosen to save tires 
already on cars. 


WPB Is Studying several hundred 
cases of alleged violations of L-41; 
most of them said to be the starting 
of construction without authorization 
after the order went into effect. Pen- 
alty includes stopping the unauthorized 
construction for the duration. 

Under M-208 construction of small 
garages is “out,” also construction of 
small $500 houses—if the dealer wishes 
to replace the softwood lumber used. 
Remodeling of residences is also lim- 
ited to defense areas and then only in 
cases where the remodeling results in 
room for an extra war worker or fam- 
ily. Preference Ratings for this work 
come under P-110. The limitations 
are imposed by the fact that softwood 
lumber cannot be replaced unless used 
for uses in lists A, B or C, or for Class 
1 or other rated work. If remodeling 
or small building construction can be 
accomplished without use of softwood 
lumber, then only the provisions of 
L-41 apply. 

Army is pointing the way for the 
conservation of critical materials in the 
construction industry. Examples: 
Shower cabinets of pressed wood wall- 
board—plastic screen cloth. Fibrous 
paper insulation for wiring—steel re- 
quirements cut one fourth in hot water 
heating systems. Paint specifications 
have been altered—stains will do for 
temporary units designed for a five 
year life! 

Production Requirements Plan 
will be reexamined—by the military. 
If P.R.P. does not provide the military 
with the materials they need—look for 
a warrant system to be put into effect. 
Such a system will tag materials for 
army-navy from raw material to fin- 
ished product. 








There are four reasons why paint 
is one of the major Wartime Sales 
Opportunities for lumber dealers: 

One: Almost everything the lumber 
dealer sells needs paint or some pro- 
tective covering before it is fit for use; 

Two: The sale of paint itself often 
leads to the sale of other items such 
as brushes, scrapers, sandpaper, steel- 
wool, ete. ; 

Three: Paint is one of the few 
items that can be sold under the repair 
and maintenance clause of L-41, which 
means that it can be sold without con- 
sidering the $500 limitation on residen- 
tial building, or the $1,000 limitation 
on agricultural building, or the $5,000 
limitation on other types of construc- 
tion ; 

Four: Paint is one of the few items 
that manufacturers believe they will be 
able to supply lumber dealers through- 
out the war. 

Paint Supply 

The paint industry uses about a 
thousand different materials, and mo- 
mentary shortages of materials are 
possible, but the general outlook is 
good. There is no trouble getting mate- 
rials for outside paint in general, and 
the quality of interior wall finishes has 
improved. Although shortages have 
existed, and in some cases still exist, 
‘paint quality in general has gone up 
while the total advance in price of 
paint since long before the war has not 
moved up more than 10 to 15 percent. 

As far as the oils are concerned, 
such as linseed oil, castor oil, fish oil, 
soybean oil and tung oil, the situation 
is as follows: 
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PAINT FOR PERMANENCY 


of Buildings and Business 


No tung oil can be used for the Gov- 
ernment has tied it up for waterproof- 
ing and paint to be used in the finish- 
ing of navy vessels, electrical insulation 
and other types of material ; 

Soybean oil has advanced in price 
but is being used to a large extent ; 

Linseed oil has been in good supply, 
although the flax seed from which it 
is made is being affected in the current 
crop by excess moisture and muggy 
weather and rust damage in the North- 
west. Canadian weather conditions are 
generally good. The main limitation 
on flax seed comes from the fact that 
Argentine or Uruguayan shipments 
have been reduced, due to the U-boat 
warfare. Much flax seed is waiting 
shipment from South America with 
ocean freight space impossible to ob- 
tain ; 

Importation of tung oil or China 
wood oil has stopped due to the war; 

Fish oil supply has been reduced due 
to the war and also to the fact that 
seamen are going into the merchant 
marine ; 

Castor oil is being used more than 
it was last year. 

Due to scarcity of various materials, 
genuine aluminum paint cannot be sup- 
plied, but good white or grey paint can 
be substituted readily. 

Rubber base floor coatings are “out” 
for concrete basements and industrial 
use, but oil base flooring enamel may 
be substituted instead. 

Shellac has been placed under allo- 
cation, and for all practical purposes is 
out. Shellac depends upon the ship- 
ment of shellac gum which is an excre- 


tion of a small bug gathered from trees 
and shipped from India. 

Gold paint is scarce, and synthetic 
resin enamels are available on prefer- 
ence ratings only. Plastic type resins 
are almost unavailable. 

Chrome which is used to harden 
steel for armor plate on battleships and 
tanks has become scarce. While we 
have some domestic deposits of low 
grade, most chromium comes from 
Turkey which is closed to us because 
of the fighting around the Mediter- 
ranean. As chromium is used to make 
green, orange and yellow pigments, it 
is probable that there will be curtail- 
ment of paint containing green, orange 
and yellow chrome pigments in the 
near future. With the above excep- 
tions, however, paint in all essential 
colors and for all necessary uses will 
be in supply within the foreseeabl: 
future. 

While there have been temporary 
shortages of lead, in the main ther 
is a sufficent supply of zinc and pig 
lead, linseed oil, turpentine, and other 
ingredients to assure lumber dealer: 
that paint manufacturers will be abl 
to supply them with a good quality 
paint to sell their customers. 

The three most serious hazards to 
the paint industry have been encoun- 
tered in packaging, in brushes, and in 
labor. These three difficulties have 
been solved in the following ways: 

As no tin or terne plate will be avail- 
able for paint cans, black-iron cans 
coated with baking lacquer in gallon 
sizes will be used for paint. The 
smaller sizes will be packaged in glass 
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or fibre sided cans with metal tops and 
bottoms. Glass has a high breakage 
liability and costs more to ship, but 
on the shelf has more eye appeal to 
the purchaser. Cartons, however, can 
still be made attractive by proper 
wrappings. 

As is well known, pig bristles for 
brushes have been cut off by the Japa- 
nese-Chinese war. Brushes with syn- 
thetic bristles are now being supplied. 
\s it happens, this situation also ties 
up with the labor shortage, for where 
professional painters are available they 
usually have their old brushes well 
taken care of, and therefore can get 
long without new ones. As far as the 
iomeowner applying his own paint is 
‘oncerned, the synthetic brush will do 
1im just as well, although it is probable 
that it will not do as good a job for 
as long a period as the hog bristle 
rush. Home owners and laymen using 
he synthetic bristle brush, however, 
experience no real difficulty with it. 
(he paint business, therefore, has gone 
o the retail trade who can use brushes 
vith synthetic bristles. 

Paint Inventory 

Too many dealers thinking that a 
omplete line of paint would increase 
heir inventory out of proportion with 
heir other stock have contented them- 

‘Ives with stocking only white and 
pecialty items. It is unnecessary to 
xtend the paint inventory too widely. 
D colors, for example, carry 80 per- 
ent of the volume. With 39 colors out 

f approximately 125 most of your cus- 








Versatility of paint manufacturers 
has made possible not only good 
paint, but improved paint, in spite 
of the fact that many of the ma- 
terials formerly used have been 
curtailed by war needs. On this 
and the next page are pictured 
some of the uses to which former 
paint materials have been con- 
verted. But paint manufacturers 
have revised their formulas to 
provide you, the lumber dealer, 
with high quality paint during the 


war 
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tomers’ paint needs can be taken 
care of. 

In investigating the stocking and 
selling habits of lumber companies who 
have recently increased their paint 
sales, it was found that considering 15 
outside colors, and 15 inside colors, 
they would break down an order for 
100 units of each type as follows: 


Exterior 


Paint 
NG for cia ak Sociol et, Se Palas lie 50 
EE kacccveneesenenteee ers 10 
Cid el aks pinae eee 5 
2 shades of Green ......... 15 
2 shades of Red ..... aan 5 
3 shades of Tan ........... 10 
Oe ig ais eh waar 2 
MEE odor nase eames 3 


Interior 


aint 
IE 3 aig Guach abel ey RES 40 
Terr Ceres rer 15 
Si 5 ein ie anang RE ee 10 
Nk arise Ce are cs Ou ba 5 
kaise oa i 8 
SE ers ee ee ee 2 
ads epaktedei ighto a $ 
NING So es Seas ocr ca 10 
Ne itig oa Bak ues ben ewe 2 
RUN sane < ek ate Rane eee 2 
RN so ao ei ate ace l 


Those are the proportions as far as 
colors are concerned. As for sizes they 
would break down the various types of 
paints as follows: 

Quick drying enamels for chairs or 
new windows, etc., they would stock 
in ™% pints. This is the only type of 








paint they would stock in 2 pints. 
They stock no 
screen paint. lor screens, most people 


> gallons except in 
with average size houses need 1% gal- 
lon. 

Pints are stocked in floor enamel, in 
prepared outside paint and also flat 
wall paint used for primer purposes. 

They would stock quarts and gallons 
in everything except a few specialty 
items. 

5-gallon cans are stocked in white 
cream and ivory (outside paint). 
stains, used for 
woodwork, ‘they stock in pints and 
quarts. 


Penetrating oil 


These companies usually carry only 
the medium best prepared paint. 

They report that quarts “turn over” 
faster in everything except prepared 
paint (outside), where gallons “turn 
over” faster than quarts. In colors, 
white, ivory and cream “turn over” 
fastest. They have found that semi- 
gloss was not too good a selling item 
and that varnish sold about one-fourth 
as often as inside paint. They con- 
sider that an average $1,600 inventory 
is ideal, but carry an average $2,500 
inventory of paint at this time because 
of the uncertainties of the situation in 
all lines. Stock should be “turned 
over” six or seven times a_ year 
although they actually turn their inven- 
tory over more frequent than that. 

As far as paint sales are concerned, 
about 50 percent of their sales are 
made to contractors and 50 percent to 
consumers or homeowners. The rela- 


tion between paint sales and the sale 
of other items were figured as follows: 

Turpentine and linseed oil was sold 
once out of every three paint sales. 

Brushes were sold to every fifth 
paint customer. 

Inasmuch as painters were digging 
out their old brushes because they 
could not buy hog bristle brushes, 
brush cleaner was selling about as 
often as brushes. 

Auxiliary items such as _ scrapers, 
sandpaper, steel wool, etc., was selling 
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to about one out of every four cus- 
tomers. 

In considering the sale of other 
items in relation to paint, it was found 
that when windows or doors, cupboard 
jobs, kitchen cabinets, screens or com- 
bination-doors were sold, three-fourths 
of the time the lumber company got 
the paint sale with the order, if the 
sale was made to a consumer, and one- 
half the time they got the paint sale 
if the original sale was made to a con- 
tractor. 

On the sale of flooring, about one- 
half the time they get the finishing. 

In remodeling-repair and mainte- 
nance work, which sold about 50 per- 
cent to the contractor and about 50 
percent to the customer, they receive 
about one-half the paint sales when the 
sale went to a contractor and about 
three-fourths of the paint sales when 
the sale went to the consumer. 

While the operations just discussed 
were based upon a policy of merchan- 
dising paint to consumers and contrac 
tors, some lumber dealers approach the 
problem of merchandising paint from 
an entirely different standpoint, and in 
that case both their inventory, stock 
ing, and merchandising methods differ 
from that just outlined. 

For example, one dealer whose atti- 
tude towards paint is typified by the 
statement that, “almost everything a 
dealer sells needs some kind of pro- 
tective coating before it is usable,” 
contents himself with stocking onl) 


Color charts and cards, color schemes for rooms, are among the many aids paint 
manufacturers provide for selling paint to lumber dealer customers 
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juarts, gallons and five gallon sizes, 
chiefly in white, ivory and cream. He 
ttocks some of the other colors which 
ire frequently used, and such things 
is screen paint and varnish. 

This dealer told of an experience 
where his firm had purchased some 
$5,000 worth of assorted paint, colors 
ind sizes, in which they had quite a 
1umber of small size cans in a number 
ff the colors. The quality of paint they 
uirchased made it difficult to sell these 
small size cans because the same size 
‘an be bought in the drug store or 
lime store for 10 cents, whereas the 
umber company had to charge 28 cents 
or the quality. This dealer pointed 
suit that under such conditions, it was 
lifficult to sell the paint and further- 
more no brush used by a contractor 
vould fit into the small paint can, for 
nothing but an artist’s brush would 
work, and there was not enough paint 
iathe can to do much more than paint 

siall kitchen stool. 

For a lumber dealer, he considered 
tocking these small cans misdirected 
effort because his normal trade would 
all for large size cans that would paint 

room or a small shed or something 
{ that sort. It took this company over 
ive years to get rid of those small size 
ans and in the end they gave the bulk 
of them away as sales premiums. 

The main thing that counted in this 
lealer’s opinion was that the paint he 
arried and the sizes he carried could 
e sold without any particular sales 
fort and were sold more as a result 
f his other business than because of 
ny special merchandising. 

In general, it will be found that most 
ealers who carry paint at all carry 

hite lead, linseed oil and turpentine, 

x this material is standard wherever 
xterior paint is needed. Of course, 
prepared paints are also used for ex- 
‘rior work, but the paint-contractor 
aternity frequently wish to mix their 
vn. Prepared paints are. more in 

‘mand where consumer or home- 
wner trade is being sought. 

Of course, in the case of white lead 
nd oil paint, which was the only 
vailable white paint in the colonial 
(ays, it is possible to tint the white 
) a wide range of colors and thereby 
secure nearly any shade desired. There 

no appreciable loss or deterioration 
of white lead paint in storage, and by 
stocking the basic white lead plus oil 
and color, the dealer avoids storing the 
inany different shades which would be 
necessary to meet customer demand. 

On the other hand, prepared or 
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ready-mixed paints are, it has been 
found, more readily sold to the aver- 
age ‘homeowner or layman who is 
interested in applying his own paint. 

One relatively new type of paint is 
the modern water thinned resin emul- 
sion paint for interior walls. Most 
paint companies have a line of this 
paint today. It is sold chiefly because 
one coat covers almost any surface. It 
has no objectionable odor, is easy to 
apply, it dries in about one hour, it is 
washable and of relatively low cost. 
Casein paints are similar to these resin 
emulsion paints as far as their handling 
is concerned, and they are frequently 
sold for the same reason. Various 
types of wood finishes for woodwork, 
floors, furniture, cabinets and plywood 
paneling have been developed and are 
still available. Varnishes, of course, 
can be obtained, although shellac is 
practically out of the picture today. 
Paint Usage 

In the use of exterior paint, paint 
failure is caused most frequently by 
the following conditions : 

Alligatoring is caused by the appli- 
cation of a relatively fast drying coat 
over another coat which is too soft. 
The softness may be due to too much 
oil or insufficient drying time. If alli- 
gatoring is not too severe, the cracked 
coat can often be removed by wire 
brushes, but if the cracks are too deep, 
the old paint should be removed 
entirely. 
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Blistering and peeling is caused by 
moisture in the wood. If the wood is 
dry, the paint will not blister or peel. 
To remedy blistering of exterior paint, 
apply two coats of paint or a good 
moisture-proofing paint on the back- 
side of the siding. 

Blotching or fading is caused by the 
wood absorbing all the oil from the 
paint which in turn is the result of 
giving the wood too few coats. 

When paint is applied too thickly, 
the surface dries quickly and leaves 
an undried portion beneath it. When 
this dries later, it causes the surface 
skin to wrinkle. Wrinkling will not 
occur if each coat is brushed out to a 
thin film. 

In painting new unpainted metal, the 
most satisfactory way to prepare sheet 
metal for painting is to allow it to 
weather for 4 to 6 months. Before 
repainting rusty metalwork, the metal 
should be wire brushed, and then 
painted with a good rust resistant paint 
such as red lead, blue lead or metallic 
zinc paint. 

Particularly, in dairy barns where 
moisture caused by live stock becomes 
great, it is essential to paint the back 
side or inside surfaces of wood siding 
or masonry walls. If a new barn is 
being. constructed, the lumber can be 
laid out on-Saw horses and primed on 
both sides and edges before being 
nailéd on the building. This not only 
prevents warping and keeps the siding 


This book in color provides the housewife with the latest ideas for her home. Color 
appeals to women who make 85 percent of the nation's purchases 
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is the time to 


PAINT 














What an inpro 
d little PAINT can make! 


It's patriotic to paint, and 
and it PAYS to paint. For 
painting is SAVING, as 
well as beautifying. 


There’s plenty of paint. 


We have it. Paint of fin- 
est quality. made of 
choicest materials. Paint 
that covers well, spreads 
far, gives long-time pro- 
tection and preservation. 


Paint that is second to 
none for service and 
beauty. 





We have paints for out- 
side and inside uses, for 
walls, floors, cabinets, 
chairs, tables. Varnishes, 
stains and oils. 


Whatever your paint 
problem, large or small, 
come in and tell us. Let 
us show you the new 
colors and combinations. 
Today or tomorrow, why 
not call and look over 
our paint displays—or 
‘phone us about your 
paint needs. 
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YOUR COMPANY NAME HERE 
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from shrinking and opening between 
aps, but the priming of new lumber 
before using saves enough labor when 
‘ompared with priming sidewalls after 
‘onstruction to almost pay for the paint 
material used. 

To prepare stucco, concrete work or 
nortar for painting the material should 
e allowed to dry at least six months 
before paint is applied. If painted 
vithin that period, it should be aged 
itificially by washing with a solution 
nade by dissolving two pounds of zinc 
ulphate in one gallon of water. Stucco 
of magnesite composition should not be 
painted with oil paint. At least two or 
three days of dry weather should pre- 
ede the priming of unpainted brick, 
cement or cinder blocks. 

Nearly all agree that any surface to 
be painted must be clean, dry, free 
from dust, grease and dirt. Glossy sur- 
laces should be sanded dull. Roughly, 
painting may be done at any time of 
year provided the surface is thoroughly 
dry and the temperature approximately 
not less than 50 degrees Fahr. 





New cement contains free lime and 
water. If painted, the lime reacts with 
he oil in the paint to form a soap. It 

recommended that concrete be left 
unpainted until the free lime has been 
onverted by carbon-dioxide and mois- 
‘ure in the atmosphere to harmless 
calcium carbonate. This process takes 
t least 90 days or longer. Then if 
he surface is dry, it can be painted. 

New plaster should age from 60 to 
0 days and should be completely dry 
hefore it is painted. If active alkalinity 

present, wash with a solution of 

ree pounds of zinc sulphate dissolved 

a gallon of water. Apply this with 

bristle brush, allow it to dry and then 
brush the surface with a stiff brush 

remove any crystals. Being very 

‘rous plaster surfaces should be sealed 

ith a sealer before finish coats are 
applied. 


New wallboard should be sealed with 
a sealer if the board is porous. 

sefore varnishing new linoleum or 
composition flooring, remove the wax 
on the surface of the new linoleum by 
vashing the surface with turpentine. 





At left is a sample mailing piece for the 
dealer to send to paint prospects. Prices 
of reprints are available on request. At 
right is a two-column advertisement for 
dealer use in local newspapers. A mat 
of it, from which a newspaper cut can 
be made inexpensively, can be obtained 
for 25 cents 
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It may require several washings for 
complete removal. 

While for outside painting in par- 
ticular, three coats are generally 
recommended, if applied to new mate- 
rial, after a good foundation has been 
built up, two coats only are necessary. 

In general, over old finishes, if the 
coating is cracked or badly deteriorated, 
it must be sanded or otherwise re- 
moved before repainting, but if the sur- 
face of the coating is in good general 
condition, then the surface only needs 
to be cleaned before repainting, or 
revarnishing. 

To remove mildew or _ fungus 
growth, wash with a solution of one 
pound of sodium phosphate or one 
pound of sodium bicarbonate dissolved 
in a gallon of warm water or with a 
3 percent solution of Lysol, rinse with 
clear warm water and allow surface 
to dry. 

It is wise not to paint your house 
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during the season when bugs and flies 
are most prevalent. 

Don’t use paint of the same consist- 
ency for all coats, use a thinner paint 
for the first coat. 

Don’t use a dark undercoat for 
enamel finishes. 

Don’t apply paint in damp cold 
weather. 

In installing new doors or windows 
see that they are painted and finished 
as soon as they are fitted or installed. 
Be sure that the top and bottom edges 
of doors recéive two coats of paint or 
varnish. Be sure to prime or paint 
sash, particularly the exterior as soon 
as possible after arrival at the building 
and overlap the paint on the glass. Do 
not paint the weather strip. Unless 
trim is treated with water-repellent 
preservative, paint the back or wall 
side before it is put in place. Be sure 
to paint or varnish carefully the ends 
of baseboards and mitered ends of 









For outside and inside. 





AINT NO 


We have the right paint for EVERY painting need. 


iA & 
vere > 


- 


(a, 
i aS « 





For floors, walls, tables, 


chairs. For the odd paint jobs. Paints of finest 


quality, of best ingredients. Paints that cover bet- 


ter, spread farther, last longer. Varnishes, fillers, 


stains, enamels, oils. Call or ‘phone. 








(Company Name and Address) 








| 
| 





Beloit, Wis., was a small city of newly painted homes this summer: above is shown 


one of them. 


Paint or 
shellac inside of doors and drawers in 


doors and window casings. 


cabinets. 
Points on Paint Styling 

Light colors always help to make 
things look larger. 

Dark colors help to make things look 
smaller. 

Warm colors, reds, oranges, yellows, 
yellow greens seem to bring things 
towards you. 

Cool colors, blues, violets, blue 
greens, blue greys seem to push things 
away from you. 

For example, dark roofs seem to 
sink lower to the ground. If a two- 
story house has shutters, paint the 
shutters of the upper story the same 
color or tone as the roof. This will 
visually bring the roof line lower and 
the eye will travel to the bottom of 
the dark shutter. Paint the remaining 
shutters the color of the body of the 
house. 

On a many-gabled roof, the roof 
should be dark, and nothing should 
stick out in color. The longest-straight- 
est lines on a many-gabled house are 
the lines nearest the ground. Feature 
the front door and shutters on the 
lower floor only, so that the eye does 
not consciously lift above the first floor, 
but is held where the lines are longest. 

Dormers can make a small house 
seem larger by being painted on their 
faces the color of the side wall of the 
house. 

Dormers on a tall house should be 
painted the dark roof color. They will 


Some dealers in paint were reaping from their campaigns 


then become visually a part of the roof, 
not of the side walls, making the house 
seem lower. 

Window openings of different sizes 
should be painted the same color as 
the body of the house, otherwise they 
will disturb the unity of its overall 
shape. 

Long, narrow living rooms can be 
made to look wider by placing a dark 
color on the wall at each of the narrow 
ends, and a light color on the remain- 
ing walls and ceiling. 

Living rooms that are square should 
have one wall featured by a different 
color or pattern so that there is a focal 
point of interest. 

Living room ceilings which are too 
high, should be painted a darker color 
than the side walls. 

Living rooms which are small may 
be made to look more spacious by being 
painted with a light single color on 
all walls and ceiling. 

In considering the classes of house 
styles such as colonial, English, Span- 
ish, etc., the general color schemes are : 

Roofs — medium to dark in color, 
except Spanish type which is bright in 
color. 

Body—light in color for all types. 

Trim—lighter than body, except in 
the case of English, Spanish and Mod- 
ern, where it is darker. 

Sash—same as trim, except Spanish 
where it may also match door. 

Shutters — different from other 
colors used, all types where shutters 
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are customary. (Shutters are not com- 
monly found on Modern, Spanish, or 
English type houses. ) 

Doors—different from other colors 
except in Colonial and French, where 
it may be same as the trim. 


Merchandising 

Paint has to be dramatized as does 
any other merchandise, but here is a 
chance to employ color as is not pre- 
sented with practically any other item. 
Paint companies in particular, are not- 
able for their fine merchandising aids 
such as mailing pieces, mailing cards, 
national advertising, billboards, cam- 
paigns, lectures, photographic slides 
and other types of appeals to get pros- 
pective customers into your place oi 
business. 

On dramatizing paints, here are a 
few stunts that have proved successful. 

One dealer keeps a can of cheap 
paint, places it on the scale, and then 
says, “that cheap paint weighs only ten 
pounds to the gallon, now look at this.” 
He brings up a gallon of good paint, 
grunting a little as he does it. “Eighteen 
pounds exactly,” he points out to the 
customer. “The good paint weighs 
almost twice as much as the cheap 
paint, yet it costs just $1.50 more a 
gallon. One gallon of good paint will 
cover twice as much surface as cheap 
paint, and will last three times as long. 
Now take this pencil and figure the 
cost of your paint job yourself.” 

Another dealer has a large space 
along the side of his building which he 
decorates with panels, each 30 x 48 
inches, framed with a 3-inch wood 
strip. 13 types of siding are shown 
here pointed in different shades. The 
idea is to show the customer enoug! 
of each type of siding to show how it 
will appear when finished in good 
paint. 

Out in Kansas, a dealer found an 
old frame house that had not been 
painted for 24 years. He painted hal 
of it free, and called attention to thi 
house in newspaper advertising, using 
a picture of the half-painted house to 
dramatize the obvious improvement. 

Many paint companies will furnish : 
paint display and stock, arranging the 
shelves, and supplying colorful cards 
for window, floor and counter display: 
to attract customer attention at th 
point of sale. 

Any dealer that overlooks this war 
time sales opportunity today is simply 
writing off, on the average (according 
to a recent dealer survey) some $2,000 
to $5,000 a year business that he could 
have. 
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Left: Cover of the booklet which the 
Whiting-Mead Co., Los Angeles, Calif., 
distributed to customers and prospects 
on request. Original cover was in four 
colors. Booklet was advertised over the 
radio and by direct mail 


SELLING 
HOUSEHOLD 
SPECIALTIES 


MODERNIZATION 
ina 


WAR ZONE 








#1 


Sttentiém - - Home Owner: 


t if off any longer? Let's get that little 
repair job pagel perhaps a complete remodeling job. 
let Wniting-Mead's Home Planning and Remodeling Department 
handle the whole thing for you, including: 


1. Financing Service 
2. Priorities Assistance 
3. Plan Service 
4. Everything for Building under one Roof. 
This department will save you the worry of going 
from place to place to secure the various services that you 
may require » incidentally, it will be a great saving 
on Time and Tires. 
Just one phone call does the trick-- Jefferson 5241. 
Remember our Government wants us to keep building at home. 
Come in and see us today. 
Respectfully yours, 


WHITING-MEAD COMPANY 


By 
Kenneth Ballenger 
P,S. Don't fail to write or phone for our beautiful 
free booklet in color for suggestions on home 
remodeling. 


At left, and on fol- 
lowing pages are re- 
productions of letters 
used to uncover 
prospects for repair 
and remodeling jobs. 
The letter shown here 
was sent to 1000 
carefully selected 
prospects in districts 
around defense plants 





By featuring small job moderniza- 
tion work of permissible types and by 
putting extensive promotional effort 
behind miscellaneous supply and spe- 
cialty items, the Whiting-Mead Co., 
lumber dealers at Los Angeles, Calif., 
has managed to maintain a fairly nor- 
mal retail volume despite present con- 
ditions. 

The Whiting Mead Co. launched its 
campaign for “under -the-maximum” 
and priorities business in the modern- 
ization field with issuance of an attrac- 
tive planning and suggestion booklet 
which was distributed on request to 
both private parties and contractors. 
Both radio and direct mail advertising 
were used to create the requests. 

The booklet itself was an unusually 
attractive presentation using a striking, 
red, white and blue cover. The cover 
featured the slogan: “Repair, Remodel, 
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#1 


Dear Customer: 
| 


have found our Service of Value to you. 


We are pleased to announce a new service 
as the Home Planning and Remodeling Department. No 
what type of repair work you requires the addition of a 


We would like to take this opportunity to thank 
you for your valued patronage and sincerely hope that you 
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#2 
Dear Friends: 


September 5, 1942 


Modernization, Remodeling or New Construction 
hrough the ¥ 


t Hone Planning and 
- All interested Federal Agencies are 


hiting-Mead Co, 


encouraging remodeling to existing structures, to provide 


tant reasons. 


bedroom rhaps a bathroom or kitchen you have been want- 
ing to senawaties if so, call us and let our experts save 1. It is the quickest possible way to make 


you valuable time and expense through the use of this new 


department, by offering you: 


l. Financing Service 
Ze Priorities Assistance 


3. Plan Service 


4. Bwverything for Building under one Roof 


Remember our Government wants, and must have 
rental housing units to house our war workers. 
for shelter rentals in this area is tremendous and grow- 


ing every day. 


THIS IS OUR JOB ---~-------RE MUST NOT FAIL, 


known additional housing for our ever increasing war worker popu- 
latter lation, by extremely favorable regulations for these impor- 


vital housing available, 


2e Additions to existing structures save 
critical iron, steel and copper materials 
needed for War, 


3. It avoids dangerous over expansion which 
tears down property values after the war 
is over, 


To meet these needs do not hesitate to take 


advantage of the Whiting-Mead Company's complete Home 


The need 


Planning and age ey Service, This includes, with- 
out cost to you, Home Fl j 
Necessary Contractors, Materials and Financing Service; in 
fact, “everthing for*b 


anning Service, Decorating Service, 


uilding" under one roof", You need 


only to call or write and our experts will be glad to come 


out and go over your problems with you, giving figures and 


estimated costs, without obligation on your part. 


Phone us today- Jefferson 524l-- and let us send 


you our Beautiful Free Booklet, in color, 


Yours very truly 


We must all do our part $ This job cannot wait! 


Call NOW ----- Jefferson §241 


WHITING-MEAD COMPANY 
By Kenneth Ballenger 


Enlarge—lor Victory, For Defense.” 
Interior pages, also done in three col- 
ors, described and illustrated the vari- 
ous improvements still available to the 
home-owner. One page suggested new 
lighting fixtures, a second bathroom 
modernization, a third redecoration and 
so on. Theme emphasized throughout 
was how the home-owner could aid 
hoth the nation and himself by provid- 
ing extra housing space for war work- 
ers. 

The booklet was first advertised by 
means of radio spots—five a day on 
one station for a 30 day period and 
seven a day on a second station for 60 
days. These announcements played up 
the idea that with the opening of 
Whiting-Mead’s new Modernization 
Planning Department a complete 
“package” remodeling and repair serv- 
ice became available to the home- 
owner. Listeners were invited to phone 
or write for the planning booklet. Cop- 
ies were also sent to 1,000 carefully se- 
lected “prospect” names in districts 
around defense plants—the areas 
where the housing shortage is most 
severe. 

At the same time, the company sent 
a special letter—a personalized form— 
to 350 old customers who had been sold 
Title 1 loans. The theory here was 
that people who had once borrowed 


this source was greater than from any 
other. 

Inclosed with each booklet sent out 
—these were also mailed on request to 
those on the Title 1 list—was a busi- 
ness reply postcard asking that a rep- 
resentative call to discuss moderniza- 
tion needs. Numbers of these were 
mailed in, providing an active list for 
concentrated follow-up. 

If no word had been received from 
the prospect three weeks after the 
booklet was sent him, a first follow up 
letter was sent. This pointed out that 


Above, left, is the 
letter sent to 350 old 
customers who had 
been sold Title | 7% 
loans. Above, right, 
is the follow-up letter 
sent to prospects who 
had requested the 
booklet. At right, a 
reproduction of the 
company's display 
newspaper advertising 


— 
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This Month Only! 


Respectfully yours 
WHITING-MEAD COMPANY 


Kenneth Ballenger 


additional housing space for war-work- 
ers is essential and that federal agen- 
cies are encouraging modernization 
work for quick results, as a means Oi 
saving vital materials and for the pur- 
pose of avoiding dangerous over-ex- 
pansion. Supplementary copy sold the 
idea of Whiting-Mead’s complete plan- 
ning, financing and material service. 
If the letter failed to get results, a 
final follow-up was made by telephone. 
The contact man explained that since 
the prospect had asked for the booklet 
the company wondered when he'd be 


| PHONE TR. 938! 





Entire Month of August 
Featuring PABCO PAINTS ond LINOLEUM — 


Your last big chance. Mony articles featured in 





bene L this sale will not be replaced for the duration 
PABCO {0 STEEL MEDICINE § 
SATINFINISH 3 ere 
WALL PAINT 


N.DEK ENAMEL 


See eee “SCREEN c< 92 
PABCO Hf 27 DOORS 





INLAID FLOOR ( 
TOWET SEATS ~ 4" COVERINGS | 


ie nae UIGHT FIXTURES, § % 
SCREEN WIRE oe 


4 Mew 


WATER HEATERS 


FENCE STAIN. "Bt “is 


2 wi FN § 3 0 Lea _ 


OUTSIDE PAINT 





money to repair or remodel knew it 
was a simple, easy matter—and that 
modernization is a profitable invest- 
ment. Significantly, the response from 





Tremendous Values in FF j= ——— Astewetiv © Prices on Thevser de of Other items 


WHITING - MEAD 


‘ EVERYTHING FOR BUILDING" 


7263 €. Vernon Ave., Los Angeles 5018 Lankershim Bivd., N. Hollywood 
5101 Whittier Blyd., Los Angeles 1064 £. Ancheim St.. long Beach 


finest Quality paints for 
every purpose around 
your home. Come in to 
day. Take advantage of 
these great Price Reduc- 


fons 
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Contractor and Fellow Member: 


As you know, there have been many restrictions placed 


on new construction by the War Production Board. 


Therefore, it 


is necessary that the contractor, anc the material man as well, 


look for new sources of business. 


In an effort to help you as 


well as a the Whiting-Mead Co. has set up a new depart- ° 
e 


ment which we bel 
modeling jobs for this area. 


ve will develop worthwhile business in re- 


Our Home Flanning and Remodeling yt nee | as it is 
e 


called, can save you and your customer a lot of valua 


offering you the following services: 


1. Financing Service 
Ze Priorities Assistance 
3. Plan Service if Required 


4. Everything for building under one roof. 
Our comm@dities include roofing, plumbing supplies and 


time by 

At left, a reproduc- 
tion of the letter sent 
to contractors who 
had ever done busi- 


fixtures, builder's hardware, cement, lime, plaster, lumber, sash 


and doors, cabinetg, linoleum, shades, paint and Wondertile Board. 


Government wants, and must have rental 
ee on call Jefferson 5241 or 


housing units to house our war workers. 
come in and see us today. 


THIS IS OUR JOB. 


Respectfully yours, 
WHITING-MEAD CO, 


Kenneth Ballenger 


WE MUST NOT FAIL. 


ness with the Whit- 
ing-Mead Co. At 
right, below, a repro- 
duction of the type 
of classified advertis- 
ing used extensively 
by this company 


Modernization Dept. 


3 ddition to 
P. S. We are doing radio and newspaper advertising in a 
direct contact work to encourage remodeling and renovations which ) 


we feel will be of great help to both of us in 
customers. 


booklet in color explaining in more detail our com 
Ghe eMost Complete Line of Building eMaterials in Southem C 


service, 


‘eady to have a representative come 
uit. In many cases this final contact 
did the job. Where a customer had 
simply put off calling in, it was nearly 
ilways possible to get an audience— 
ind often an immediate order. 

A special letter was used to get con- 
tractors interested in the promotional 
vork—this was sent to every con- 
tractor with whom the company had 
lone business. The contractor letter 
pointed out that dealer and_ builder 
like had to look for new sources of 
jusiness and went on to describe what 
\Vhiting-Mead was doing to create re- 
lacement volume. The letter showed 
ow the company’s new planning, pri- 
rities and financing service would aid 
he individual contractor, urged him to 
ake advantage of it. 

Result of this campaign was creation 
f a big volume of widely varied busi- 
ess. Calls ranged from requests for 
nformation on a fence repair to de- 
mands for complete several-room or 
entire house modernization jobs. And, 
the contacts made are still producing 
all kinds of follow-up and recommen- 
dation business. 

Whiting-Mead has supplemented this 
regular type of business by going after 
eplacement volume on numerous 
small, retail items. The main display 
room has been turned into a veritable 
“dime store” of building materials and 
household specialties. Small items are 
now shown on open display tables and 


getting additional 
Write or Call, We will gladly send you a beautiful 


plege mModerniz@ 


¢ion 


iforma 


dozens of overhead banners call atten- 
tion to timely specials. 

The Los Angeles company hopes 
with this setup not only to create some 
extra volume but also to keep its con- 
tact with the public and to build for 
the future. Every person who's 
brought in for small, miscellaneous 
items is a potential buyer of lumber 
and other large ticket goods—maybe 
now, maybe later, but sometime cer- 
tainly. 

The appeal for this business is being 
made in two ways—through constant, 
large-space classified advertising and 
through occasional display advertise- 
ments of the department store type. 
Tests with classified have shown that 
the best results come from a few list- 
ings in large, heavy type—all plainly 
priced. The ads must be made to stand 
out on a page filled with small type. 

The display advertising also features 
price to some extent. Here, however, 
illustrations are also used rather liber- 
ally. Since a lumber company can't 
hope to compete with the large depart- 
ment stores in point of space size, 
something special is necessary to make 
its advertising dominate. Whiting- 
Mead have been using red ink quite 
liberally and report good results. 

“Where you're bidding for traffic, 
it’s absolutely necessary to use the 
same methods being employed by com- 
petitors in other lines,” says Merchan- 
dise Manager George E. Howard. 
“That means holding a sale or running 
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a special or offering an item that can’t 
be bought elsewhere. People are used 
to advertising that has a ‘come-on’ at- 
tached and that’s what they look for. 

“In going into this type of operation 
we have to remember that we’re no 
longer selling payments, but asking for 
cash out-of-pocket. Therefore, we've 
got to consider price attraction more 
than we do with the big ticket sales.” 

What merchandise is being offered ? 
Well, just about anything that’s avail- 
able. Of course building material spe- 
cialties and supplies come first—paint, 
varnish and so on. Then, there are re- 
lated lines such as linoleum and shades 
and venetian blinds. 





Additions to the line include kitchen 
gadgets such as garbage cans and vege- 
table brushes and what have you— 
anything that relates to the home. If 
priced right, they all sell with about 
equal rapidity. Traffic is increasing 
daily—and the volume figures are be- 
ginning to tell that story. 
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PLANNING FOR PROFIT 


How to make a profit under price 
The com- 
plexities of the problem have caused 


ceilings is the big Worry. 


many dealers to scrap their normal 
programs, but instead of replacing the 
old plan with a new one, they continue 
to merchandise without plan. A care- 
ful study of the situation under price 
ceilings should help the dealer keep 
“heads up” in these trying times. 

Heretofore, the wise dealer checked 
operating figures against previous 
months to estimate the situation. re- 
garding overhead expense, margin and 
net profit. Today, that is out. The 
March figures are your yardsticks, so 
make up a profit and loss statement for 
March, the base-period month. These 
figures are the basis for current com- 
parisons from now until the lids are 
lifted. 

Start with the March sales figure in 
total, then deduct the cost of sales to 
arrive at the March margin of profit. 
If you had taken inventory at the be- 
ginning and end of March or use stock 
control, you are in a preferred position 
to arrive at accurate cost-of-sales 
figures. 

Many dealers in the past have been 
satisfied with annual inventories but 
they should take inventory oftener for 
the duration, preferably quarterly. 
Once computed, the March margin 
must be kept in sharp focus because 
this figure in percentage form is the 
most logical to use as a yardstick in 
measuring profits under ceilings. You 
must have some standard of measure- 
ment to determine whether you are op- 
erating in the safety zone and the 
March margin is that. Because prices 
are ceilinged as of this base-period, ob- 
viously, you are not likely to exceed 
this percentage and for those dealers 
obliged to pay March wholesale prices 
for current stock replacements that are 
higher than prices paid for merchan- 
dise purchased before March, the nor- 
mal margin is likely to be reduced. 
Nevertheless, only a comparison with 
the base-period statement will disclose 
the extent of this reduction so that cor- 
rective action can be attempted before 
too late. 

Remember, you can appeal to the 


PRICE CEILINGS 


OPA for a roll-back if prices are un- 
profitable but. you've got to know 
whereof you speak and a_ systematic 
comparison of current operations with 
the base-period figures is essential to 
this objective. 

Margins fluctuate for many dealers, 
month-to-month, usually those who 
prepare profit and loss statement only 
semi-annually or annually, are the 
worst victims of margins that oscillate. 
A more critical appraisal of operations 
must be instituted from now on. With 
margin restricted because of ceilings 
and other wartime controls, you can't 
afford any “off months.” 

nce the March figures have been 
compiled, analyze the statement. If 
your March margin was adequate to 
cover overhead expense and leave a 
net profit, you are in a favored posi- 
tion, the more net, the better. If your 
March margin was tight, you can’t do 
the normal thing and raise selling 
prices to take up the slack but good 
managerial maneuvering may give you 
the “all-clear.”’ 

One way out is to cut overhead un- 
der the March figure. If you can’t, 
you just can’t, but you never know un- 
til you have the figures before you 
and try to prune them. Many dealers 
have surprised themselves on_ their 
ability to effect economies when they 
went about it systematically. 

If you can’t cut overhead to permit 
a satisfactory dollar profit, you must 
increase your dollar margin by increas- 
ing sales with better advertising and 
selling promotion, the addition of 
emergency lines, etc. Quite obviously, 
you can’t operate on the same basis you 
did in March, because if this month 
shows a loss and you freeze operations 
to its figures, you will lose money 
every month under ceilings. 

Check March expenses closely. In- 
clude every item. Make sure that 
taxes, mortgage interest, depreciation, 
allowance for loss on bad debts and 
merchandise, insurance, etc., are prop- 
erly pro-rated. Do not omit such items 
because you did not pay for them in 
March or have always made journal 
entries at the end of each year for such 
internal expenses as depreciation. Pro- 


September 5, 1942 


rate such items if you have already 
paid them and accrue them if unpaid. 
By this we mean, if insurance expense 
of $240 was paid in January for a 
year’s premium, pro-rate 1/12, or $20, 
to March. If taxes were due in June 
for the %4 year, $270, include $45 as 
the March allocation, whether paid or 
not. Accrue payroll. March ended 
Tuesday this year, hence, charge Mon- 
day and Tuesday payroll expense to 
March, even though payday came the 
following month. Include estimates for 
March 1942 income tax, pro-rated for 
that month. 


Once your minimum expenses have 
been determined and the March mar- 
gin percentage computed, you can 
budget your sales quota, being sure 
that the margin in dollars pays the cur- 
rent overhead month-to-month, so let’s 
say that your overhead has now been 
cut to $2,000. If the March margin 
figured 40 per cent of sales, then the 
cost of sales was 60 per cent, because 
sales less cost of sales always leaves 
the margin, and under price ceilings 
then, your business must approximate 
these same ratios, so you must sell 
$5,000 in merchandise each month to 
pay the overhead, (40 per cent of $5, 
000 sales is $2,000, the aforesaid over- 
head). 

Plan future operations under ceil- 
ings with your base-period figures as 
guides. Try to make a_ reasonable 
profit above overhead if you can, but 
your first objective should be to remain 
in business without loss until ceilings 
are lifted in order to be in a position to 
get your share of postwar prosperity 
when it arrives. However, the dealer 
who uses March 1942 operating figures 
to pace his monthly operations under 
ceilings will stand a better chance to 
have something in the till when the 
war ends. Don’t forget, of course, to 
include salary for your own services 
under overhead. 

Sales do not run evenly, month-to- 
month, for lumber or building supp!) 
dealers, as a rule. Some months, the 
overhead exceeds margin, resulting in 
loss. In other months, profits run 
above average, making up these losses. 
Under price ceilings, make every effor' 
to keep the overhead percentage |: 
sales normal. Average up your sal 
per month for the past 3 years to d 
termine fluctuations monthly. If pa 
records show below-average or los 
months, do your best to exceed thes 
experience figures because they at 
your vulnerable spots. 
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Two Lumber Companies Bloom In Southern Boom Town 


Being a lumber dealer in a defense 
oom town has its recompenses as well 
is headaches according to the experi- 
neces of The Coosa Lumber Company 
ind the Scott City Lumber Company 
{ Childersburg, Ala. 

This littlke town of a few hundred 
nhabitants didn’t even have a lumber 






Above: Coosa Lumber Co., developed since Childersburg, Ala., boomed 
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company when along came Uncle Sam 
dropping a $100,000,000 ordnance 
plant employing over 10,000 men into 
its midst. The town had dreamed of 
bigness, but really never expected any- 
thing like that. 

Immediately things began to happen. 
Surveyors began to move in, followed 
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Above: Scott City Lumber Co., Childersburg, Ala., with J. L. Dobbs, manager. 


Below, Scott City Lumber Co. houses. Rental, $40 a month 
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later by contractors and sub-contrac- 
tors. Many of the big orders for lum- 
ber went to big dealers in Birmingham, 
Sylacauga, Talledega and elsewhere, 
but there was also a demand for a local 
supply close at hand. That led to the 
establishment of first, The Coosa Com- 
pany, and then the Scott City Co. 

According to E. E. Daniel, head of 
the Coosa Lumber Company, much of 
his business, at least in the early stages 
was in supplying lumber to contractors 
to build offices, warehouses, tool 
houses, etc., also for forms in which to 
pour concrete. On a job of this type 
there were myriads of sub-contractors 
and when they wanted lumber they 
wanted it right now and did not have 
time to do a lot of shopping around, 
hence the need of a local supply. 

After the war plant construction got 
under way, a pressing demand devel- 
oped for local housing. The Scott 
City Lumber Company which is affili- 
ated with the Dadeville Lumber Com- 
pany erected some of its own houses 
near its own plant and keeps them all 
rented at $40 a month. J. L. Dobbs. 
manager of the lumber company, lives 
in one of the houses and handles the 
rental on the others. 

The two companies are now well es- 
tablished. Before the “freeze” they 
furnished the lumber for a number of 
new houses in the area as the demand 
for housing soon became acute. Today 
they are handling numerous repair 
jobs, also jobs where additions are 
being made to homes to take care of 
boarders. Many farmers and others 
in the community, finding themselves 
with newly made money from working 
in the war plant, are making home im- 
provements they had planned for years. 

According to Mr. Daniel the biggest 
job has been to get financing for pri- 
vate building, as the loan companies 
have been somewhat wary about 
financing projects in a boom town. 
Several housing projects have been 
financed by the government and pri- 
vate owners have found funds in one 
way or another to make improvements. 

The main trouble right now is to get 
the material on hand to meet the de- 
mand, continued Mr. Daniel. The deal- 
ers have not had time to go looking for 
business as it has knocked at their 
doors. Oftentime they supply what 
they can on a job, hoping to get the 
balance later, and if not to substitute 
something else. 
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Mederm Chemistry 


Expands Lumber Uses 


One day the lumber dealer will be 
able to step across the street, shake 
hands with the tailor, the grocer and 
the dry goods dealer, and say, “Hello 
brothers, you get your material from 
the same place I get mine.” 

Although the graining and _ struc- 
tural properties of lumber have long 
been known, it is from the inner cel- 
lular structure of wood that materials 
for the founding of many new indus- 
trial enterprises have heen created. 

“Lumber not rayon is the competi- 
tor of cotton,” Dr. Charles Herty, 
world authority on lumber chemistry, 
once observed. “Cotton at 15 cents a 
pound and 96 percent cellulose can 
never be expected to compete with 
Norway’s spruce at 4% cents a pound 
and 94 percent cellulose.” 

Dr. Herty of Savannah knows what 
he is talking about, for he is one of 
two men in this country whose re- 
search activities have written lumber 
chemistry history. 

On the waste lands of the South, he 
had long seen unused cotton acreage, 
and cut-over forest lands where young 
pine trees grew like weeds. In this 
scrub pine, he saw the salvation of 
thousands of poverty stricken farmers 
who lived in that 1200 mile belt of ex- 
hausted cotton fields stretching from 
the Carolinas, Georgia, and Florida to 
Eastern Texas. 

While developing his process for the 
extraction of pine products from the 
living trees he sought for an industry 
that would utilize this pine’s second 
growth and put to work the unem- 
ployed, then barely eking out an exist- 
ence. To him the 220 million acres of 
waste land represented an annual 
growth of 200 million cords of young 
pine. 

After 20 years of effort, one winter 
day, the wood fibres from these long 
neglected scrub pines were floated 
onto a 400 foot screen of the first pa- 
- .per mill using Southern pine in place 
of Northern spruce and Western hem- 
lock. Out of the rushing water and 
revolving drums were born the 104- 
inch news print rolls that brought life 
and hope to the starving cotton farm- 
ers in the South. 

In the thousands of acres of cut 


over pine tracts, left to the chemical 
reagents of sun, wind, rain and tem- 
perature, the stumps of the forest re- 
mained an abstacle to the cultivation 
of the land. About 1900, a steam proc- 
ess was used to extract turpentine 
from these stumps. Later Dr. Herty 
introduced a means of producing tur- 
pentine from the live tree. Pine stump 
turpentine has a repellent odor. The 
llerty process soon replaced the old 
steam method and thus the pine stump 
turpentine industry lost its market. 

Turning to chemical research, it 
was discovered not only that this 
source could produce huge quantities 
of rosin, but that the chemical ingredi- 
ents of these old and despised stumps 
were a_store-house for unexpected 
products, among which was camphor 
to replace the loss of camphor impor- 
tations from the orient when the Jap- 
anese war broke out. In addition, it 
was found that oils were extractable 
that could be used in both the textile 
and perfume industries. 

Another man who has helped to 
write the history of lumber chemistry 
is Wm. H. Mason, former research 
chemist in the laboratories of Thos. 
A. Edison, who sought a method for 
extracting turpentine from drying 
lumber. When he succeeded in devel- 
oping this process, the market price 
of turpentine dropped from $1.25 to 18 
cents. Like Dr. Herty, he looked over 
the vast stretches of gnarled and 
weather beaten stumps left from the 
deforestation of past decades, and his 
reason told him there must be a 
method by which these stumps, slabs, 
chips and sawdust could be trans- 
muted into a building material. The 
calamitous drop of turpentine from 
$1.25 to 18 cents called loudly to his 
financial reserves, that whatever he 
did he must do immediately. 

So he laid his plans before the busi- 
nessmen of Laurel, Mis.. 

“Convert into building materials 
the scrawny second growth trees, the 
waste of the mills that has been used 
only for fuel, the acres of stumps of 
the denuded forest lands and there is 
no limit to the supply. Second growth 
lumber can be planted and harvested 
as a farm crop.” 
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Mason was familiar with puffed 
rice. He secured a building and equip- 
ped it as a laboratory. A broken steel 
axle from one of the mills was bored 
and made into a sort of cannon. Into 
this hole were pushed wood refuse, 
pine slabs, sawdust, and wood pieces 
from a nearby mill. Fitted at the end 
of this cannon was a stopcock and a 
steam gauge. Putting the contrivance 
on a couple of saw horses, Mason and 
his men heated the device with blow- 
pipes. With the gauge perilously neai 
the danger point, they went outside 
the building reached through the win- 
dow with an iron rod and turned the 
stopcock. There was a tremendous 
explosion and the room was filled with 
a thick cloud of wood dust. This dust, 
chiefly cellulose and lignin, was mixed 
with water and spread upon a screen 
and the surplus water squeezed out. 
The residue was then placed under a 
hydraulic press and made into a hard 
and grainless sheet. 


The finishings of the luxury liner, 
Queen Mary, were made from these 
plastic wood fibre sheets manufac- 
tured in a Mason plant in Mississippi. 

Today cellulose is used in the 
manufacture of rayon, in munitions 
and other products. 


The development of wood chemis- 
try was not limited to this country, 
alone, of course. Italy, seeking the 
economic dependence she needed, fos- 
tered the production of a wood fibre 
called “Sniafiocco.” The production 
of 90,000 pounds a month of this fab 
ric was absorbed by Germany. At that 
time, Germany had no cotton, or silk 
and only 314 million wool producing 
sheep. Soon the chemists of the Reich 
were manufacturing a wood fabric 
called “Vistra’”’ and predicting suits 
and overcoats from German forests 
and hats from the similar product 
“Flirro.” 

A few years earlier than the develop- 
ment of this product, a German scien- 
tist, named Bergius, announced the 
discovery of a process for the produc 
tion of sugar from wood. The nutri- 
tional value he reported is approxi- 
mately equivalent to barley. Neutra! 
ized, these wood sugars are availab!: 
for cattle feed; fermented they becom: 
the source for alcohol, yeast, glucos’ 
and lactic acids. The alcohol yield is 
a little less than the alcohol derived 
from cane sugar. Today much of the 
German war material is being oper 
ated on this wood-derived alcohol. 11 
our own industries, wood alcohol is 
used in the manufacture of munitions. 
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MORE PROOF THAT DEVOPAKE 


helps you land profitable orders 


LIDICE lives again! And living in Lidice (Illinois) is going to be pleasant in these 


attractive houses. 
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MR. OTTO ROECKER 


Here’s what Devoe chemists have built into 
Devopake to make satisfied customers and more 
profits for you: 


1. One coat covers any interior wall surface. 

2. Great hiding ‘power. 

3. No sizing or priming. 

4. Big-brush workability. 

5. Economical—spreads 650-675 sq. ft. 

6. Durable—stands up under wear and washing. 


7. Devoe “Toners” give 18 attractive colors from 
this one flat white. 


8. No “ghosting” or ‘‘flashing”’. 
9. Takes 1% pints thinner per gallon. 


Why not cash in on greater profits and more repeat 
business by stocking Devopake? Tear out and mail 
this coupon, TODAY. 


DEVOE & RAYNOLDS 


NEW YORK e CHICAGO 


Meet Mr. Otto Roecker (photo /eft) big painting contractor to whom Mr. D. W. 
MacGregor, who handles Devoe products in Peoria, sold Devopake for these 500 


Defense homes (100 are already finished). 


Although inside specifications originally called for casein paint, Mr. MacGregor sold 


Mr. Roecker on using Devopake—the self-priming, o// 
base paint that costs less money per job. 

Now everybody’s happy—Mr. MacGregor, because 
he got a profitable order; Mr. Roecker, because he gota 
better paint for less money; and the inspectors, because 
they’ve approved the job and say these are the best 


looking Defense Homes they’ve ever seen. 


DEVOE & RAYNOLDS CO., INC., lst Ave. & 44th St., New York, N. Y. 








Please send Devopake folder and color swatch book. LD-2 


NAME 





ADDRESS 





CITY STATE 
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M-208 


The new charter of lumber distribution, 
officially known as Conservation Order 
M-208, went into effect on Aug. 27. The 
full text should be studied carefully, as a 
preparation for understanding the official 
explanations and rulings that must follow. 
This page will attempt to touch but a few 
high spots. 

M-208 suffered some sea changes during 
the final hours of the drafting period; but 
in general it follows predicted lines. It 
regulates all sales of lumber by means of a 
modified system of priorities; a system in 
which sales orders are classified and uses 
listed. In the main, under this formula, 
preference ratings are issued automatically. 
But it is well to note that the order gives 
to the Director General for Operations the 
right to make specific allocations; and in 
the light of a rather steady drift toward 
allocations on the part of the WPB. this 
right may become more than a means of 
meeting special emergencies. 

Subject to other orders that are still in 
effect, retailers are placed in a position to 
share in sales to government agencies. They 
have had that formal right, before; but 
earlier difficulties about getting inventory 
replacements made it of less value. The 
new system is conditioned, of course, by the 
practical fact that demand still exceeds sup- 
ply by a wide margin. No charter will saw 
lumber; but improved distribution can and 
should make existing supplies more useful. 

At first glance, M-208 looks complicated; 
and in fact it is complicated. But industry 
leaders who have studied it believe it is 
workable and not too difficult to under- 
stand. 


The New System 

Note that lumber sales orders are classi- 
fied, for preference rating, by the uses to 
he made of the lumber; that there are four 
classifications. Class-One orders, bearing 
the highest ratings, consist chiefly of sales 
made to the Army, Navy and Maritime 
Commission. Unlike the other three classes, 

- this first group is defined only by prefer- 
ence ratings and does not have an attached 
list of specific uses. Those high ratings, in 
the main, are reserved for the fighting forces 
and their needs; and end-use information is 
not required. 

Classes Two, Three and Four have each 
its special priority ranking; and attached 
to each class is a list of uses. If no higher 
rating is given by a specific order, a use 
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or an article in a given list has the priority 
rank of the class to which the list is attached. 
The fact that there are four classes and 
only three lists may cause some minor con- 
fusion until the user becomes accustomed to 
them. An article or use in List A does not 
hold top rank: since List A comes under 
Class Two. B comes under Class Three, 
C under Class Four. 


Inventory Restrictions 


A seller must accept and fill his orders in 
accordance with the rating system subject, 
of course, to other orders, such as L-41. 
He must fill Class-One orders first, to the 
extent of his stock. If he has no Class-One 
orders, or if he has an operating margin 
of the necessary stock after filling them, he 
may fill Class-Two, Class-Three and Class- 
Four orders; with Two having priority over 
Three and Three over Four. He may buy 
for inventory replacement a footage equal 
in amount to what he has sold for uses 
specified in the lists. A retailer’s orders 
to a wholesaler or manufacturer take the 
preference rating of the stock he has sold 
and for which the orders are replacements. 
The orders must be endorsed according to 
the procedure authorized under Priorities 
Regulation No. 3. 

The inventory-restriction clause of impor- 
tance to retailers is as follows: “No per- 
son shall accept delivery of any item of 
softwood lumber when his inventory is, or 
will be immediately after acceptance of such 
delivery, in excess of a 60 days’ supply 
thereof.” 

Users of lumber are limited to a 60-day 
supply; with an extension to 120 days if 
the lumber is green. This is intended to 
check the practice said to be followed by 
some buyers, including some government 
agencies, of accumulating an excessive sur- 
plus. 


Restrictions of Use 


The order freezes certain grades and 
species for certain classes of orders; but a 
comparison of the restrictions with the use 
lists indicates that retailers have a reason- 
able range in which to buy and sell. They 
have far from a free market; haven't asked 
for it in terms of “business as usual.” But 
they do have a fair chance to operate. 

L-121 and all provisions and commitments 
under it came to an end as of Aug. 27. As 
this page understands the matter, lumber 
earmarked under L-121 for specific purposes 
has been freed; becomes subject at once 
to regulations contained in M-208. 
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Industry Opinion 


Too soon, of course, to gather opinion 
other than guesses about the usefulness of 
M-208. Judgment must be based upon expe- 
rience; and weeks will be needed to test 
the order in practice. L-121 was in force 
for more than three months; and it was 
near the end of that period that some of 
its less fortunate effects became clear. 

Some sawmill operators are said to look 
upon M-268 with a lack of enthusiasm; not 
because of any rechanneling of markets but 
because they despair of being able to sort 
out and apply the regulations correctly. It 
has been suggested that a charting of the 
regulations will make their application clear 
and not too difficult in use. 

Secretary - Manager Northup, of the 
NRLDA, is properly cautious in his state- 
ments; notes that a number of men, includ- 
ing some in the government, have declared 
that the order is unsatisfactory. But he 
thinks that as a whole the order is work- 
able and may prove reasonably satisfactory. 

Secretary Northrup knows, probably bet- 
ter than any one else in the industry, that 
the new conservation order could easily have 
been much more restrictive than it is. 
Rumor reports heavy pressure, back of the 
scenes, to reduce lumber retailing in effect 
to the small jag trade of civilian sales undet 
L-41. It also reports an effort, probably 
still in the works, to revise and tighten L-41. 
The Secretary has worked hard this sum- 
mer; getting retailers understood as willing 
co-operators in the big defense pattern and 
recognized as necessary and efficient agents 
in the distribution of, lumber for war pur- 
poses. He thinks, under the circumstances, 
that M-208 is “not too bad;” believes if 
experience reveals weak spots these can and 
will be corrected. 


Allocations 


The grapevine reports some WPB mien 
as opposed to M-208 on the grounds t! 
the priority system has been ineffective a” 
ought to be scrapped. This page has meti- 
tioned the contest, in the field of working 
ideas, between horizontal priorities and 
vertical allocations. Both aim at the same 
results; that of making resources effect: 
in the war effort. Differences are in met! 
ods, not in objectives. In earlier stages 
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neither could be exact; both were rovg" 
approximations. 

Horizontal priorities aimed at makine 
immediate use of whatever industrial ca 
pacity and raw materials there were 4' 
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hand; looked upon peace-time economy as a 
coing concern whose momentum could be 
directed and adapted quickly to war uses; 
directed the flow of production toward items 
most needed, and did this by controlling the 
flow of raw materials; managed raw mate- 
rials on a percentage basis, applied to whole 
industries; went further and promoted one 
industry as vital while checking another as 
less necessary. These percentage rules in 
the main were industry-wide or even nation- 
wide. Obey the general rules, and you were 
free to get what contracts you could and 
to make what sales you could; on your own 
initiative. 

Vertical allocations, which so far in this 
country have not been general enough to be 
called a system, follow a different pattern. 
Stated roughly, when such allocations do 
hecome a system, business is no longer done 
unler formulas or percentages or general 
rules. Every war order carries a warrant 
that entitles the manufacturer to the needed 
materials and labor. No business is done 
without a permissive warrant. This doubt- 
less is too simple and too extreme a state- 
ment; but it may serve as a general guide 
post. 


Margins of Error 


Neither system, in and of itself, operates 
with what can be called engineering accu- 
racy. The priorities theory held that if 
civilian uses of materials were restricted on 
an over-all percentage basis enough would 
flow into war industries to supply war needs. 
The allocations theory held that if materials 
needed for war goods were taken for that 
purpose there would be enough left over 
to keep civil life going. Both were guesses. 
Neither could be even a hope until those 
in charge had a body of detailed knowledge 
of military and civil minimum needs, of 
raw-materials production and of plant ca- 
pacity. Lacking this over-all information, 
those in charge could not even approximate 
an over-all control. As soon as the bank 
of surplus materials and of labor began to 
run low, production and distribution went 
off center. Every one, with an honest belief 
in the importance of his own work, began 
grabbing for more than he expected and 
even for more than he could use if he did 
get it. The armed forces ordered goods 
for next year or the year after and de- 
manded delivery this fall. Manufacturers 
hoarded skilled labor and tried to accumu- 
late stock piles of critical metals. 

nder such conditions it couldn’t make 
uch difference whether materials were on 
‘lorities or allotment. Neither system would 
work with even left-handed accuracy. 
Because priorities enlisted the momentum of 
peace-time economy, they worked for a time 
with less destructiveness. 

(hose who have it in charge predict that 
the inventory information being developed 
under the Production Requirements Plan 
will enable them to work with a margin 
ol error not exceeding ten percent; and this 
will be an improvement. 


So 3 


Emerging Results 


This page mentions these things, repeating 
4 tew from earlier dispatches, for several 
reasons. In the first place, while we have 
this new charter of lumber distribution that 
1S supposed to last for the duration, it isn’t 
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smart to regard these rules as fixed and 
unchangeable. This is no solemn contract 
to protect the interests of the industry; it is 
a procedure to enlist the strength of the 
industry in the war effort. As more exact 
over-all knowledge develops, and when it 
can be done without hamstringing civilian 
life, it is probable that we'll see something 
of a swing toward the method of direct 
allocations. It isn’t likely that priorities 
will disappear; more likely that a working 
combination of the two methods will be 
developed. The allocations method is prompt, 
direct and efficient; so far as one specific 
project is concerned. The danger is that, 
in coming to the aid of individual projects, 
the allocations method may upset industry- 
wide patterns and nation-wide economy. 
This is why broad and exact knowledge is 
needed. Like using a hammer to hit the 
fly on papa’s bald head, it is a method 
calling for technique and restraint. 


Enforcement 


Since M-208 is a procedure to enlist the 
industry in the total war effort, and since it 
is in, presumably, for the duration, expect 
enforcement of the rules. 

Admittedly, L-121 was not vigorously 
enforced. The WPB looked upon that order 
as a stop-gap; something to serve after a 
fashion while the agency worked out a per- 
manent system. Meanwhile Mr. Nelson and 
his associates were inundated by a hundred 
other problems, from rubber to typewriters, 
in one of the toughest assignments in all 
the history of economic government; worked 
at these things with all the humping frenzy 
of a caterpillar crossing a hot sidewalk. It 
seemed scarcely worth the effort to set up 
much enforcement machinery for an order 
soon to be withdrawn. The results, from a 
compliance point of view, were rather awful. 
One official told this page that, if the WPB 
were to prosecute every violation of L-121, 
“we might be putting half the industry in 
jail.” He added the belief that many of the 
violations were results of honest mistakes. 

Here is a prediction, not to be taken as 
official; the prediction that no prosecutions 
will now be started for violations of L-121. 
The “mistakes” are likely to be washed out 
with the order. But that doesn’t go for 
M-208; and our prediction is that this order 
will be enforced firmly from the beginning. 


Effect of "Mistakes" 


There are practical reasons why it should. 


be enforced. This order is supposed to be 
with us for the duration. It must be work- 
able; and only through compliance can the 
workability of rules be determined. If the 
order should need amendment, the industry 
leaders will want to go to the agency that 
has authority to change the rules; will want 
to go with facts that are not distorted by 
non-compliance. 

A few men argued that L-121 was badly 
drawn and didn’t make sense; that their 
violations were nothing more than practical 
“amendments,” intended to ease the regula- 
tions and to make them work! Omit other 
aspects of this curious logic; note only the 
fact that it takes few amendments of this 
kind to convince the government that a 
given industry will not obey rules of any 
kind, good or bad. We may never know 
how close these “amendments” came to forc- 
ing certain parts of the industry out of any 
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share in the war-industry program. We'll 
guess it was as close as a drop of cold 
sweat. Note in passing that alleged opera- 
tions of the steel black market are giving 
a strong urge to the proposal that the gov- 
ernment pool all steel production and dole 
it out by means of direct allocations. 


Battle of Materials 


The contest over materials control, as told 
in the newspapers, runs a little too much to 
personalities to be quite accurate. That's 
rather unavoidable, since policies have to be 
managed by persons. Real contest is to get 
control centralized. Some of the unpre- 
dicted shortages have resulted because too 
many officials have had the right to issue 
priorities in the field. Until materials be- 
came too scarce, this field issuance of pref- 
erences made for speedy action; but there’s 
no speed when too many of these priorities 
cause supplies to vanish. 

The WPB has recalled the authority, 
earlier issued to the hundreds of procurement 
offices of the armed forces, to grant these 
preferences. 

Armed forces are co-operating in the 
saving campaign by re-designing certain 
articles; munition of various kinds. A con- 
siderable saving of critical metals can be 
made in this way; without too much retool- 
ing, it is said. Many designs, perfected 
in the ample days before the war, were car- 
ried over; the idea being to save the time 
necessary in making the new designs. Time 
is scarce but not so scarce as certain mate- 
rials. 

As of Sept. 1 rubber goes on a complete 
allocation basis. The WPB is known to 
be considering a plan for the complete con- 
trol of steel; from the mine to the finished 
goods. If this plan is accepted, it will mean 
that steel, too, will move from priorities to 
allocation. 


Inflation Control 


At this writing, the actions of the Presi- 
dent in the field of inflation control are 
being predicted. When you read these lines 
you probably will have more information 
than this page has when they are written. 
It is said the President will address the 
country about Sept. 7; may issue executive 
orders. Mr. Roosevelt has stated that time 
is too short and inflation too threatening to 
rely upon the slow process of getting a 
bill through congress. Predictions are that 
wage control and farm prices will be the 
points touched. The Secretary of Agricul- 
ture has stated that in his opinion certain 
farm prices could rightly be stabilized at 
levels below 110 percent of parity. The 
Wage Labor Board continues to apply its 
formula of attaching wage levels to the cost 
of living. It has gotten surprisingly tough 
with some unions that violated the no-strike 
agreement. 

It is hard to be patient with seemingly 
slow-motion progress in these fields; but 
it’s just as well to remember that these 
orders have the effect of Federal law and 
that they apply to millions of people in a 
highly complex situation. Doubtless a situa- 
tion calling for the making of haste slowly ; 
but not too slowly, if the inflation crisis is 
less than thirty days away. 
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Highlights of M-208 


By this order, the uses of lumber are 
classified into four classes numbered 1, 2, 
3 and 4. Each class embraces certain pref- 
erence ratings. 

Hereafter, all orders for lumber placed 
by retailers with manufacturers or whole- 
salers must fall into one of the classes and 
will take the preference rating specified. 
Retailers are still permitted to place unrated 
orders with manufacturers and wholesalers, 
but in view of the present shortage of lum- 
ber, it would simply be a waste of time. 

Class 1 embraces, chiefly, Army and Navy 
uses which carry a preference rating of 
AAA, AA-1 or AA-2, 

Class 2 embraces the construction of de- 
fense projects and other governmental uses 
not embraced under Class 1 and has been as- 
signed a preference rating of AA-2x. 

Class 3 embraces lumber for defense hous- 
ing and essential civilian uses including, but 
not limited to, replacement of buildings 
destroyed by fire, flood, tornado, etc., and 
for buildings for the storage of agricultural 
products or the housing of livestock: and 
the maintenance and repair of railway cars, 
bridges, trestles, hospitals, roads, farm build- 
ings, buildings concerned with war produc- 
tion, residences, churches, commercial and 
office buildings, industrial plants, and other 
similar uses. A preference rating of A-1-a 
has been assigned to this class. 

Class 4+ embraces, principally, lumber used 
for the construction of churches, elevators, 
school and college buildings, and the main- 
tenance or repair of governmental buildings, 
school and college buildings. A preference 
rating of A-2 has been assigned to this class. 

One very important provision of the order 
is that the preference ratings embraced under 
the four classifications may be used for 
replacement of inventory for lumber sold out 
of the yard for the uses described, as well 
as for the original purchase of lumber for 
those uses. This privilege was not granted 
the lumber dealer under any previous order. 

The preference’ ratings assigned’ or 
embraced under the four classifications 
described above may be extended by the 
retailer by endorsing upon or attaching to 
each purpose order a certificate in accord- 
ance with Priorities Regulation No. 3, which 
certificate reads as follows: 

The undersigned purchaser hereby repre- 
sents to the seller and to the War Produc- 
tion Board that he is entitled to apply or 
extend the preference ratings indicated oppo- 
site the items shown on this purpose order 
that such application or extension is in 
accordance with Priorities Regulation No. 3 
as amended with the terms of which the 
undersigned is familiar. 


By (signature and title of duly Date 
authorized _ officer ) 

The order imposes certain specific restric- 
tions on the use of softwood lumber as 
follows: 

(a) Southern pine, Douglas fir or West- 
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2000 Ibs. fiber stress per square inch, or 
1300 or 1450 Ibs. compression stress, can be 
sold for Class 1 uses only. 

(b) Southern pine, Douglas fir or West- 
tern larch, meeting specifications of 1200, 
1400 or 1600 Ibs. fiber stress per square 
inch, or 1000, 1100 or 1200 lbs. compression 
stress, can be sold only for Class 1 or Class 
2 uses. 

(c) Southern pine, Douglas fir or West- 
Coast hemlock, noble fir or Sitka spruce of 
Grades No. 1, No. 2 or any higher common 
grade (not including clears, selects, finish, 
shop or factory, and not including D or 
better flooring, ceiling, drop siding or parti- 
tion in Southern pine) can be sold only for 
Class 1, 2 or 3 uses. 

(d) Idaho white pine, Northern white 
pine, Eastern white pine, Norway pine, Pon- 
derosa pine, sugar pine, Lodgepole pine, Jack 
pine, white fir, tamarack, Eastern spruce 
Engelmann spruce or Western white spruce 
of Grades No. 2 or No. 3 common can be 
sold only for Class 1, 2 or 3 uses. 

Nothing in this order shall constitute 
authorization to begin construction under 
Conservation Order L-41. In other words, 
the assignment of preference ratings to uses 
embraced under the four classes described 
above does not carry with it any authority 
to begin construction which is prohibited by 
Conservation Order L-41. 

The order affects only softwood lumber; 
but all softwood lumber, regardless of size 
or grade, is subject to the order. 

The order does not apply to shingles, lath, 
plywood, veneer or used lumber. 

The order does not prevent a_ lumber 
dealer from selling lumber out of stock for 
any purpose. In other words, sales by lum- 
ber dealers are not confined to the uses 
described in Lists A, B and C. But prefer- 
ence ratings are assigned only for listed 
uses. This means that if a dealer sells lum- 
ber for an unlisted use, he could not legally 
use a preference rating in ordering lumber 
to replace the stock he sold for such unlisted 
use. It should be noted in this connection 
that lumber for new houses (other than 
defense houses) is not mentioned in Lists A, 
3 and C. Therefore, a lumber dealer could 
legally sell lumber for a new house or an 
addition to an old house to cost less than 
$500 (under Conservation Order L-41) but 
could not vse a preference rating to replace 
the lumber sold. 

All retailers, as well as manufacturers and 
wholesalers, are required to fill orders for 
softwood lumber in the order of the prefer- 
ence ratings assigned to each order. 

See Washington Calendar, Management 
Guide Post, and Pearls from Our Postbox 
for further information on Conservation 
Order M-208. 


M-208 Text 
The fulfillment of requirements for the 
defense of the United States has created a 
shortage in the supply of softwood lumber 
for defense, for private account and for 
export; and the following order is deemed 
necessary and appropriate in the public in- 
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terest and to promote the national defense: 

§ 3049.1 Conservation Order M-208—(a 
Definitions. Wherever used in this order: 

(1) “Softwood lumber” means any sawed 
lumber (except shingles or lath) of any size 
or grade, whether rough dressed on one or 
more sides or edges, dressed and matched, 
shiplapped, worked to pattern, or grooved 
for splines, or any species of softwood, but 
not including plywood, veneer or used lum- 
ber. 

(2) “Class 1 orders” means purchase or 
ders or contracts for softwood lumber to 
which preference ratings of AAA, AA-1 or 
AA-2 have been or may hereafter be assigned. 

(3) “Class 2 orders” means purchase or 
ders or contracts for softwood lumber to 
which preference ratings of AA-2x or lower, 
but higher than A-1-a, have been or may 
hereafter be assigned (including purchase 
orders or contracts for softwood lumber 
for the uses listed on List A attached to this 
order, unless such orders bear preference 
ratings higher than AA-2x). 

(4) “Class 3 orders’, mean purchase or- 
ders or contracts for softwood lumber to 
which preference ratings A-l-a or lower 
but not lower than A-1-k have been or may) 
hereafter be assigned (including purchase 
orders or contracts for softwood lumber for 
the uses listed on List B attached to this 
order, unless such orders bear preference 
ratings higher than A-1-a). 

(5) “Class 4 orders” means purchase or- 
ders or contracts of softwood lumber to 
which preference ratings lower than A-1-k 
have been or may hereafter be assigned (in- 
cluding purchase orders or contracts of soft- 
wood lumber for the uses listed on List C 
attached to this order, unless such orders 
bear preference ratings higher than A-2). 

(b) Assignment of ratings for particular 
uses of lumber. (1) The following prefer- 
ence ratings are hereby assigned to deliveries 
of softwood lumber to which no_ higher 
preference ratings are specifically applied or 
extended : 

(i) AA-2x for the uses specified in List 
A attached to this order. 

(ii) A-1-a for the uses specified in List 
B attached to this order. 

(iii) A-2 for the uses specified in List 
C attached to this order. 

(2) The ratings assigned in subparagraph 
(1) of this paragraph (b) may be applied by 
the person requiring delivery of lumber ‘or 
the uses specified by endorsement of purcha se 
orders in the manner prescribed by Prior!- 
ties Regulation No. 3' and Priorities Regu- 
lation No. 12,2 and the ratings may be ex- 
tended by any person receiving such an 
endorsed purchase order in the manner and 
to the extent permitted by those regulations: 
Provided, however, That any other ratings 
assigned to any delivery of softwood lumber 
by any preference rating order or certificate 
may be applied or extended in accordance 
with the provisions of Priorities Regulation 
No. 3 and Priorities Regulation No. 1° 
lieu of the rating assigned in subparagrap 
(1) of this paragraph (b). 


7 F.R. 4422, 4833, 5404. 
7 F.R. 6256, 6465. 
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(3) The assignment of a preference rating 

subparagraph (1) of this paragraph (b) 
shall not constitute authorization to begin 
construction under Conservation Order No. 
|.-41, and shall not authorize the use or de- 
livery of any material, or the application or 
extension of any preference rating in viola- 
tion of the provisions of any conservation, 
limitation or other order or regulation here- 
tofore or hereafter issued by the Director of 
Priorities, the Office of Production Manage- 
ment, or by the Director of Industry Opera- 
tions or the Director General for Operations 
of the War Production Board. 

(c) Ratings applicable to softwood lum- 
ber. On and after August 27, 1942, all or- 
ders bearing any rating falling within Class 
1, Class 2, Class 3 or Class 4 shall be deemed 
to bear the highest rating included within the 
particular class, and shall be so treated for 
all purposes, including the acceptance of rated 
orders and the sequence of deliveries and 
extension of preference ratings thereunder, 
without any further action on the part of 
the person placing the order. 

(d) Restrictions on rerating. On and after 
September 1, 1942, no force or effect shall be 
given to any revision in or rerating of a 
preference rating applied or extended to any 
purchase order or contract for softwood lum- 
ber except as specifically directed by the 
Director General for Operations: Provided, 
however, That with respect to purchase 
orders or contracts for softwood lumber to 
which ratings were assigned prior to Sep- 
tember 1, 1942, such orders may be rerated 
prior to September 17, 1942, subject to the 
provisions of Priorities Regulation No. 12. 

(e) Restrictions on delivery of softwood 
lumber. (1) No person shall accept delivery 
of softwood lumber for ultimate consumption, 
unless the lumber is required for use within 
60 days after receipt, except that in the case 
of green lumber needing seasoning the period 
shall be enlarged to 120 days. 

2) No person shall accept delivery of any 
ite of softwood lumber when his inventory 
is, or will be immediately after acceptance of 
such delivery, in excess of a 60 days’ supply 
thereof, 

3) The foregoing restrictions apply to all 
orders for softwood lumber, including orders 
hearing preference ratings. 


({) Restrictions on use of softwood lum- 
ber. (1) On and after August 27, 1942, not- 
Withstanding the terms of any contract or 
purchase order, and notwithstanding the fact 
that such an order may bear a preference 
rating, no person shall, except as specifically 
authorized by the Director General for Oper- 
ations on Form PD-423, use, or purchase, 
order or accept delivery of (i) Southern 
pine, Douglas fir or Western larch sold as 
mecting specifications of 1800 or 2000 Ibs. 
fiber stress per square inch, or 1300 or 1450 
lbs. compression stress, except on Class 1 
orders, 

(ii) Southern pine, Douglas fir or West- 
ern larch sold as meeting specifications of 
1200, 1400 or 1600 Ibs. fiber stress per square 
Inch, or 1000, 1100 or 1200 Ibs. compression 
Stress, except on Class 1 or Class 2 orders; 
_(ii) Southern pine, Douglas fir, West 
Coast hemlock, noble fir or Sitka spruce, 
ot grades No. 1, No. 2 or any higher com- 
mon grade (not including clears, selects, 
finish, shop or factory, and not including 
D or better flooring, ceiling, drop siding or 
Partition in Southern pine), except on Class 
1, Class 2 or Class 3 order ; 
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(iv) Idaho white pine, Northern white 
pine, Eastern white pine, Norway pine, Pon- 
derosa pine, sugar pine, Lodgepole pine, 
Jack pine, white fir, tamarack, Eastern 
spruce, Engelmann spruce or Western white 
spruce, of Grades No. 2 or No. 3 common, 
except on Class 1, Class 2 or Class 3 orders. 

(2) Notwithstanding the provisions of this 
paragraph (b), softwood lumber in transit 
on August 27, 1942, may be delivered to its 
immediate destination, and any person having 
softwood lumber in inventory on August 27, 
1942, or who receives softwood lumber which 
is in transit on that date, may use it without 
regard to the restrictions of this paragraph 
(f). 

(g) Further restrictions on delivery. No 
person shall sell, deliver, or cause to be 
delivered any item of softwood lumber which 
he knows or has reason to believe will be 
received or used in violation of the provisions 
of paragraph (e) or paragraph (f) of this 
order. 


(h) Extension of preference ratings to 
softwood logs. On and after August 27, 
1942, no preference rating shall have any 
force or effect with respect to deliveries of 
softwood logs (whether to be used for lum- 
ber or any other purpose). 

(i) Allocations. The Director General 
for Operations may allocate specific quan- 
tities of softwood lumber to specific persons. 
He may also direct the specific manner and 
quantities in which delivery shall be made to 
particular persons, and direct or prohibit 
particular uses of softwood lumber, or the 
production by any person of particular items 
of softwood lumber. Such allocations and 
directions will be made to insure the satis- 
faction of war requirements of the United 
States, both direct and indirect, and they may 
he made, in the discretion of the Director 
General for Operations, without regard to 
any preference ratings assigned to particular 
purchase orders or contracts. The Director 
General for Operations may also take into 
consideration the possible dislocation of labor 
and the necessity of keeping a plant in oper- 
ation so that it may be able to fulfill war and 
essential civilian requirements. 

(j) Applicability of priorities regulations. 
All transactions affected by this order are 
subject to the provisions of Priorities Regu- 
lation No. 1° (Part 944), Priorities Regula- 
tion No. 3* (§ 944.23) and all other applica- 
ble priorities regulations except to the extent 
that any provisions hereof may be incon- 
sistent therewith, in which case the provi- 
sions of this order shall govern. 


(k) Appeals. Any person affected by this — 


order who considers that compliance there- 
with would work an exceptional and unrea- 
sonable hardship upon him may appeal by 
addressing a letter to the Chief of the Lum- 
ber and Lumber Products Branch, War 
Production Board, Washington, D. C. 

(1) Violations. Any persons who wilfully 
violates any provision of this order or who, 
in connection with this order, wilfully con- 
ceals a material fact or furnishes false 
information to any department or agency of 
the United States, is guilty of a crime, and 
upon conviction may be punished by fine or 
imprisonment or both. In addition, the Di- 
rector General for Operations may prohibit 
such person from making or obtaining fur- 
ther deliveries of, or from processing or 

36 F.R. 4489, 6680; 7 F.R. 1493, 1835, 


2235, 3811, 3428, 4832, 5603, 6256. 
‘7 F.R. 4422, 4833, 5404. 
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using, material under priority control, may 
withhold from such person priorities assist- 
ance, and may take such other action as he 
deems appropriate. 

(m) Communications. All communica- 
tions concerning this order shall be addressed 
as follows: Lumber and Lumber Products 
Branch, War Production Board, Washing- 
ton, D. C., Ref: M-208. 

(n) Limitation Order L-1215 Effective 
August 27, 1942, the provisions of Limitation 
Order L-121, and authorizations granted 
thereunder shail have no force or effect. 

(P.D. Reg. 1, as amended, 6 F.R. 6680; 
W.P.B. Reg. 1, 7 F.R. 561; EO. 9024, 7 F.R. 
329; E.O. 9040, 7 F.R. 527; E.O. 9125, 7 
F.R. 2719; sec. 2 (a), Pub. Law 671, 76th 
Cong., as amended by Pub. Laws 89 and 507, 
77th Cong.) 

Issued this 21st day of August, 1942. 

Amory HouGHTOoN, 
Director General for Operations. 


List A of Order M-208 


Purchase orders for the following uses are 
hereby assigned a rating of AA-2x, unless 
a higher rating is applied or extended thereto 
under a preference rating order or certifi- 
cate: 

(1) Construction of: 

(i) manufacturing plants rated under Pref- 
erence Rating Orders P-19, P-19-a, P-19-h, 
and P-19-i, or Preference Rating Certificates 
PD-3 and PD-3A. 

(2) Maintenance or repair of: 

(i) Any building, structure or project 
owned or operated by the Army or Navy of 
the United States, the United States Mari- 
time Commission, the War Shipping Admin- 
istration, the Panama Canal, the Coast and 
Geodetic Survey, the Coast Guard, the Se- 
lective Service System, the Civil Aeronautics 
Administration, the National Advisory Com- 
mittee for Aeronautics, the Office of Scien- 
tific Research and Development, Defense 
Supplies Corporation, Metals Reserve 
Company; or any Lend-Lease Government. 

(3) Boxing, crating, packing or stowing 
for shipment of material ordered for delivery 
(or ordered for incorporation into materials 
ordered for delivery), either directly or 
through intervening persons, to or for the 
account of the Army or Navy of the United 
States, the United States Maritime Com- 
mission, the War Shipping Administration, 
the Panama Canal, the Coast and Geodetic 
Survey, the Coast Guard, the Selective Serv- 
ice System, the Civil Aeronautics Adminis- 
tration, the National Advisory Committee 
for Aeronautics, the Office of Scientific 
Research and Development, Defense Supplies 
Corporation, Metals Reserve Company or 
any Lend-Lease Government, the Canadian 
Government or the Government of any coun- 
try of the Western Hemisphere. 

(4) Delivery, or for incorporation into 
material which is ordered for delivery (or 
ordered for incorporation into material or- 
dered for delivery), either directly or 
through intervening persons, to or for the 
account of the Army or Navy of the United 
States, the United States Maritime Com- 
mission, the War Shipping Administration, 
the Panama Canal, the Coast and Geodetic 
Survey, the Coast Guard, the Selective Serv- 
ice System, the Civil Aeronautics Adminis- 
tration, the National Advisory Committee 
for Aeronautics, the Office of Scientific Re- 
search and Development, Defense Supplies 


57 F.R. 5307, 6045, 6212. 
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Corporation, Metals Reserve Company or 
any Lend-Lease Government. 

(5) Replacement in inventory of an equal 
number of board’ feet of softwood lumber 
sold for uses specified in this List A. 

List B of Order M-208 

Purchase orders for the following uses are 
hereby assigned a rating of A-l-a, unless a 
higher rating is applied or extended thereto 
under a preference rating order or certificate. 

(1) Physical incorporation into: 

(i) Auto trailers and equipment. 

(ii) Agricultural implements, and agricul- 
tural machinery, parts, accessories and equip- 
ment. 

(iii) 
boxes. 


Caskets or coffins, including rough 

(iv) Communication equipment. 

(v) Electrical equipment. 

(vi) Industrial machinery, 
sories and equipment. 

(vii) Livestock and poultry equipment. 

(viii) Millwork. 

(ix) Motor vehicles, parts, accessories and 
equipment (including bodies and cabs). 

(x) Patterns and flasks. 

(xi) Professional and scientific equipment. 

(xii) Scientific and measuring instru- 
ments ; and 

(xiii) Tanks and vats. 

(2) Construction of : 


parts, acces- 


(i) Defense projects (not included in List 
A) rated under Preference Rating Order 
P-14-a, P-14-b, P-19, P-19-a, P-19-e, P-19-h, 
P-19-i, P-41, P-46 and P-56, or Preference 
Rating Certificates PD-3 and PD-3A. 

(ii) Defense housing rated under Prefer- 
ence Rating Orders P-19-d, P-19-h, P-55 
and P-55, amended, and remodeling projects 
rated under Preference Rating Order P-110. 

(iii) Buildings or structures or parts 
thereof, to replace those destroyed or dam- 
aged by fire, flood, earthquake, tornado, act 
of God, or the public enemy. 

(iv) Buildings or structures required for 
storage of agricultural products produced, by 
farmers, planters, ranchmen, dairymen, or 
nut or fruit growers, but not including shelt- 
ers, barns, pens or sheds, for livestock or 
poultry; and 

(v) Buildings, structures or equipment for 
the efficient and safe operation of facilities 
directly connected with the discovery, devel- 
opment, depletion, smelting, or refining of 
mineral deposits, other than gold and silver. 

(vi) Railroad rolling stock (including 
locomotives) and new railroad structures, 
including bridges, trestles and rights of way. 

(vii) Shelters, barns, pens or sheds for 
livestock and poultry; or agricultural fences 
or gates; and 

(viii) Structures and projects, other than 
buildings, to be constructed by any govern- 
mental unit. 

(3) Maintenance and repair of 

(i) Railway rolling stock (including loco- 
motives), or railway bridges, trestles, or 
rights of way. 

(ii) Electric, gas communications, water 
or sewage facilities, regardless of ownership. 

(iii) Hospitals, roads and bridges, dams, 
wharves, dock and harbor facilities or air- 
port structures. 

(iv) Facilities directly connected with the 
discovery, development, depletion, smelting 
or refining of mineral deposits, other than 
gold and silver. 

(v) Farm buildings other than dwellings. 

(vi) Any building, structure or project 
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used for the production or processing of ma- 
terial ordered for delivery, either directly 
or through intervening persons, to or for the 
account of the Army or Navy of the United 
States, the United States Maritime Com- 
mission, the War Shipping Administration, 
the Panama Canal, the Coast and Geodetic 
Survey, the Coast Guard, the Selective Serv- 
ice System, the Civil Aeronautics Adminis- 
tration, the National Advisory Committee 
for Aeronautics, the Ofhce of Scientific 
Research and Development, Defense Supplies 
Corporation, Metals Reserve Company or 
any Lend-Lease Government. 

(vii) Any building, structure or project 
used for the production or processing of ma- 
terial which is ordered for incorporation 
into other material ordered for delivery, 
either directly or through intervening per- 
sons, to or for the account of the Army or 
Navy of the United States, the United States 
Maritime Commission, the War Shipping 
Administration, the Panama Canal, the Coast 
and Geodetic Survey, the Coast Guard, the 
Selective Service System, the Civil Aero- 
nautics Administration, the National Ad- 
visory Committee for Aeronautics, the Office 
of Scientific Research and Development, 
Defense Supplies Corporation, Metals Re- 
serve Company, or any Lend-Lease Govern- 
ment. 


(viii) Agricultural implements, and agri- 


cultural machinery, parts, accessories and 
equipment. 

(ix) Churches. 

(x) Commercial and office buildings. 

(xi) Communication equipment. 

(xii) Dwellings. 

(xiii) Industrial machinery and  equip- 


ment. 

(xiv) Industrial plants. 

(xv) Office buildings (including remodel- 
ing) to provide accommodations for agencies 
of the United States Government. 

(xvi) Oil pipe lines. 

(xvii) Tanks and vats; and 

(xviii) Motor vehicles; parts, accessories 
and equipment (including bodies and cabs). 

(4) Boxing, crating, packing or stowing 
for shipment of: 

(i) Abrasive wheels. 

(ii) Alloy and rollings. 

(iii) Agricultural implements. 

(iv) Asbestos products. 

(v) Bicycles. 

(vi) Burners and boilers, and accessories. 

(vii) Castings and forgings. 

(viii) Chemicals. 

(ix) Compressed or liquefied gas. 

(x) Communication equipment. 

(xi) Dairy products other than fresh milk, 
except those in metal, glass or crockery con- 
tainers. 


(xii) Explosives and ammunition (non- 
military). 

(xiii) Fire extinguishers. 

(xiv) Fish. 

(xv) Food products machinery. 

(xvi) Fresh fruit and vegetables. 

(xvii) Fresh meat, meat products and 


lard. 
(xviii) Fresh milk. 
(xix) Hardware and paint. 
(xx) Industrial machinery and equipment, 
engines and batteries. 
(xxi) Internal combustion engines. 
(xxii) Machine tools and accessories. 
(xxiii) Metal sheets, rods and tubes. 
(xxiv) Medical or surgical supplies. 
(xxv) Mechanical power transmission ma- 
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chinery and equipment. 

(xxvi) Metal working machinery. 

(xxvii) Mining machinery. 

(xxviii) Nuts, bolts, nails, 
spikes. 

(xxix) Petroleum products. 

(xxx) Pipe and pipe fittings. 

(xxxi) Poultry and poultry products, in 
cluding eggs, shell and dry. 

(xxxii) Professional and scientific equip- 
ment. 

(xxxiii) Pumps and pumping equipment. 

(xxxiv) Refractories. 

(xxxv) Scientific and measuring instru 
ments. 

(xxxvi) Stampings, machine shop prod 
ucts. 

(xxxvii) Steam fittings. 

(xxxviii) Steam turbines. 

(xxxix) Steel springs. 

(xxxx) Tin cans and tinware. 

(xxxxi) Tractors, construction equipment 
and motor vehicles, and parts, accessories 
and equipment; and 

(xxxxii) Wire and wire work. 

(5) Replacement in inventory of an equal 
number of board feet of softwood lumber 
sold for uses specified in this List B. 


List C of Order M-208 


Purchase orders: for the following uses 
are hereby assigned a rating of A-2, unless 
a higher rating is applied or extended thereto 
under a preference rating order or certificate : 

(1) Physical incorporation into: 

(i) Boots and shoes. 

(ii) Conduits, wood pipe. 

(iii) Ladders. 

(iv) Office and store machines. 

(v) Photographic equipment; and 

_ (vi) Refrigerators. 

(2) Construction of: 

(i) Churches. 

(ii) Elevators; and 

(iii) School and college buildings, struc- 
tures or projects. 

(3) Maintenance or repair of : 

(i) Buildings, structures or projects 
owned by any Governmental unit; and 

(ii) School and college buildings, struc- 
tures or projects. 

(4) Boxing, crating, packing, or stowing 
for shipment of: 

(i) Batteries. 

(ii) Blowers and fans. 

(iii) Books and printing. 

(iv) Canned foods (including those in 
metal, glass or crockery containers). 

(v) Cooking, heating appliances. 

(vi) Dried and preserved fruits. 

(vii) Enameled iron sanitary ware. 

(viii) Fabricated structural metals. 

(ix) Flat glass. 

(x) Household and personal belongings. 

(xi) Office and store machines. 

(xii) Oil field machinery. 

(xiii) Paper and pulp. 

(xiv) Paper and pulp mill machinery. 

(xv) Printing machinery. 

(xvi) Refrigerators. 

(xvii) Steam, hot water appliances. 

(xviii) Stokers, mechanical. 

(xix) Steel doors and windows. 

(xx) Vitreous plumbing and enamel: 
products. 

(xxi) Tobacco; and 

(xxii) Woodworking machinery. : 

(5) Replacement in inventory of an equa! 
number of board feet of softwood lumbcr 
sold for uses specified in this List C. 
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Building Limit Cut to $200 


The amount of residential construction 
for which no specific authorization is neces- 
sary has been reduced from $500 to $200 by 
a newly issued amendment to L-41 which 
becomes effective Sept. 7. Other provisions 
in the new order boost the construction 
limit on multiple residential buildings from 
$500 to $1000 and make no change in either 
the $1000 limit on agricultural building or 
the $5000 limit on industrial construction. 

Certain types of commercial — building 
(lodges, fraternity and sorority houses, 
auditoriums or assembly houses, buildings 
designed for occupancy by not more than 
five establishments such as stores) has been 
cut from a $5000 to a $200 limit while the 
highway, subsurface and utility construction 
limit has been sliced from $5000 to $1000. 

Even in cases where the costs are within 
the established limits the owner must be 
ible to acquire without priority assistance 
sufficient material to complete the job before 
onstruction work can be started. 

The War Production Board specifically 
autioned builders against making commit- 
nents for materials until permission to build 
has been granted. The fact that the builder 
has all the materials on hand and needs no 
priorities will not in itself govern whether 

e should be permitted to use them in con- 
truction, the WPB said. 


Furthermore the project must not require 
he use of any material to supply gas, elec- 
ricity, water, steam, telephone or sewage 
lisposal service. 


Construction Figures Climb 


The volume of new construction in the 
cond quarter of 1942 exceeded $3 billion. 
(his was 25 percent greater than the pre- 
eding quarter's total and 28 percent above 
that for the same period last year. The rec- 
rd level was reached in spite of a sharp 
ontraseasonal decline in private construc- 
tion. Public war construction, one and a 
ilf times as large as in the previous quarter 
ind almost three times as large as in that 
period a year ago, accounted for the rise. 
The shift from private to public war con- 
struction is likely to continue during the 
emainder of 1942. However, because of the 
creasing pressure of material and labor 
nortages, total construction will probably 
per off toward the end of the year. _ 
It is estimated that the total volume of 
onstruction in the last 6 months will be 
about $5.8 billion as compare with $5.9 bil- 
jon in the first 6 months. The slowing of 
‘urther expansion has already been fore- 
shadowed by the recent War Production 
Board decision to suspend construction on 
a large shipyard. 





Wisconsin Revises Building Code 


The Wisconsin Industrial Commission is 
completing revision of the state’s building 
code which is being brought up to date to 
cover construction materials unknown when 
the first code was adopted in 1914, according 
to Peter Brust, architect and chairman of 
the code revision advisory committee. 

The new code will not radically change 
previous requirements for health and safety, 
but by liberalizing some provisions will tend 
to lower the cost of building. One whole 
new section of the code is devoted to glass 
block. In the absence of code provisions 
glass blocks have beeen installed on the 
basis of manufacturer’s recommendations. 

Major easements of the code are in fire- 
proof standards that were found unneces- 
sarily expensive. The new code also gives 
the City of Milwaukee ample leeway by a 
provision that “this code shall not limit the 
power of cities to enforce additional or 
more stringent regulations,’ provided that 
they do not conflict with the state code. 

According to Mr. Brust, the code has been 
drawn “without special consideration of war 
conditions.” The commission’s willingness 
to issue special orders covering wartime 
difficulties such as the steel shortage met 
present problems without impairing the long 
term outlook of the code, he explained. 


Allow Rent Boost on 
Rehabilitated Property 


General rehabilitation of a _ residential 
property even though this does not include 
capital outlay for basic structural changes 
may be defined as a major capital improve- 
ment and may be the basis for an appeal for 
an increase in the maximum rent allowed 
under federal rent control, according to an 
interpretation just issued by OPA’s rent 
division. The new interpretation paves the 
way for solicitation of repair, maintenance 
and remodeling work in rented structures as 
the possibilities of an allowed rent boost is 
an added inducement for owners to improve 
and maintain their property. 

The basic maximum rent regulation per- 
mits rent adjustments upward where there 
has been a “major capital improvement.” 
Under earlier interpretations of the basic 
regulation, allowance was not made for cost 
to the property owner of general rehabilita- 
tion of a run-down property, even though 
this might amount to hundreds or even 
thousands of dollars. It was made only for 
such large structural change as for example 
the addition of a new bathroom. The new 
interpretation has just been placed in the 
hands of OPA area rent directors. Grounds 
for rent adjustment will be recognized where 
in the aggregate there is substantial change 





in the character of the accommodations even 
though the individual items of change, con- 
sidered separately, would rate only as normal 
repair, replacement or maintenance. 

A major capital improvement for which 
increased rent may be allowed may fall into 
any of these categories: (1) A structural ad- 
dition; (2) a structural betterment; (3) a 
complete rehabilitation. 

Structural betterment is defined by OPA 
as “a qualitative improvement, even though 
such an improvement is in part a replace- 
ment.” Within this definition would be 
modernization of an existing bathroom, a 
change in interior partitions such as would 
improve the layout, and all changes of simi- 
lar character. OPA considers a general re- 
habilitation to be complete modernization 
and reconstruction such as would make the 
property attractive in a different rental 
range. 


Court Decides Housing Project 
Is Taxable 


The Ohio Supreme Court, which in a 
June decision held public housing taxable 
in that state, has just denied an application 
for a re-hearing of the case brought by the 
Columbus Housing Authority. The Court's 
decision, upholding the position taken by the 
State Court of Tax Appeals, affected all 
housing projects in Ohio. It held that Poin- 
dexter Village, built by the Columbus Met- 
ropolitan Housing Authority, was not tax- 
exempt. 

“Public property is not exempt from tax- 
ation unless it is used exclusively for a 
public purpose. Where dwellings are leased 
to family units for the purposes of private 
homes the use is private and not public,” 
the Court held. 


Home Mortgages Hit Peak 


The volume of outstanding non-farm home 
mortgages rose more than a billion dollars 
during 1941 to reach an 1li-year peak of 
$20,157,000,000, with the debt on the sound- 
est basis in decades, Federal Home Loan 
Bank Administration officials have reported. 

They declared that the placing of home 
loans on an amortized basis by institutional 
lenders—a traditional method of many insti- 
tutions of the savings and loan type and 
made a standard by the Home Owners’ Loan 
Corporation and the Federal Housing Ad- 
ministration—has measurably strengthened 
the home mortgage debt structure during the 
past eight years, and that the process is 
certain to continue even during the war 
period. 

The expansion of the home mortgage debt, 
however, unquestionably will slow down for 
the duration of the war, Administration 
officials explained. With new construction 
confined to actual war housing, the increas- 
ing payments on existing mortgages will 
tend to offset new mortgage lending. 
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Wood is a vital product—indispensable 
in the war effort. That’s what they’re 
saving. And that’s the truth. Orders for 
lumber for uses of war run into the hun- 
dreds of millions of feet per week. The 


big western softwood mills are operating 
at capacity. New speed records are being 
made. But demand keeps ahead of pro- 
duction. 


The Western Wholesalers 


listed below are handlers of 


Western Softwoods 


They offer their full and complete facili- 
ties for the quick and economical distri- 
bution of lumber for military and war 
industrial uses. 


The Western Softwoods are: Doug- 





las Fir, Ponderosa Pine, Western 
Red Cedar, Idaho White Pine, 
West Coast Hemlock, California 


Sugar Pine. 














MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K, D. Precision D. E. T. 


MORSTURG 


The Mark of Quality 


Yeon Bidg., Portland, Ore. 





Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG = products ‘Corp. 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 














BE fi pt eae VAL ; 
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110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Kiln Dried Western Hemlock 
Uppers and Commons, All Grades, In Stock 


SEATTLE, WASH. 
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PEARLS FROM OUR POSTBOX 


M-208 
Gentlemen : 

After a session in our office over the new 
W PB regulations on use of our lumber we 
find the text ambiguous. What the dealer 
will need to know is what specific items he 
can sell. What about garages, porches, room 
additions under $500? Does the new order 
ban the sale of lumber on these items? 
Trust you will have time to answer this in 
your next dealer issue. 

WALTER PETERS. 
St. Louis, Mo. 
@ Certain types of softwood lumber can 
be sold for various unrated purposes. But 
any softwood lumber sold without a 
preference rating as provided in M-208 
cannot be replaced. Only lumber sold for 
uses in lists A or B or C or on Class I or 
otherwise rated orders can be replaced. 

As far as new housing is concerned, 
none can be built except on P-19 and 
P-55 series Preference ratings. Remodel- 
ing is limited to defense areas for defense 
work on P.R.O. P-110. Porches and 
room additions could be built under that 
order. There is no provision for garages 
if you want to replace your lumber. 

If a preference rating is necessary for 
uses not covered in Lists A, B and C, ap- 
plication should be made by owner or 
contractor to WPB if commercial, indus- 
trial, etc., construction; to FHA if defense 
housing; or to USDA War Board, if agri- 
cultural construction.—Ed. 


Government Repair Regulations 
Gentlemen : 

Do you have a copy of Government Regu- 
lations regarding financing of repair and re- 
modeling or a break-down of same that I 
think was published in the Plan about two 
months ago? If so, kindly forward me one. 

C. EDWIN HAYMAN. 
C. H. Hayman & Sons Co. 
Princess Anne, Md. 
@ The only Government regulation re- 
garding financing of repair and remodel- 
ing is the FHA Title I. Certain sections 
of it have become obsolete through 
the fact that the Federal Reserve 
Board has issued rule W which limits 
credit to 12 months. WPB has is- 
sued a ruling that limits sale of ma- 
terials on remodeling and new building 
to $500. Briefly, then, the situation is this 
—FHA is advocating essential repairs and 
maintenance. Essential repairs and main- 
tenance are unlimited under L-41. There- 
fore, FHA Title I loans may be obtained 
up to $2,500 from qualified lending insti- 
tutions in all parts of the country. Such 
loans are to be repaid in equal monthly 
payments with maximum terms being 
subject to the provisions of the Federal 
Reserve Board regulation W, which as 
explained before, limits credit to a period 
of 12 months. 

While it may be possible to get FHA 
loans and certainly it is possible to get 
loans from other agencies on remodeling 
jobs, the WPB order L-41 limits remodel- 
ing to $500 for any 12 month period on 
any one house simply by prohibiting 
purchase or sale of materials above that 


amount, unless the remodeling happens to 
be commercial in which case the limit is 
established to $5,000, or if the remodeling 
happens to be a building producing agri- 
cultural products or used in such produc- 
tion, the limit is $1,000. 

The Title I program also permits loans 
for remodeling or converting existing 
structures in designated war areas to pro- 
vide additional living accommodations for 
war workers. These loans may involve 
amounts up to $5,000 and terms as long 
as seven years. But Title I which is the 
Government regulation regarding financ- 
ing of repair and remodeling is now sub- 
ject to the Federal Reserve Board’s rule 
W, and is further subject to the WPB 
ruling L-41 and of course, the overall pic- 
ture is controlled by Conservation Order 
M-208 which is published in full in this 
issue of the American Lumberman.—Ed. 


Price Schedule 
Gentlemen : 

We understand that OPA has a Price 
Schedule covering Northern hardwoods and 
we would like to receive one or two copies 
so if you have any on file mail us two and 
whatever charges may be we will send you 
money order to cover. 

c.. P. Rook. 
Brook Lumber Co. 
Birmingham, Ala. 

*As far as we know to this moment, 
there has been no price ceiling schedule 
issued to cover Northern hardwoods. If 
one has been issued, it has been in the 
last 48 hours. Our Washington editor is 
so close in touch with developments of 
that kind that there is never a lapse of 
more than two days and seldom that long 
between the issuance of any important 
document such as a ceiling price schedule 
and our receipt of it here. 

Early in June, OPA did issue a ceiling 
price schedule for a newly defined district 
known as the North-Central Area. This 
includes Ohio, Indiana and that section of 
Illinois lying generally North of St. Louis. 
We published the ceiling prices for this 
area in the issue of June 13 which I pre- 
sume you have. 

When the Northern hardwood price 
schedule is released, if it happens to reach 
our office about the time we are going to 
press, we will certainly include it in the 
issue, and thereby make it available per- 
haps quicker than any other source. If 
on the other hand, it catches us at a time 
just after we have gone to press, probably 
the quickest way to get a copy would be 
to write to the Northern Hardwood and 
Hemlock Association, Oshkosh, Wiscon- 
sin.—Ed. 


Somebody Noticed 
Gentlemen: 

We have of late noticed a decided modern 
ization in the AMERICAN LUMBERMAN and 
the changes you have made are pleasing not 
only to the eye but to the intellect as well 
We congratulate you on the improvements 
made. 

ce EK. LUTZ, 
Sales Manager. 
Rib Lake Lumber Ce. 
Rib Lake, Wis. 
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Meet to Discuss Plans for 1943 
Conventions and Exhibits 

The Lumber Dealer Association Secre- 
aries and the members of the Building Ma- 
erial Exhibitors Association will hold a full 
day general meeting Sept. 11, at the Drake 
Hotel, Chicago, to discuss plans for the 1943 
umber dealer association conventions and 
exhibits. Various recommendations and sug- 
estions will be considered. 

Due to the emergency, associations and 
manufacturers alike are taking steps to meet 
present and post war conditions. Considera- 
tion will be given to types of convention 
meetings which will be helpful and educa- 
tional for the lumber dealer and manufac- 
turer during the present emergency. 
Memphis Lumbermen Plan 
Golf Tournament 

The Lumbermen’s Golf Association of 
Memphis has announced that its 24th an- 
nual tournament will be held Sept. 17 at the 
Colonial Country Club, Memphis, Tenn. A 
cordial invitation is extended to lumber- 
men, and those in allied industries, through- 
out the United States. Details may be had 
from Secretary, Lumbermen’s Golf Associa- 
tion of Memphis, 188 South Belvedere Blvd., 
Memphis, Tenn. 


National Hardwood Program 

The entire program for the 45th annual 
convention of the National Hardwood Lum- 
ber Association has been built around the 
war service theme. Hardwood lumbermen 
from the United States and Canada who 
attend this industry-wide conference on 
hardwood’s place in the ranks of critical 
materials needed for the war effort, to be 
held in Chicago, Sept. 24-25, will find a 
drill-ground wherein they can catch step 
with government agencies and thereby accel- 
erate the war program. 

The meeting will open with address by 
the Canadian journalist and orator, Grattan 
O'Leary, on “Democracy at the Barricades.” 
The annual report of President Gordon E. 
Reynolds and a brief report of the year’s 
operations by Secretary John W. McClure 
will conclude the morning session. 

Dr. Nelson C. Brown, head of the New 
York State College of Forestry at Syracuse 
University, Syracuse, N. Y., and a nation- 
ally known and recognized authority on for- 
estry and wood utilization, will open the 
Thursday afternoon session; he will speak 
on “The Destiny of Hardwoods.” An 
address on “The Future of Hardwoods” by 
Stanley F. Horn, Nashville, Tenn., editor 
ot Southern Lumberman, will follow. The 
report of the Inspection Rules committee by 
Chairman A. O. Ratcliff, Chicago, will close 
the afternoon session. 

Friday morning will be devoted to the 
“War Service Clinic.” This will be an 
informal, off-the-record discussion, with time 
allowed for questions and answers, in which 
important Washington officials will take 
part. Arthur T. Upson, chief of WPB 


Lumber and Lumber Products Division, will 
lead the program with a prepared address 
on “The War Production Board and the 
Hardwood Industry.” 

Friday afternoon session will begin with 





a brief address by Clayton Grandy, Indus- 
trial Salvage Section, WPB, who will 
acquaint lumbermen with the need of con- 
serving scrap materials. The remainder of 
the afternoon will be occupied with reports 
of sessional and standing committees, elec- 
tion of officers and directors, and other busi- 
ness of the association. 


Program for Hoo-Hoo Annual 

The International Concatenated Order of 
Hoo-Hoo has completed its program for its 
51st annual meeting at Hotel Schroeder, 
Milwaukee, Wis., Sept. 9-10-11. Following 
the address of Supreme Snark of the Uni- 
verse Don S. Montgomery, reports, appoint- 
ment of standing committees, and luncheon, 
the business session will open at 2:09 p. m. 
with an address by Herbert A. Vance, pub- 
lisher of AMERICAN LUMBERMAN, Chicago, 
on “The Lumber Trade Press, Hoo-Hoo, 
and Trade Associations.” “The Retail Lum- 
ber Dealer’s Contribution to the War Pro- 
gram” will be discussed by Charles M. 
Hines, president of Edward Hines Lumber 
Co., Chicago; and U. Morgan Davies, presi- 
dent Morgan Co., Oshkosh, Wis., will ad- 
dress the meeting on “Cooperative Promo- 
tion During the War.” 

On Thursday morning committees will 
complete their reports. There will be only 
one address that day, in the morning, by 
Carlile P. Winslow, director of Forest 
Products Laboratory, Madison, Wis., on 
“Wood and War.” At the closing business 
session Thursday afternoon, officers and di- 
rectors will be elected. 

A meeting of the newly elected officers 
and members of the Supreme Nine on Fri- 
day morning followed by luncheon and golf, 
will conclude the 51st annual. A _ patriotic 
motive has been woven into the program. 


Chicago Hoo-Hoo 

More than 60 Chicagoans representing all 
branches of the lumber industry met for 
lunch on Aug. 26 for the dual purpose of 
discussing the feasibility of organizing a 
Chicago Hoo-Hoo Club, and interpreting 
Conservation Order M-208. 

The meeting, called by Floyd Quigg, who 
succeeded in getting an excellent response 
in a short time, was presided over by 
Bernard Johnson. After brief discussion, 
J. L. Strong, secretary-treasurer, Lumber- 
men’s Golf Association of Chicago, moved 
that a committee be appointed by the chair 
to investigate possibilities for a local Hoo- 
Hoo Club and report at a later meeting. 
The chairman appointed Minor Botts to 
head a committee to be selected jointly by 
Mr. Botts and Mr. Johnson. 

Representatives from the Army Quarter- 
master Corps, and the local WPB and OPA 
offices discussed M-208 and other govern- 
ment orders. 

Special guests at the lunch were Don 
Montgomery, Snark of the Universe, In- 
ternational Concatenated Order of Hoo- 
Hoo, and Ben Springer, secretary. Both 
these dignitaries spoke inspiringly of the 
traditions and aims of Hoo-Hoo, and 
pledged the full cooperation of their offices 
in the move to provide Chicago with a Hoo- 
Hoo Club. 
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It’s new-- 
it’s economical-- 
it’s only $5.3 























GREGG DUTCH CABINET 2550 
Newest addition to Gregg’s extensive line of 


Corner Cabinets. Its simplicity of detail makes 
it suitable for use in any room. Toxic treated 
pine with plywood backs and shelves. Complete 
with hardware and assembly instructions. 


BODY SIZE 26'<x73x11 $5.39 FOB Nashua 


Packed in corrugated carton. Wet. 33 lbs. 
Sold only through recognized dealers. To 
avoid credit delay, send check less 2%. 
Catalog of profitable specialties on request. 


GREGG & SONS 


NASHAU, NEW HAMPSHIRE 
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More Tanks --More Guns 


are the need of the hour. When you 


need lumber try us. We are giving 
every communication and order im- 
mediate and individual attention and, 
subject to war priorities, earliest 
possible action. 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 
On Time -- On Grade 
All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 


Established 1915 
Car and Cargo Wholesale Only 


Otfice: Terminal Sales Building, PORTLAND, ORE. 
Warehouse: 612 S. E. Clay St. Teletypewriter PD 54 
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J. M. BROWN S. V. FULLAWAY, Jr. 
Spokane, Wash. Portland, Ore. 
President Secretary-Manager 


Western Pine Association held its semi- 
annual meeting in San Francisco, Aug. 19 
and 20. J. M. Brown, president, opened 
the meeting with a silent tribute to members 
who have passed on since the meeting of 
six months ago. These include W. J. Wil- 
liams, Brooks-Scanlon Lumber Co., Bend, 
Ore.; W. R. Thorsen, Westside Lumber Co., 
San Francisco, Calif.; Ed D. Allen, Otis, 
Ore.; Chas. J. Kinzel, Mt. Emily Lumber 
Co., La Grande, Ore.; 1st Lieut. W. P. 
Marsh, Jr., Edward Hines Lumber Co., 
Hines, Ore.; Mrs. J. R. Shaw, Shaw Lum- 
ber Co., Klamath Falls, Ore. 

President Brown read an appeal for salv- 
aging metals, rubber and other critical ma- 
terials, and urged support of the move. C. L. 
Isted emphasized the immediate need for a 
quantity of No. 2 pine for a particular order 
of mine cases. The president’s report dealt 
chiefly with an outline of the association's 
work with the national and with govern- 
ment agencies. 

Expansion of the Washington, D. C., staff 
became necessary, and now under Phil 
Crapo is doing a heroic job on the overall 
priorities problems and contacts with the 
various government agencies. Mr. Brown 
briefly outlined the many activities of both 
the association's Washington representatives 
and the work of the officers and committees 
as well. 

Secretary-Manager S. V. Fullaway, Jr., 
pointed out the need for adjusting associa- 
tion policy to conform to the rapidly chang- 
ing war picture, and for a need to change 
promotional plans to insure continuity of 
the program. : 


Statistical Position 


W. E. Griffee, assistant manager of the 
association, presented the following report 
of the statistical position of the western 
pine industry: 


It is a good many months since western 
-pine manufacturers have felt any con- 
cern about the current volume of lumber 
orders. There is an eager buyer, usually 
a Government agency or contractor, 
waiting for everything the logs produce. 
The only frequent question about the 
demand is, “How long will it last?” Some 
have feared that with the virtual comple- 
tion of the cantonment program this year 
there will be a sharp drop in the total 
demand for softwood lumber. 

Since the country’s requirements for 
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Wester Pine Semi-Annual 


Takes Stock and Plans Future 
Research Activities 


lumber are so largely controlled by War 
Production Board policies, the WPB’s 
latest estimates give us our best clue to 
how well the demand will hold up after 
troop housing is completed. These esti- 
mates, which were given to the WPB 
Advisory Committee for the Lumber In- 
dustry when it met in Washington a 
month ago, indicated that total consump- 
tion of softwoods in 1942 will be roughly 
1% billion over and in 1943 will be one 
billion feet under the 30 billion feet con- 
sumed in 1941. This would mean a de- 
mand for 1943 only 9 pereent less than 
the tremendous requirements for. this 
year. 

Within these overall figures are in- 
cluded estimates for several broad use 
classifications. Civilian construction, 
which includes farm construction and de- 
fense housing as well as sash, doors and 
millwork for such projects, is expected 
to drop from 20.2 billion feet last year to 


W. E. GRIFFEE 


W. P. MARSH 
Portland, Ore. Hines, Ore. 
Statistics Research 


14.5 billion this year and 9.8 billion next 
year. Box and crating lumber will jump 
from 4.1 billion in 1941 to 5.5 billion this 
year and nearly 7 billion feet in 1943. 
This large increase in boxes and crates, 
for which the western pines are pre- 
ferred, should help absorb any surplus of 
shop grades, if one should develop after 
completion of large defense housing proj- 
ects now underway or to be started soon. 
Construction of these projects should run 
well into 1943. For the first half of this 
year residential building contracts, most 
of them for various types of war housing, 
were 4 percent above last year. 

Another classification which is due to 
increase, and which should help hold up 
the volume for our region, is that of fac- 
tory use. It is scheduled to rise from 1.7 
billion last year to 2.0 billion this year 
and over 2.3 billion feet next year. 

Though orders from retail yards have 
had to be deferred during the present 
emergency, it is interesting to note that 
retail lumber stocks by the end of June 
had fallen 17 percent from the peak they 
reached in February. They fell 8 percent 
during the month of June alone, so it is 





certain that they will be further depleted 
as long as Limitation Order L-121 or some 
other form of freezing remains in effect. 
Thus retail stocks, to some extent at 
least, are acting as a cushion during the 
present period of tremendous demand, and 
the restocking of yards will provide large 
and welcome orders when the emergency 
is past. 

The WPB’s latest estimate of softwood 
requirements this year is 6 percent over 
the actual 1941 consumption. During the 
first six months of this year the industry 
came very close to this high goal, the 
actual shipments of the three principal 
softwood producing regions being 3.7 per- 
cent over the 1941 shipments. Few other 
industries can boast of having come this 
close to furnishing as much as the WPB 
considers necessary. 

These record shipments were not 
achieved easily. In spite of a strenuous 
effort by most operators the volume of 
production fell 5 percent from last year 
and 10 percent of the shipments went out 
only because mills in the three regions, 
which on January 1 had about the same 
volume of stocks as they had a year be- 
fore, had. by July 1 cut their stocks by 
1250 million feet or 30 percent below the 
stocks on July 1, 1941. Never before has 
the industry shipped so much lumber 
with such low stocks. Our own western 
pine region is currently turning its stocks 
at the rate of once every two months 
and the West Coast region is actually 
shipping as much every month as its total! 
volume of stocks. 

For the industry as a whole production 
so far this year has been pretty well 
maintained by the larger mills but in the 
South, Lake States and Northeast the 
small mills have fallen behind 1941 to the 
extent of about 40, 32 and 10 percent re- 
spectively. As there are a great many 
small mills in the South the loss of pro- 
duction there was especially felt. On the 
other hand, small mills in the western 
pine region, in which group we include 
all who do not report their production 
to the Association weekly, have surprised 
us by showing all spring a somewhat 
better performance, compared with last 
year, than has the Weekly Barometer 
group of mills. In June, for example, 
the large mills reported production 4.2 
percent over last year while the smalle! 
mills exceeded June 1941 by 14.8 percen 
We don’t know why this difference should 
occur unless it is because the large pro 
ducers added extra shifts and increased 
their cut as soon as the heavy demand 
developed while some smaller mills, which 
never before ran more than one shift, 
have added second shifts within just tl 
past year. 

Western pine has held up its producti n 
and shipments better in comparison wit" 
last year than has the softwood industry 
generally. Extremely wet weather 
throughout most of the region during 
April and May made it one of the tough- 
est springs on record for logging, anc 
May sawmill production slumped disas-~ 
trously to 16 percent below last year, bu 
bounced back in June to 44 million feet 
over June 1941. This brought production 
for the first six months to within 1.1 per- 
cent of last year, while shipments exX- 
ceeded last year’s by 6.3 percent. Complete 
reports for July are not yet available but 
it is apparent that production was ahead 
of last year and that at least some pro- 
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sresS was made toward rebuilding the 
tocks that will be needed for next 
vinter’s shipments. Although labor and 
upply problems are acute with almost 
veryone it looks as though, if some of 
he help promised by the WPB is forth- 
oming, the western pine industry will 
t least equal last year’s production and 
xceed its shipments. 


Asks Members’ Aid for Government 


In view of an urgent request of the Na- 
ional War Labor Board for a study of 
he Western Pine industry to be conducted 
y the tariff commission and the Bureau of 
Labor Statistics, the directors expressed 
ndorsement of the study, and encouraged 
members to cooperate with the government 
gencies in the work. 

A. J. Glassow, Bend, Ore., announced 
that wartime eliminates the need for field 
men in trade promotion work, and that such 
men in the association have been trans- 
ferred to other departments, particularly to 
the Washington, D. C. staff and the Research 
Laboratory. The advertising program will 
he continued with about the same space and 
media, but with different type of copy. 


Research Achievements and 
Developments 


W. P. Marsh, research chairman, pre- 
ided over a session which traced the develop- 
nent of the research laboratory, and outlined 
me of its achievements. W. C. Geddes 
as slated to start the dramatic presenta- 
m, but his unavoidable absence placed 
e role in the hands of C. L. Isted. Mr. 
ted started with the time when the asso- 
‘iation employed Albert Herman, then with 
rest Products Laboratory, Madison, Wis., 
» act as dry kiln consultant. Success in 
is job brought other problems to Mr. 
lerman, who started a laboratory in his 
isement. Since 1925 the laboratory has 

‘n housed in an adequate, well equipped 
iilding, and staffed with chemical and 
echanical research men. Already occupy- 

a position of great importance in the 

ociation program, budget and _ personnel 
hanges for the coming period are expected 

heighten the laboratory’s effectiveness. 

One of the newest developments coming 
‘ough the laboratory has been termed 

iemical seasoning.” Authorization has been 

en for the building of a pilot plant to 
nonstrate its effectiveness on a commer- 

| scale. Recounting accomplishments of 

laboratory, Mr. Marsh enumerated im- 
roved kiln drying, determining average 
elling and shrinkage of western pines, tests 
monstrating value of Ponderosa pine 
ivy-duty flooring, development of Perma- 

and its part in the sash and millwork 
narkets. Water repellent treatments and 

it sealers to prevent paint discoloration 

studies still being carried on, as well as 
levelopment of a satisfactory knot hole fill- 
ing process. 

|. M. White, Weed, Cal., research enthu- 
ast, told of the many intangible values the 
mills have received from the work of the 
laboratory. Dr. Arthur Anderson, chemist 
with the laboratory staff, explained how he 
and Mr. Herman had stumbled on the “chem- 
ical seasoning” process while working on 
the knot sealing study. With the process 
wood is dried and de-pitched while the cellu- 
lar structure is left wide open for introduc- 
tion of preservative or water repellent treat- 
ments. 

Mr. Herman outlined some of the plans 
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the laboratory has for the future. Speaking 
of plastics, he expressed the opinion that 
the industry has nothing to fear from this 
source, if for no other reason than price. 
He expressed the belief that a good deal 
of refinement in the use of western pines is 
possible through development of modern 
glues, and that glues may be as much help 
to these pines in light construction as the 
timber connector has been for fir and south- 
ern pine in heavy construction. The labora- 





Albert Hermann in charge of research 


tory will give attention to the possibility of 
using glues in conventional construction, and 
in building up short, wide sheathing and sub- 
flooring units. Railroad rolling stock will 
also receive attention in the future. 


Committee Reports 


Committee reports were made by the fol- 
lowing chairmen: J. M. Brown, executive 
and economic; A. J. Glassow, promotion; 
W. P. Marsh, research; W. G. Kahman, 
grading; R. A. Colgan, forest conservation ; 
A. J. Voye, traffic; H. F. Root, statistical ; 
P. M. Crapo, association work in Wash- 
ington, D. C. 

Mr. Crapo described the methods of the 
staff in Washington regarding their work of 
contacting various government agencies to 
help the agencies expedite the work of pro- 
curing critical lumber for war needs. He 
also outlined methods of getting information 
to members to keep them posted on regula- 
tions, restrictions, and methods of securing 
priorities for materials needed to carry on 
operations. 

President Brown closed the meeting ex- 
pressing the unanimous feeling of the mem- 
bers that in spite of every limitation and 
condition imposed, the industry was deter- 
mined to continue meeting almost impossible 
demands for lumber as its contribution to 
winning the war. 


Coming Conventions 


Sept. 9-10—Concatenated Order of Hoo- 
Hoo, Schroeder Hotel, Milwaukee, Wis. 
Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago. 
Annual. 

Sept. 24-25—National Wholesale Lumber 
Yard Distributors’ Association, La Salle 
Hotel, Chicago. Annual. 

Oct 5-7—Association of State Foresters, 
Sacramento, Calif. 

Oct. 19-20-21— National Retail Lumber 
Dealers’ Association, Drake Hotel, Chi- 
cago. Annual. 

Oct. 27-29—National Safety Congress and 
Exposition, Hdqrs. in Sherman Hotel, 
Chicago. 
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We have a 
Jol, ta do. 


Let's buy 
Defense 


and 


STAMPS 


WIER LONG LEAF 
LUMBER COMPANY 


Houston, Texas 
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RED JOINT 
LADDERS 


Everyone notices Red Joint 
ladders. The ends of every 
rung are dipped in heavy 
red paint, making a dis- 
tinguishing mark that sets 
them apart from all other 
ladders. 


Put a Red Joint on display 
alongside of any other lad- 
der and watch the custo- 
mer buy Red Joint. The 
neat, trim, sturdy appear- 
ance attracts. The quality 
materials and construction 
clinch the sale. Red Joint 
Ladders are manufactured 
in both single and exten- 
sion types. 


FREE CATALOG 


Without obligation, send 
a postcard for the Red 
Joint catalog. See for your- 
self the quality construc- 
tion features. Boost your 
ladder sales with Red 
Joints. 





Manufactured by 


BREYER BROS., WHITING & CO. 


WAUPUN, WISCONSIN 
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HARDWOODS TO DO 


The Army turned to hardwoods for cargo truck bodies. And in 
many another job of war production hardwoods are taking the 
Hardwood, lumber of strength and endurance, 
versatile and dependable. It serves well on all production fronts. 
There are no finer hardwoods than those of the Southland. On this 


place of metals. 


page are listed producers and distributors who supply Southern 
Hardwoods in all grades and sizes, or fabricated in any form 


desired. 
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Woods Lumber Company 
Memphis, Tenn. 
2 Band Mills—Lignasan-Dipped Hardwoods 
“FROM WOODS to CONSUMER” 


| Stock, 


J. M. Jones Lumber Company 


Natchez, Miss. 
Mfrs. All Southern Hardwoods and Cypress—Dowi- 
cide-Dipped. Planing Mills and Dry Kilns. Normal 
12 Million Feet. Also Yellow Pine Boards. 





Pine Plume Lumber Company 
Bell Bidg., Montgomery, Ala. 
Mfrs. Southern Hardwoods, air- or kiln-dried. Spe- 


cializing in Kiln-Dried Poplar; also Mixed Cars, with 
Yellow Pine. Serving the Lumber Trade since 1899. 





Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago, Ill. 


Since 1881 


Band-Sewn Pelta Hardwoods and Cypress 
Operating Four Modern Band Mills. 





Wax Lumber Company 
Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak 
Magnolia and Poplar. Annual Cut, 20 million feet. 


Louisiana Central Lumber Co. 
Clarks, Louisiana 
Band-Sawn Forked Leaf White Oak, Cherry Bark 


Red Oak, Red and Sap Gum, Poplar, Cypress. 
Oak Flooring. Mixed or Car Lots. 





E. Sondheimer Co. 


Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana | 


Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 


Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade 


McGraw-Curran Lumber Co. 


Yazoo City, Miss. 


Bund-Sawn Southern Hardwoods. Specializing 
Deeg Swamp Cypress, Cherry Bark Red Oak, Delite 
Red Gum and Tupelo and the famous Yazoo Beech 





C. W. Parham Lumber Company 


Memphis, Tenn. 


Manufacturers of Southern Hardwoods and Cypress, 
Specializing in Beech and Poplar. All Lignasan- 
Dipped. Bund Mills, Meridian and Redwood, Miss. 


Miller and Company, Inc. 
Jackson, Tenn. -- 43 E. Ohio St., CHICAGO -- Selma, Ala 


Operating 5 Bandmills, producing practically every species 
Southern Hardwoods; also Yellow Pine. Normal stocks available 
30,000,000’. Own dry kilns, surfacers, resaws. Modern throughout. 





Chapman & Dewey Lumber Co. 
Memphis, Tenn. 


Manoufacturers for 50 Years of Famous St. Francis 
Basin Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 


‘Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood, Semi-Finished Hardwood Dimension, Oak 
Firg., Short Leaf Yellow Pine. 5 Modern Band Mills. 








Angelina Hardwood Company 


Sales Office: Lufkin, Texas 


Mills at Ewing, Tex. and Ferriday, La. 
Large Stock of Oak, Gum, Elm, Ash, Louisiana 


Red Cypress and other Southern Hardwoods. 








J. E. Stone Lumber Company 
Nacogdoches, Texas 


Suuthern Hardwoods — Buand-Sawn — Lignasan- 
Dipped — Can Kiln-Dry — Short Leaf Yellow 
Pine — Planing Mill Facilities. 





Nickey Brothers, Inc. 
Memphis, Tenn. 


Floorin Veneers—Hardwood—and entirely new 
Pine Planing Mill Mfg. Quality Dimension & Boards 
Member of NOFMA—SPIB—NHLA—Ven. Assn. 





Breece-White Manufacturing Co. 
Eudora, Ark. 


Manufacturers of All Southern Havdwoods. 
Specialties: Mississippi River Cottonwood and 
Willow. All lumber shipped dry and bright. 





Fisher Brothers Lumber Co. 


Tuscaloosa, Ala. 


Mfrs. Southern Hardwoods and Yellow Pine, specializing on 
Deep Swamp Black Gum, Tupelo and Cypress . .- » also 
Red & White Oak, Beech. Rough, resawn or surfaced. 





Wallin Lumber Co., Inc. 


Columbus, Miss. 


Manufacturers of Band-Sawn Cypress 
and Southern Hardwoods 





Reynolds & Manley Lumber Cc. 
Savannah, Georgia 
Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 


Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastw'se- 





Augusta Hardwood Co. 
Augusta, Ga. 


Mfrs. High-Grade Band-Sawn 
Pine . . Hardwood . . Cypress 
Air-Dried Roofers . . Timbers 


| Planing Milis 
Dry Kilns 





Onder Sutherr Hardwoods Pom These Leading Ans} 
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In Active Service 


H. T. Ford, Indianapolis, Ind., who has 
heen Indiana and southern Michigan repre- 
sentative of Burton-Swartz 
Cypress Co., Perry, Fla., since 
1930, has been commissioned as 
first lieutenant of engineers, 
amphibian command. He _ re- 
ported for duty Aug. 27 at 
Camp Edwards, Mass. 





Fred J. Brickley of Hartford City, Ind., 
president of the Mercer Lumber Co. of that 
city, as well as president of the Hagerstown 
Lumber Co., Hagerstown, Ind., Eaton Lum- 
ber Co., Eaton, Ind., and Home Lumber 
Co., Huntington, Ind., and a director in a 
number of other Indiana yards known as 
Knudsen-Mercer yards, is training with the 
62nd infantry, Camp Wolters, Tex. 


Frank A. McIlvaine, son of H. R. Me- 
Ilvaine, president of The Houghton Lum- 
ber Co., Indianapolis, Ind., has been com- 
missioned second lieutenant in the army air 
corps and is assigned to the ferrying com- 
mand, New Castle County Airport, Wil- 
mington, Del. 


Personal Items 


P. M. Barger, president of P. M. Barger 
Lumber Co., Statesville, N. C., visited the 
company’s Washington, D. C., office for a 
few days, after a lapse of nearly three years. 
Before returning to Statesville, he expected 
to visit E. B. Kearns, Pennsylvania salesman 
— the company, headquartered at Carlisle, 
». 

’rof. Floyd E. Carlson of the New York 
Forestry School, Syracuse, N. Y., is on 
sabbatical leave and will be with the Forest 
Service, with headquarters at Missoula, 
Mont., until Jan. 1. He is being assisted in 
the wartime forest fire prevention campaign 
of the Forest Service by Stewart Holbrook 
of Seattle, manager of the Keep Washing- 
ton Green campaign and well known author. 

idgar G. Butler, long a leader in the re- 
tail lumber business at Memphis, Tenn., 
has closed out his business to become first 
Vice president of the Leader Building & 
Loan Association at that city. For more 
than 30 years Mr. Butler owned and oper- 
ated the Butler Lumber & Shingle Co., and 
lor 11 years was president of the Memphis 
Lumber Exchange. 

\ wage increase of seven and a half cents 
an hour has been granted members of the 
Northwest Lumber Inspectors’ union by the 
Pa ific Lumber’ Inspectors’ Bureau, accord- 
ing to George Richardson of Aberdeen, 
Vash., president of the inspectors’ union 
No. 20877. He said the increase is retroac- 
tive to Jan. 1, 1942. 

George P. Purchase, formerly assistant 
Secretary-treasurer of the Philippine Ma- 
hogany Manufacturers’ Import Association, 
Inc., Los Angeles, is now in the operating 
department of the Santa Fe Railway in San 
Francisco. 

Harry E. Whittemore, manager, Benson 
Lumber Co., San Diego, Cal., has resigned 


after 18 years service with the firm in 
capacities ranging from salesman to man- 
ager. Frank C. Lynch, president, has taken 
over active management, with Clifford 
Roberts as assistant manager. 

Glen D. Bessonette has been named man- 
ager of the Southern California office of Pa- 
cific Mutual Door Co., Los Angeles, suc- 
ceeding the late Roy A. Fobes -who died on 
July 12. 

The California Institute of Technology, 
Pasadena, Calif., has inaugurated a _ three 
months free course in structural wood de- 





World War I Ace Rejoins Army 
Capt. Wilfred (Billy) Beaver, district 
sales manager for E. L. Bruce Co. at James- 
town, N. Y., and World War I ace, has 
left for active service with the United 
States Army Air Corps at an undesignated 
location. At the time he received his com- 
mission, Capt. Beaver was serving as execu- 
tive officer of the Jamestown Group of the 
Civil Air Patrol, which office he had held 
since the formation of the group. After 
joining the army he was sent to Miami 
Beach, Fla. for several weeks’ training. 
Capt. Beaver first won his rank of cap- 
tain while serving with the Royal Air Force 
during the last World War. He enfisted 

















MRS. BEAVER CAPT. BEAVER 


in the British army a day or two after the 
war began and was transferred to the RAF 
in 1916. He was one of the Allies’ greatest 
aces, being credited with bringing down 19 
German planes, and was decorated four 
times. 

For the past fourteen years Capt. Beaver 
has been serving as district sales manager 
of E. L. Bruce Co., making an enviable rec- 
ord on the sale of this firm’s hardwood 
floorings and lumber products. During his 
absence his wife, Mrs. Jennie Beaver, will 
carry on with his sales job. Mrs. Beaver 
has been handling his territory for only a 
few weeks now, but all indications are that 
she will live up to Capt. Beaver’s reputation 
as a capable and highly popular sales repre- 
sentative. 
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sign, planned to acquaint structural engi- 
neers with safe and economical use of wood 
in construction work. Graduate engineers 
and those with equivalent training are eli- 
gible to take the course. 

John C. McCabe, wholesale lumber dealer, 
has moved to new headquarters in the 
Financial Center Building, 405 Montgomery 
St., San Francisco, Calif. 


W. C. Clancy Signally Honored 


W. C. Clancy, executive vice president of 
the Lumbermen’s Credit Association Inc. on 
Aug. 19 was elected for a three year term 
to the Executive Committee of the Com- 
mercial Law League of America. This is 
the highest elective office to which a lay- 
man may aspire and for that reason Mr. 
Clancy’s election is truly a signal honor. 


Assistant WPB Western 
Administrator of Logs and Lumber 


Robert Conklin of Longview, Wash., chief 
engineer for the Weyerhaeuser Timber Co.’s 
logging operations in the Longview area, 
has been chosen as an assistant to F. H. 
Brundage, western administrator of logs 
and lumber for the War Production Board. 
He will head the log production section and 
has been loaned to the War Production 
Board by the Weyerhaeuser company for 
the duration. Mr. Conklin will be assisted 
by Roy Carlson and F. D. MacPherson, 
who are being loaned to the War Production 
Board by the United States Forest Service. 
Walter Glasgow, who has been with the 


“WPB and the OPA in Washington, D. C., 


also has been assigned to Brundage’s office 
to handle logging equipment problems. 


Special Assistant for Lumber 


Recognizing the existence of a critical 
shortage of lumber supplies, A. I. Hender- 
son, deputy director general for Industry 
Operations, War Production Board, on 
Aug. 13 appointed Ben Alexander special 
assistant for lumber. Mr. Alexander was 
president of the Masonite Corp. of Chicago 
before joining the staff of WPB last 
February. 

Mr. Alexander will co-ordinate the activ- 
ities of the War Production Board Lumber 
and Lumber Products Branch, the Labor 
Production Division, the Office of Civilian 
Supply, and the Conservation Division inso- 
far as they relate to lumber. 

Arthur T. Upson will continue as chief of 
the Lumber and Lumber Products Branch. 


Woman Executive Advanced 


Moisture Register Co. Los Angeles, 
Calif., gave recognition to the effective 
work of its outstanding woman executive, 
Miss Edna Morgan, by electing her presi- 
dent and general manager earlier this year. 
Other officers of the company are L. L. 
Lack, vice president and secretary, and H. L. 
Shepard, treasurer. 

Mr. Shepard is on leave of absence from 
the company while serving as a captain of 
U. S. army engineers. 

Moisture Register Co. manufactures mois- 
ture registers for determining at a glance 
the moisture content of lumber, and its in- 
struments are used by lumber manufactur- 
ers, fabricators, millwork and plywood pro- 
ducers and buyers throughout the United 
States. These instruments are standard 
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equipment for Southern Pine Grading 
bureau inspectors. 

Because this company was forehanded in 
designing its lumber register to use as little 
critical materials as possible and because of 
its importance in war industries including 
such lumber consumers as airplane manu- 
facturers, securing of raw materials has not 
become a problem, although scarcity of 
skilled manpower is troublesome. However, 
to date, in spite of greatly accelerated de- 
mand, reasonably prompt deliveries have 
been maintained. 


Will Build Wooden Barges 


Prefabricated Ships, Inc., have started 
construction of a yard at Olympia, Wash., 
that will build wooden barges for use by 
the United States Army. The company, 


Amemcanfiumherman 


according to President William Henderson, 
holds a $67,000 contract with the Army 
Transport Service for construction of three 
shallow draft barges. The barges, he said, 
are of the 90-foot wooden warehouse type, 
of shallow type for use in small harbors. 
Material for construction of the barges has 
been ordered, Mr. Henderson said, and the 
contract deadline for their completion is Oct. 
4. Frederick H. Furey, vice president of 
the firm, will be in active charge of its 
operations. 


New Southern Pine Forester 


Brooks Toler has resigned as state for- 
ester for Alabama to accept the prime for- 
estry position in the South—forester for the 
Southern Pine Association. The announce- 
ment was made by Secretary-Manager H. C. 





Beetle Control While Permasan is Scarce 
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@ Destroy all debris, favorite breeding 


spot for insects. 


In normal times Permasan is a highly effective and economical help to 
the lumber industry in its fight to control the lyctus and other “powder 
post” beetles—pests which government entomologists estimate cost the 


industry $35,000,000 a year. 


Now, however, chlorine and phenol, the raw materials from which Permasan 
is made, are vitally needed for the war effort. Supplies of Permasan are 
limited. And the lumber industry must depend largely on good house- 
keeping alone to check beetle damage. 

Chief among the good housekeepir.g measures that will help YOU cut 
YOUR share of the pests’ $35,000,000 toll are these: 


Inspect yards and storehouses at regular intervals — with an 
ever-watchful eye on untreated, stored lumber. 


2) Destroy all debris, favorite breeding spot for insects. 


At the first sign of beetle damage, treat the infested lumber with Permasan 
if available. If not, destroy it—oldest stock first. 


Both Permasan and Permasan 116, the water repellent form, are being used 
on lumber for construction jobs vital to the war program and preference 
ratings can be obtained. If you have such a rating, therefore, you will 
have a better chance of filling your requirements by extension of the 
rating to us. For the latest information on whether Permasan is available 
for anti-beetle duty in your yard, inquire: MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, St. Louis, Missouri. 










MONSANTO 
CHEMICALS 


SANVING IMDUITAT:, WHICH SERVES Mancking | 





QUICK FACTS TO REMEMBER ABOUT PERMASAN 


1 Permasan is 5% pentachlorophenol (minimum), 5% non- 
volatile solvent, 90% selected petroleum distillate. 


2 Highly toxic to both larvae and adult beetles. 
3 Easily applied. 
4 Shipped in 55-gallon drums or tank cars. 
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Berckes of the association. Mr. Toler will 
take over his new duties on Oct. 1. 

Following his graduation from Louisiana 
State University’s School of Forestry, Mr 
Toler became affiliated with the American 
Forestry Association and later held the of- 
fice of district forester in Mississippi. He 
next served as extension forester in Mis 
sissippi until 1939, when he was called to 
Alabama by Governor Frank Dixon. 

Mr. Toler, who has a long list of out 
standing public service achievements to hi: 
credit, will be headquartered at the hom: 
office of the Southern Pine Association in 
New Orleans, but will spend much of his 
time traveling among the mills and visiting 
with State and Federal forestry groups. His 
successor in Alabama has not yet been 
chosen. 


Assistant Director of Division 
of Railway Transport 


Theo Davis has been granted a leave of 
absence from The Lumber Traffic Associa- 
tion, Cincinnati, Ohio, where he has spent 
the last thirty years handling traffic for the 
lumbermen in the Appalachian region, to 
serve as assistant director, Division of Rail- 
way Transport, Rail-Truck Coordination, 
Office of Defense Transpor- 
tation. His appointment was 
made by Joseph B. Eastman, 
director of Defense Trans- 
portation. Mr. Davis will 
have supervision of an area 
embracing southern Ohio, 
southern Indiana, Kentucky, 
West Virginia, and Ten- 
nessee, except Memphis and T. Davis 
Chattanooga, with headquarters in the Union 
Trust Building, Cincinnati, Ohio. His duties 
will include making studies of movement of 
all freight handled by railways which could 
be moved advantageously by truck. He will 
also confer with the field manager of the 
division of motor transport on methods of 
relieving truck lines from services which 
cause unnecessary use of trucks and tires. 

C. J. Edelmann, secretary and treasurer 
of The Lumber Traffic Association, will con- 
tinue to serve the association’s traffic inter- 
ests during the interim. 





Hardwood Veneer Manufacturers’ 
Industry Advisory Committee 


Formation of a Hardwood Veneer Manu- 
facturers’ Industry Advisory Committee has 
been announced by T. Spencer Shore, chief 
of the division of industry advisory commit- 
tees, War Production Board. Clifford P. 
Setter, chief of the Plywood & Veneer Sec- 
tion, is the Government presiding officer. 
Committee members are: T. R. Williams, 
I. T. Williams & Son, New York, N. Y.; 
L. A Mizener, Chicago Mill & Lumber ( 
Helena, Ark.; Jack Daugherty, Hoosier \ ¢- 
neer Co., Inc., Indianapolis, Ind.; John Mc- 
Millan, Bacon McMillan Veneer Co., Stock- 
ton, Ala.; S. M. Nickey, Jr., Nickey Bro: 
Co., Memphis, Tenn.; Joe Egan, Wood 
Mosaic Co., Louisville, Ky.; Robert 1 
Foard, Appalachian Veneer Co., Inc., Mur 
phy, N. C.; Joel Lee, Birds Eye Veneer 
Co., Escanaba, Mich.; Russell Smith, Caro- 
lina Veneer Co., Inc., Orangeburg, S. C 
and Allen Quimby, Jr., Allen Quimby Co. 
Bingham, Maine. 
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Business Changes 


ARKANSAS. Atkins — Martin 
Lumber Co. succeeded by 
rorham Lumber Co. 

Wynne—Cochran Lumber.Co. succeeded 
yy Wynne Wood Products Co. The new 
ompany was incorporated by a group of 
\Iemphis business men, with George T. 
VicCall as president; William Abbott Kone 
s secretary-treasurer, and C. W. Wilson, 
nanager. 

DELAWARE. Harrington—TI. D. 
Lumber Co. succeeded by 
Lumber & Supply Co. 
GEORGIA. Devereux—Devereux Lumber 
o. succeeded by Marvin E. Moate Lum- 
her Co., Mr. Moate having purchased the 
iterest of his partner, the late M. M. 


& Boone 
Martin-Boone- 


Short 
Harrington 


(;ordon., 
INDIANA. Attica— Mackemer & Mc- 
Broom Lumber Co. local yard here suc- 
eded by General Fabricators, Inc. 





MISSISSIPPI. Jackson—Evans Products 


(‘o. here succeeded by National Wood 
Products Co. 
NEW MEXICO. Alamogordo—Hollomon 


bros. succeeded by Champion Hardware & 
Lumber Co. 

OHIO. Chardon—Thayer Lumber & Sup- 
ply Co. succeeded by South Side Builders 
Supply & Lumber Co. 

Edgerton —Ideal Lumber Co. 
name to Lutterbein Lumber Co. 

Spencerville — Biederman Lumber Co. 
succeeded by Kocher Lumber Co. 

TEXAS. Happy—Stephenson Bros. lum- 


changed 


ber yard purchased by C. R. Burrow of 
the Burrow Lumber Co. and the yards are 
being consolidated. 





Temple Viaduct Lumber & Planing 
Mill succeeded by Chupik’s Viaduct Plan- 
ing Mill. 


. 

Incorporations 

NORTH CAROLINA. Murphy—Cherokee 
Lumber Corp. incorporated by B. S. Kol- 
ker and M. C. King of Murphy, and B. I. 
Mirkin of New York City. 

CANADA. BRITISH COLUMBIA. Van- 
couver—Pacific Veneer Moulding Co. Ltd., 
640 West Pender St.; $10,000. 


Casualties 

ALABAMA, Greenville—W. T. Smith 
Lumber Co. plant here was damaged an 
estimated $75,000 by fire in the buildings 
housing the planers and kilns. Damage 
is covered by insurance. 

LOUISIANA. Logansport — Logansport 
Lumber Co. had dry kiln and lumber de- 
stroyed by fire, with loss on the lumber 
ne estimated between $7,000 and 
00. Plans are being made to rebuild 
necessary materials can be_ secured. 
vmill and planer were saved. 

IREGON. Cottage Grove—J. H. Cham- 

s & Son sawmill destroyed by fire, with 
mated loss of $150,000. This fire fol- 
ed the recent burning of the W. A. 
odard dry kiln and the gutting of the 
dard home, with estimated losses of 
5,000 and $30,000, respectively. 

SOUTH CAROLINA. St. George — Hutto 

Lumber Co. had four dry kilns, the office, 

1 lumber shed, and two box ears, along 

with a considerable quantity of lumber, 

destroyed by fire; the loss was partially 
ered by insurance. 

VISCONSIN. Oconomowo0c—Herold Lum- 
be & Fuel Co. yard had all except its 
destroyed by fire on Aug. 22, with 
loss estimated at $75,000. 

New Mills and Equipment 

“ONNECTICUT. Fairfield — Fairfield 
Lumber & Supply Co. is installing a wood- 
working division to produce munitions 
boxes and other wood products necessary 
for war production. 

NORTH CAROLINA. Creswell—Richard 
P. Baer & Co. is installing a planing mill 
at its plant here, which will contain a 
Yates matcher, band resaw, and straight 
line rip saw. The installation of this new 
equipment has been prompted by impor- 
tant war contracts that this company was 
recently awarded. The operation consists 
of a band mill cutting hardwood, pine, 
and cypress; and is under the manage- 
ment of Richard P. Baer II, and is a 
branch of Richard P. Baer & Co. of Balti- 
more, Md. ° 

High Point—Peerless Veneer Co., which 
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suffered a disastrous fire in January, has 
bought another building here and is al- 
ready installing machinery; operations 
are expected to get under way in the 
next three to seven weeks. 

OREGON. Lakeview — Anderson’ Bros. 
Lumber Co. has started production in its 
new planing mill, which has a capacity 
up to 200,000 feet in an 8-hour shift. 


New Ventures 


CANADA. QUEBEC. Montreal— A new 
Crown company, Veneer Log Supply, Ltd., 
has been created to purchase, inspect, and 
ship all hardwood veneer logs produced 
in eastern Canada, to assure adequate 
supplies of veneer and plywood for air- 
craft production in the United Kingdom 
and Canada. S. J. Staniforth, Montreal, is 
president and managing director. Vice 
president and treasurer is Col. G. M. 
Strong, Montreal. 
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Obituaries 


LAWRENCE E. GAVIN, 16, son of E. 
G. Gavin, managing editor of the AMERICAN 
LUMBERMAN, died Aug. 30 after an illness 
of seven weeks of acute leukemia. He was 
a junior in the William Howard Taft High 
School in Chicago and was an honor student 
and a member of the football team. He 
was also active in sports and in Boy Scout 
work. He is survived by his mother and 
father. 


CLARENCE E. BICE, 73, president of 
the West Side Lumber Co., Dayton, Ohio, 
died Aug. 7, at his home there after a 
lengthy illness. He was associated with 
his father in the lumber business in Mar- 
quette, Mich., before establishing the 
West Side Lumber Co. in Dayton in 1900; 
he had been president since the death of 








, AGAINST TIME 


The vast amount of construction for war plants 
and military housing calls for greater and greater 
production from every phase of the lumber indus- 


try. One giant after another among the forest trees 
is being felled—massive tractors never cease in 
moving them to the loading grounds—heavily 
loaded log trucks keep ’em moving to the mills. 
Dierks is bending every effort to do its share in 
America’s fight to win! Yes, supplying “Housing 






DIERKS’ 
BIG FARM PLAN 
BOOK HELPS YOU 

MOVE STOCK 
ON HAND! 


including granaries. 


NAME 


for Heroes” is priority No. A-1 for us, and for you. 


LUMBER AND COAL COMPANY 


DIERKS LUMBER & COAL CO., Dierks Bidg., Dept. AL2, Kansas City, Mo. 
We enclose 10¢ for sample copy of “Modern Farm Buildings”, 64 pages, 41 plans, 
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42 Years’ Frame-Making Experience 
back 


 Bradley-Miller Frames 


For repairs and remodeling, as well as for new 


buildings, Bradley-Miller Frames fill the bill. Made of 

Care in wood selection, care in seasoning and Ji 
manufacturing—all contribute to the superiority Genuine 

of these friend-making frames. We also fur 

nish Ponderosa Pine Frames in same manufac- White Pine 


and grade as the Genuine White Pine. 


BRADLEY, MILLER & COMPANY, | 


Telephone 7812 Bay City, Michigan 
C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 
Eastern Representative 











For Sale: 200,000 ft. 8/4 No. 2 Com. & Btr. 
Red Oak—good width—good length—ex- 
cellent stock—Over one year dry. 











For Sale: 100,000 4/4 No. 1 Com. & Btr. 
Basswood. 5 cars 5/4 Com. & Sel. Hard 
Maple. 100,000’ 4/4 S.W. & Btr. White 
Oak. 100,000’ 6/4 No. 2 Com. & Btr. 
Poplar. 








The 
Dependable 

Lumber 

for All 
Building Needs 





T 


the Carolinas and in Virginia are stand as proof of the enduring quality 
many houses built of North Carolina of North Carolina Pine. This wood of 
Pine which have weathered the storms beauty and utility is in great demand 
of more than 200 years. Still in an for war uses. It is supplied by the 
excellent state of preservation, they manufacturers listed below. 





ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 


Fayetteville, N. C. Lynchberg, Va. 
SPA Grade Marked Lumber Kiln Dried, Grade Marked N. C. Pine. R. R. 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers | Material a specialty. Car Lining and Decking. 
and Framing Lumber. Kiln Dried and Air Dried. Mills ix Va. and N. C. 





The Manufacturers named above produce all building items in North Carolina Pine 
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his father 35 years ago. Mr. Bice was 
also active in civic affairs. Surviving are 
the widow, two daughters, a brother, and 
four grandchildren. 





EDWARD C. BOMFORD, 58, president 
of the Strathcona Lumber Co. Ltd., died 
suddenly recently. A native of England 
Mr. Bomford came to Canada 40 years ago 
and had lived in Vancouver for 22 years 
He had operated the Strathcona Lumbe 
Co. for the past 17 years. 





OLIVER W. CRANDALL, 76, former 
Tacoma and Raymond, Wash., mill opera 
tor and veneer and box factory manager 
died Aug. 10 at Florence, Ore., where he 
had made his home the last two years 
At one time he operated the Pacific Fruit 
Package Co., Raymond, and afterward: 
operated a mill and veneer plant in Ta 
coma. Survivors include his widow, two 
sons, two daughters, a stepson and a step- 
daughter. 


OSCAR EFFENBERGER, owner of the 
Tillamook Box Co., Tillamook, Ore., was 
fatally injured at the plant on Aug. 
when a lumber carrier backed into him. 
He was a candidate for the legislature and 
one of the city’s leading citizens. 


ROYAL EDWARD (“ED”) KELSAY, 65, 
died at his home in San Antonio, Tex., 
Aug. 13, after he had suffered a stroke 
the previous day. At one time Mr. Kelsay 
owned a string of more than 20 Texas 
lumber yards, all of which bore his name. 
He completed the sale of his lumber hold- 
ings in the early 1930s, but had again 
established a lumber yard in San Antonio 
in 1937, which he sold in 1941. He is sur- 
vived by his widow, a daughter, and two 
sons. 


EDWARD P. RANSOM, 72, district sales 
representative in Cleveland for American 
and Canadian lumber companies since 
1904, died Aug. 9 at his home in Cleveland 
Heights, Ohio. Surviving are his widow, 
two sisters, and two brothers. 


SAMUEL S. RICARD, 69, president of 
the Banner Lumber Co., died Aug. 24 at 
his home in Toledo, Ohio. During the 
housing shortage of World War I, Mr. 
Ricard formed the Cooperative Ready-Cut 
House Co., which later became the Ban- 
ner Lumber & Building Co. Surviving Mr. 
Ricard are his widow, a sister, and two 
brothers. 








JAMES A. ROE, 68, a salesman for the 
New York City lumber firm of Ichabod T. 
Williams & Sons, with which he had been 
associated since 1902, died Aug. 14 at his 
home in Bayside, L. I. Surviving are his 
widow, a daughter, and two sons, both 
air cadets in the United States army. 


WALTER EUSTACE SIRMANS, 60, who 
was engaged for many years in the saw- 
mill business in South Georgia, died Aug. 
8 at his home in Waycross, Ga., following 
an illness of six weeks. He had been 
prominent in local and state politics. He 
is survived by his widow, one daughter, 
two sons, one grandson, two sisters, and 
two brothers. 





JOSEPH FRANK VOIGT, 56, president 
of the Voigt Corp., Jeffersonville, Ind., 
died Aug. 9 at his home there. He had 
been in ill health for two years. Survi 
ors include his widow, a daughter, three 
sons, a brother, and three sisters. 





COBURN WESTON, 68, a member of the 
board of directors of the H. Weston Lum- 
ber Co. and vice president of the Louisi- 
ana Mexican Timber Investment Co., died 
Aug. 5 at Bay St. Louis, Miss. The bod 
was taken to New Orleans for servic 
He was one of the six Weston brothers 
who composed the H. Weston Lumber Co 
Logtown, Miss., founded by their father, 
the late Henry Weston. He is survived 
by one brother, David, and various othe! 
relatives. 


GEORGE L. WRIGHT, of C. Leary & 
Co., London, England, whose operation: 
in the timber trade of the United King- 
dom are world-wide, died Aug. 6 at his 
home there. 
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- ¢ Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.: 
Shreveport, La.: Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.; Birmingham, 


Ala.; 


ansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 


Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


Easterners had hoped that the large blocks 
f fir owned by the British war office, railed 
here from British Columbia as a reserve 
upply for shipment overseas, and stored 
here well over a year would be released for 
distribution to Eastern defense projects as 
the British war office was unable to send 
ships here to move it. The 40,000,000 feet 
stored at the lumber terminal in Charlestown 
has been guarded day and night, while 100 
lawn sprinklers has kept the huge piles 
thoroughly soaked. Each slingload of ap- 
proximately 1600 feet is wire-bound with 
timber stringers between each load and 
ample air space around each huge pile. 
There has been much conflicting opinion and 
comment as to the probable condition of the 
lumber when the piles were taken down. 
Five ships have been sent there during Au- 
gust each loading an average of 4,000,000 
feet. To settle the question of condition before 
loading several lots were opened and in- 
spected at the ships side by expert local lum- 
bermen who found that no deterioration had 
developed and aside from an_ occasional 
treak of blue stain which would not impair 
its value for housing in Britain, it had 
veathered its 16 months of dead piling with- 
out losing any of its utility value. Of real 
ignificance and interest to Eastern produc- 

s and distributors of lumber is this evident 
hift from Russia to North America of the 
‘nglish supply office in its drive to secure 
weeded lumber supplies. Its visits in Canada 

the Spring resulted in no orders being 
aced for spruce much to the surprise of 
nadian producers. England was convoy- 

war supplies to Russia and must have a 
urn load. Russian spruce was the logical 
swer. This North Sea route suddenly be- 
ne infested with Nazi submarines and 
overhead bombers in action against these 
convoys. They had some success, and the 
pe of that success is reflected in the shift 
the British supply office from Russia to 
rth America in quest of lumber supplies. 
ts early August purchase of 100,000,000 

of spruce in Eastern Canada, and its 
cation of ships to Boston, New London 
an'| New York to rush the shipment of 100,- 
009,000 feet of B. C. fir stored at those ports, 
diverts 200,000,000 feet overseas, at a time 

vi en our own War Production Board is de- 
laring the shortage of lumber supplies in 
this country as “critical” and disclosing that 
the total military and essential civilian lum- 
ber requirements for the current year will 
run fully six billion feet beyond anticipated 
production. 

_in publishing the fifth of the WPB pro- 
visional reports on relative scarcity of certain 
materials, the following lumber items are 
included in Group I, which comprises the 
most critical materials : 

\ll structural grades; No. 1 and 2 South- 
ern Pine, Douglas fir, Western hemlock and 
Sitka spruce; No. 2 and 3 white and Pon- 
derosa pine; F. A. S., select, and No. 1 
hardwoods, except gums. 

In Group II, which comprises materials 
essential to war industries, but the supplies 
of which are not considered to be as limited 
as in the case of items in group I, the fol- 
lowing listing is made: 
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Select Grades So. pines & West Coast 
No. 1 and select West. pine. 

Low common grades of both softwoods 
and hardwoods and all grades of gum are 
listed in Group III, comprising “materials 
that are available in significant quantities as 
substitutes for scarcer materials, and ma- 
terials that are available in large amounts 
unless restrictions are imposed by labor, 
manufacturing, or transportation difficulties.” 
(W PB-1730) 

The Canadian Timber Controller has 
issued orders to British Columbia’s $10,- 
000,000 shingle industry reducing to 50 per- 
cent the volume of shipments to the United 
States market. 

The fact that over the years the shingle 
mill economy in British Columbia has been 
based on the sale of at least 75 percent of 
the entire output to the United States means 
that the industry faces a considerable capital 
loss inasmuch as American prices are sub- 
stantially higher than the Canadian ceiling. 

Roughly, the order means a loss of 
$200 a car on all shingles withheld from 
the hungry United States market. 

The order follows another earlier one 
which cut shipments of lumber to the U. S. 
The shingle business of British Columbia, 
probably to a greater extent than any other, 
has been geared to the requirements of the 
American market. The Canadian market was 
definitely secondary. The new set-up will 
undoubtedly be responsible for some disloca- 
tions. 

As for the economic loss, it is explained 
that in the American market B. C. shingle 
mills receive about $4 a square, plus ex- 
change, or $4.40. In Canada the ceiling is 
roughly $3.50 a square, so that the price 
differential is about 90 cents. This works 
out at about $200 a carload. All prices 
quoted are wholesale. 

One mill operator estimates that shingle 
production in the Greater Vancouver area 
is not 70 percent of what it was a year ago 
and costs of production have been sharply 
higher, the elimination of the night shift in 
many of the mills accounting for the loss of 
some 30 cents per square in itself. 


Demand 


Eastern Market 


Placement of government schedules for 
the larger type of defense projects with 
distributors served through BOSTON has 
dropped off sharply through August, 
though the volume of unshipped orders 
for both softwoods and hardwoods at 
Northeastern and Canadian sawmills has 
not been materially reduced as inventories 
have been cleared from the mill yards 
and production drops well below capacity 


by reason of inability to secure man- 
power for work in the woods and mills. 
The steadily shrinking output of soft- 


woods, nation-wide, below defense require- 
ments is the incentive for Order M-208 
issued last week by the War Production 
Board effective from August 27. It places 
new limitations upon sales and deliveries 
of native pine and spruce. (See page 32.) 

There is demand in all Eastern centers 
—well beyond the saturation point—for 
all types of hardwood and softwood. Ma- 
hogany in all of the better grades—except 
figured wood—is completely frozen and 
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the sale of a single board or plank calls 
for a priority order. The call for Philip- 
pine woods at the boat yards is pressing 
but supplies at the local hardwood yards 
is virtually exhausted and cannot be re- 
placed. There is a strong call for white 
cedar boat boards from the Virginias, but 
deliveries from the mills is greatly de- 
layed as production is limited. The call 
for native oak plank, squares and boards 
at the boat yards is far in excess of the 
supply. There is a strong demand for 
Western or Southern white ash, but few 
mills are equipped to accept orders. The 
stock here is about nil. No ceiling prices 
have yet been set up for native hardwoods 
by OPA thus holding all prices at the 
March level. 

The WPB order M-208 that came in force 
August 27 controls sales and deliveries of 
No. 2 and No. 3 Common grades of native 
pine. There are no limitations upon sales 
of the B and Better grades of pine and as 
the yards that have always stocked West- 
ern sugar pine have been unable to se- 
cure the clear grades they are checking 
all New England mill stocks to pick up 
needed supplies of clear pine for the pat- 
tern makers and other users of the better 
grades, 

The demand for Eastern spruce, boards 
or dimension, far exceeds the available 
supply. Canadian production is dropping 
steadily as the mills reach the end of 
their log supply. This fact when added 
to recent government restrictions against 
shipping over the border into the States, 
plus the reentry of the English war sup- 
ply office into the Canadian market with 
early August contracts for well over 
100,000,000 feet of English sizes, takes the 
larger Canadian mills out of the market 
as a source of supply for the New England 
and New York markets. Delivered prices 
here continue at the March level. 

There have been no recent quotable 
price changes. Ceiling prices for New 
England pine—both round and square 
edge—have been completed by the lum- 
ber section of OPA at Washington but 
there is still delay in issuing the schedule. 
New York and Pennsylvania pine will 
later be dealt with jointly, and Eastern 
spruce, hemlock and hardwoods will be 
subjected to studies over a period of three 
to four months before price schedules can 
be issued. Production at Eastern mills 
is dropping due to the combination of high 
operating costs and extreme shortage of 
manpower. There are rumors that OPA 
is shaping a plan to meet this situation 
that involves payment of a government 
bonus to operators that will enable them 
to work their crews overtime in an effort 
to speed up production of construction 
material. 

There is very little new to report from 
NORFOLK regarding the demand for 
shortleaf or North Carolina pine during 
the past two weeks. Practically all of 
the demand originates with the govern- 
ment or its contractors, and most of the 
lumber is going into defense houses or 
other small buildings that are wanted by 
the government. There have been no large 
government contracts let during the past 
two weeks and the prospects are that this 
will not happen any time soon. It would 
appear that all of the defense projects in 
this immediate territory are about com- 
pleted or completed, and what orders that 
are being placed are for finish-up jobs. 

So far as production is concerned, there 
is not a day right now when a mill, or 
mills, has one or many men, colored and 
white, pulled out of their organization be- 
cause of draft regulations or because some 
other contractor is “pirating” labor. Re- 
cent heavy rains have caused some mills 
to shut down entirely but also delayed 
the air-drying. 

Lumber demand continues active in the 
BUFFALO market, with a continuance of 
difficulty in obtaining the stocks needed 
from the mills. As for some time past, 
wholesalers state that a very large share 
of the lumber produced is being taken on 
priority orders and the labor shortage at 
the mills is also cutting down the supply. 
Local lumbermen are co-operating to pro- 
mote the sale of lumber for the repair of 
homes and to offset the opinion held by 
many householders that lumber and other 
building materials are unobtainable for 











Douglas Fir... . White Fir 
; Ponderosa Pine —; 


This lumber from Alamogordo is 
helping to supply the wartime needs 
of America. It's Victory lumber, cut 
from timber that grows high in the 
Sacramento mountains. These mod- 
ern mills have modern kilns, fast pre- 
cision machines, planing mill, lath 
mill and box factory. Dimension, 
Timbers, Ties, Lath, Yard and Shed 
Stock, Siding, Mouldings, Box Shook, 
Crating. 


Member Western Pine Assn. 











CARR 
Lumber Company, 


Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 


Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 








THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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such purposes. In the circumstances lum- 
ber prices are holding firm. 

Hardwood demand at Buffalo continues 
active, with a great proportion of the in- 
quiries coming from War plants engaged 
in making trucks, army cots, boats and 
other equipment for government use. 
Leading hardwoods in demand include oak, 
maple, birch, ash and gum and in most 
grades prices are strong. Some substitu- 
tion is being done because of the scarcity 
of items specified in the inquiries. Hard- 
wood flooring demand is not heavy, owing 
to the curtailment of home building. 

Buffalo lumbermen continue to find that 
western pine lumber is hard to obtain, 
even where no priorities are in effect. 
Wholesalers say that they could do sev- 
eral times as much business as they are 
doing if only the lumber could be obtained. 

Demand for northern pine in the Buffalo 
market continues active, especially in the 
lower grades, as the box and crating need 
remains more than ordinarily large. Mills 
report that they have no large stocks to 
offer, as home demand is strong. Eastern 
pine is also in good demand and prices 
hold firm, 


North Central Market 


Orders for northern pine continue to 
pour into the Head of the Lakes mills in 
far greater volume than they can be cur- 
rently filled, MINNEAPOLIS sources re- 
port. A great flood of orders is awaiting 
acceptance and months will be required 
to overtake the potential sales now in 
sight, regardless of future demand. North- 
ern Pine Manufacturers’ association fig- 
ures reveal that orders are being placed 
for around 1,050,000 feet a week, the com- 
paratively low figure being accounted for 
by prospective purchasers’ realization that 
it is almost useless to order with any 
likelihood of speedy delivery. A slight 
hope for alleviation of this situation lies 
in the slash in unfilled orders from a high 
peak of 14,000,000 feet some weeks ago to 
approximately 11,000,000 feet. The figure 
at a corresponding date last year was 
about 5,000,000 feet. Orders to date in 
1942 call for delivery of some 78,000,000 
feet of material, while in 1941 the total 
was nearly 86,000,000 but shipments last 
year up to this time approximated 80,200,- 
000 feet as compared with 77,000,000 feet 
to date in 1942. Orders are being accepted 
for only about a million feet a week. 


Southern Market 


The government continues to be the 
principal purchaser of softwood lumber 
at MEMPHIS, leaving little for civilian 
consumption. Retailers are supplying 
small jobs for repair work but there is no 
new home construction. Dealers with 
facilities for doing millwork have fourd 
a windfall as the government expands its 
army facilities in the vicinity of Memphis. 
Million of dollars in new construction is 
underway and plants here, some almost 
dormant for a long time, are being put 
into operation. At Memphis, alone, 150 
houses are to be erected on one project 
and other vast ones are already underway. 
Prices of softwoods are generally at ceil- 
ing levels. 

The government, likewise, is the princi- 
pal—virtually the sole—buyer of hard- 
woods and orders are far in excess of 
production. So are shipments, thus re- 
ducing already depleted stocks. Civilian 
consuming industries are taking very 
little. Manufacturers are turning out 
large quantities of hardwood boards to 
meet the government’s increasing de- 
mands. 


Southwest Market 


With the government still buying mil- 
lions of feet of softwood lumber weekly 
there can be no change in the demand 
situation in the KANSAS CIPY area. Re- 
ports that the army engineers corps soon 
may become the co-ordinated buying or- 
ganization for all of the lumber needed in 
the war effort were received here dur- 
ing the week. In taking over this mass 
buying task, the engineers would make 
purchases both by auction and by negotia- 
tion. Auctions will be used where possi- 
ble, as the most satisfactory method wher- 
ever large amounts of lower grade soft- 
woods are desired. Sales of lumber in the 
Kansas City area in the first seven months 
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of 1942 were 68 percent larger than in the 
same period of last year, according to the 
department of commerce. Sales for July 
rose 34 percent over a year ago. Retail 
sales in this area, as reported by the 
Federal Reserve bank, showed that July’s 
volume was 11 percent larger than a year 
ago. Compared with June sales were up 
49 percent. For the first seven months of 
the year sales were 21 per cent larger than 
a year ago. A breakdown of retail lum- 
ber sales by states for July, compared 
with a year ago: Colorado, down 6 per- 
cent; Kansas, up 4 percent; Missouri, down 
10 percent; Nebraska, up 20 percent, and 
Oklahoma, down 25 percent. 


West Coast Market 


The lumber market in the PORTLAND, 
Ore. area continues to be a governmental 
affair with all production going into fed- 
eral needs but still falling behind orders. 
The spread between production and orders 
is steadily widening and the mills are 
producing at capacity of labor supply. 

The labor shortage in both mills and 
camps around Portland is becoming more 
acute and efforts are being made to en- 
courage men to return to them from the 
shipyards and other urban war industries. 
The log inventory on the Columbia river 
is dangerously low, estimated by some 
competent authorities to be no more a 
third of the total of this time last year. 
On top of this, the logging operators are 
facing interruptions from periods of “fire 
weather.” 

Housing projects are in full swing in 
Portland with thousands of new units 
under construction and a moderate num- 
ber completed and occupied. The hous- 
ing shortage at Portland is appalling. 

There is no abatement in the demand 
from both government and domestic 
sources in the SEATTLE area. However 
some declare that the difficulty of buying 
rail lumber is no worse than a fortnight 
ago. If this situation is true it may be 
the beginning of a lessened war demand 
which eventually will allow increased do 
mestic buying. 3ut speculation on just 
when this will occur varies widely. 

Shingle wholesalers and commission men 
are virtually helpless due to mills selling 
at the net ceiling. Buyers seek to place 
orders for next year but shingles can't 
be had. All lumber products continue to 
sell at the ceiling prices. 

Demand for wide cedar siding is a little 
better and this item is the only one in 
stock. Narrow siding has been moving 
in fair volume. 

Export demand continues but trading 
difficulties are so great virtually no lum- 
ber is moving. One exporter took two 
months to get an export permit from the 
Board of Economic warfare for a carload 
of pine, and for war purposes at that, only 
to be faced now with the equally difficult 
problem of getting ship space for South 
Africa. No lumber is moving to South 
America. 

The call for logs continues apace due 
to intensified efforts to increase produ: 
tion. The demand for some species is r¢ 
sulting in extension of logging in some 
localities. 

Private inquiries are becoming increa 
ingly numerous, ‘but most of the current 
new business of TACOMA, WASH., mil 
consists in the main of defense orde! 
chiefly direct from government sources. 
Operators are hopeful however that a ne 
system of priority controls on distribu- 
tion of various types of softwood lumbe! 
announced in Washington, D. C. over the 
week end, will prove beneficial to the 
market generally. They believe however 
that in the main the regulations are sti!! 
so strict that government and defense 1! 
dustry purchasers will continue to monop< 
lize the market. 


| Supply 


All mills in the MINNEAPOLIS area ar: 
turning out material in capacity volume— 
around 3,600,000 feet a week as compare 
with some 3,470,000 feet a week last yea’ 
at this time. However gross stocks now 0?! 
hand stand at the low figure of 58,000,00' 
feet, while nearly 84,000,000 feet were aval! 
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able at the mills a year ago. Shipments 
also show a decrease, partly because ac- 
ceptance of orders is being held to a mini- 
mum while the unfilled orders file is being 
reduced. Weekly shipments total less 
than 3,000,000 feet, while last year at this 
time they were around the 3,500,000 feet 
figure. During this peak production sea- 
son the mills are trying to smooth out 
broken inventories. 


Hardwoods 


Stocks of lumber in the Southwest grew 
smaller and smaller as government needs 
kept increasing. The drain on inventories 
has been substantial. Reporting mills to 
the department of commerce showed that 
inventories on August 1 were 10 percent 
smaller than a year ago. With sales rising 
and inventories decreasing steadily it will 
not be long before volume will be affected, 
observers said. Retail stocks also have 
been reduced. Reports from 154 yards to 
the Federal Reserve bank showed that in- 
ventories on August 1 were 18 percent 
less than a year ago and 8 percent under 
the previous month’s total. Production 
figures show that mills are turning out 
about 10 percent less footage than a year 
ago. This is entirely due to a shortage 
of labor and the inability to get logs from 
the interior to the mills because of truck- 
ing facilities. All grades and species of 
woods are scarce, and even the hardwoods, 
which were in surplus for a while, now 
are oversold. No. 2 hardwood construc- 
tion, board stocks were cut sharply 
throughout the district in the last week, 
owing to heavy government purchases. 
No. 2 and No. 8 oak still is in sufficient 
quantity so as not to command full ceiling 
prices. Stocks of No. 2 and No. 3 shingles 
1ave been whittled down considerable in 
the last month. 


West Coast Woods 


TACOMA, WASH., mills are producing at 
ear capacity schedules in an effort to 
ceep pace with the heavy accumulation of 
rder files. However three shortages, 
ibor, logs and transportation, are threat- 
ening to eurtail production. The labor 
hortage is being met in part by a steadily 
rowing influx of feminine workers in 
iwmills, veneer plants and factories 

here there are lighter tasks to be per- 
rmed. However the situation is not being 
emedied so easily in the woods, where 
any logging operations have been seri- 

isly curtailed. ‘The tire shortage also 

contributing to the reduced logging out- 
ut, as many truck logging operators re- 
port they are without tires. Despite un- 
isually dry weather during the last few 
weeks, camp closures have been compara- 
tively light and the loss from forest fires 
has been the lightest reported in many 
years. 

All rail items are hard to buy with 
voards probably the scarcest item. Many 
nills are out of the market. Odd lots are 
mmediately snapped up. Production is 
running behind figures of a few months 
igo. Logging camps and shingle mills are 
trongest affected. Truck logging, espe- 
‘ially in Oregon, is being handicapped by 
ack of tires. The armed forces are now 
aking many key men from camps and 
nills which also face competition from 
hipyards and plane plants. Loggers lost 
> days as a result of fire closure during 
he month. Inventory, however, increased 
slightly. 


Other Woods 


The volume of inquiries for northern 
white cedar is dwindling, prospective pur- 
chasers having become convinced that 
there is little hope of obtaining poles and 
posts in any quantity for speedy delivery, 
although manufacturers report that there 
is a big potential market if there were 
material on hand to satisfy its needs. In 
the meantime it is expected that the trade 
will have to mark time until the northern 
Swamp areas are frozen over and produc- 
tion can be resumed. ¢ Small independent 
producers are devoting their time to get- 
ting out pulpwood instead of cedar. 
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Flooring 


Oak flooring sales continue light, except 
to the government which is giving favor- 
able consideration to a proposal to create 
a new grade that will be acceptable for 
flooring government projects. As home 
construction lags, building of new govern- 
ment units is expected to take up the 
slack, Prices are stable and unchanged. 


Logs 

The University of Wisconsin extension 
foresters report an increase in timber 
prices again this summer, but warn that 
this reflects labor shortage rather than 
increased demand. 

Deliveries at northern Wisconsin mills, 
No. 1 saw logs brought $25 to $30 for hard 
maple; about $35 for basswood; $24 to $26 
for soft elm and white ash, and $30 to $35 
for red oak. 

Similar logs ran from $20 to $45; hard 
maple from $20 to $30; elm and ash around 
$30, and red oak at $35 to $45 in the Wis- 
consin and Chippewa River valleys, with 
southern Wisconsin sawlogs $5 lower. 
Yellow birch veneer logs sold at $75 to 
$100 in northern mills; hard maple at $40 
to $50; red oak $45 to $50, and ash, elm 
and basswood slightly lower. 

Shortage of experienced labor in the 
woods has reduced the BRITISH COLUM- 
BIA log cut to a point where some mills 
which do not conduct their own logging 
operations may be forced to close down 
through lack of supply, according to pro- 
vincial forestry officials. 

The log seale for the whole of British 
Columbia during the first half of the year 
was reported 246,283,860 feet, board meas- 
ure, or 13.5 percent below the cut for the 
similar 1941 period. 

For the whole coast area the reduction 
was placed at 278,007,791 or 17.2 percent 
under last year, while in the Vancouver 
district, which includes Vancouver Island 
and part of the mainland where most log- 
ging is done, the cut has fallen 242,669,758 
feet or 15.3 percent. 


Restrictions Imposed on Use 
of White Oak Logs 


Under General Conservation Order M-209, 
effective August 24th, WPB has forbidden 
the use of white oak logs in the manufac- 
ture of veneer except that entering into im- 
plements of war for the various armed serv- 
ices. Manufacturers having an inventory of 
over 50,000 feet of white oak logs suitable 
for veneer are required to file with WPB an 
inventory report on Form PD-631 by Sep- 
tember 2. 

Implements of War do not include facili- 
ties or equipment used to manufacture im- 
plements of war. 


New Oak Flooring Grade 


A new grade of oak flooring, “Victory 
Grade”, has just been adopted by the Na- 
tional Oak Flooring Manufacturers Assn. 
The group hopes the Government will in- 
clude the new grade in its specifications for 
flooring its many housing projects. 

The new grade is 25/32 of an inch thick 
and 2% and 3% inch in width, tongue and 
groove and end matched. It will be machine 
run and will include all the clear and selects 
produced and is to be 70 percent common 
and better and all to be serviceable lumber. 
It will be two feet or longer and have an 
approximate average length of six feet. 

The Association claims that the new grade 
can be nailed directly to the joists. The 
oak flooring industry could produce 40,000,- 
000 feet of the new “Victory Grade” flooring 
a month according to reports and release a 
similar amount of much needed pine lumber 
for other uses. Mill price averages about 
$64 for the 2% inch stock and $66 for the 
334 inch. 
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Creatoted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 
INDIANAPOLIS, IND. 


’ 
CREOSOTED 
PRODUCTS 


















Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality. rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 








We do not make 
the MOST 

Oak Flooring. 
but we DO make 
the BEST! 











W. R. WRAPE 
STAVE COMPANY 


Post Office Box 182 
Little Rock, Arkansas — 
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- « ¢ Lumber Prices & Statistics 





Western Pines 


Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Aug. 17 to 22, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


ILLINOIS 


PONDEROSA PINE 
Selects S2 or 4S— 


1x8 5/4 RW adds RW 
SS ere $82.75 seth 
oR > Sears 67.93 ee 
Shop S2S— No. 1 No. 2_ 
NE attra eat Acbvaie, agi ee vk ee $59.60 $51.2 
Commons, S82 or 4S— No.2 No. 3 
ERC aie a ared aii iw pie. Ma tera prepare ~ $45.91 
so a Re eee nen ee $52.50 46.21 
IDAHO WHITE PINE 
Selects S2 or 4S— 1x8 6/4RW 
CHOtce (CC) BLs. «oc scicc'c GSE.50 es 
a) 66.50 
Commons, S82 or 4S— 
Colo- Ster- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
1% 2 Ws. occa SOC $56.00 eierele 
oS a) es 87.50 br tesahs 48.00 


SUGAR PINE 
Selects S2 or 4S— 4/4 RW 5/4RW 6/4 RW 
D Select RL... .... Hens $78.50 
Shop S2S— 
No. d No. 2 No. 3 


$5 9. 50 


PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 


2g: Ae $81.61 mye 
i | Saas 69.07 71.25 71.37 
et / S2S— No. 1 No. 2 
Os ae Se i a a ares ad rl i $62.25 $54.25 
Co ommons. $2 or 4S— No. 2 No. 3 
sw Sais acernarnereie adie $47.50 
ct fk A ener ee $53.50 47.50 
ey re ee Oe BI. oo ve o6 6 ROS 39.00 
IDAHO WHITE PINE 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S82 or 4S— 
BEE BOM 6% aes ae $63.50 


SUGAR PINE 
Selects S2 or 4S— 4/4 RW 5/4 RW 6 4 RW 


© Select Rl... «<<. $93.50 $92.50 





Oak Flooring 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: 

13x24” 8x1%” 3x2” 3%x1%” 
Clr, qtd. wht..$87.00 $74.00 $72.00 $68.00 


Clr. qtd. red.. 75.00 70.00 68.00 67.00 
Sel. qtd. wht. 74.00 62.00 54.00 52.00 
Sel. qtd. red.. 74.00 63.00 55.00 54.00 
Clr. pin. wht.. 74.00 62.00 60.00 48.00 
Clr. pin. red.. 74.00 62.00 60.00 50.00 
Sel. pln. wht. 72.00 60.00 46.00 47.00 
Sel. pln. red.. 72.00 61.00 46.00 46.00 
No. 1 com wht. 68.00 52.00 $5.00 $3.00 
No. 1 com. red. 68.00 53.00 45.00 3.00 
No. 2 com.... 54.10 $2.00 27.00 34.00 
x2” ly x1 % ” 5. x2” 
CrP: O06: Wt.s is ccs $80.00 $76.00 
Or. CRG. BOG. cclecce 78.00 76.00 
Sel. qtd. wht....... 70.00 65.00 
Sel. qtd. red....... 70.00 65.00 ee 
Scat. Dak. WR. ccc 6c 70.00 68.00 66.00 
Ce. Bi. TOG... ssc 70.00 67.00 66.00 
Ser. PIR. WHt...6< + 65.00 62.00 62.00 
Sel. pin, red......-. 65.00 62.00 52.00 
No. 1 com. wht..... 62.00 58.00 55.00 
No. 1 com. red...... 62.00 58.00 5.00 
a Peewee 42.00 38.00 


New York delivered prices may be ob- 
tained by adding to the following differ- 
entials figured on Johnson City origin: 
For }#-inch stock, $8; for %-inch, $4; for 
%- and ¥,-inch, $4.50. 

Chicago delivered prices may be ob- 
same by adding to the above the follow- 

— differentials figured on Memphis 

rigin: For }#-inch stock, $6: for % - a atg 
$3; for %- and ¥,-inch, $3.50. 





. 
Douglas Fir 
Quotations on Aug. 28, f.o.b. mill on 


Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 


Vertical Grain Flooring 


Bé&btr. Cc D 
Be ukvaued em wate $60.00 $55.00 $45.00 
Flat Grain Flooring 
BEG icvadweecnwes $45.00 $43.00 $38.00 
See idaweawaweces 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
a, Sere $37.00 $35.00 $28.00 
ee 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2... 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
ere $32.00 $32.00 $33.00 $33.00 $33.00 
(eae 32.00 32.00 32.50 32.50 32.50 
SS ieee 31.00 31.00 31.00 31.00 31.00 
34 ere 31.50 31.50 32.00 32.00 32.00 
Bae seus 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


TN rer ee $32.00 
12x13 20 ft. and shorter. ......ccesee 29.50 
TSEITS SS UG BS TOG. oc csevvccecevecvs 31.50 





Northern Hardwoods 
(F. o. b. Chicago) 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 

Brown Ash— 
No.1 No.2 No.3 


FAS Sel. Com. Com. Com. 
OE noua $80.50 $70.50 $57.50 $47.50 $34.50 
ees 83.50 73.50 60.50 50.50 35.50 
GPO wccices 88.50 78.50 63.50 50.50 35.50 
8/4 93.50 83.50 66.50 53.50 35.50 


BFS caswen $91.25 $81.25 $60.25 $45.25 $35.25 
4 ee 96.25 86.25 63.25 48.25 35.25 
i eee 99.25 89.25 65.25 49.25 37.25 
1 & ee 105.25 95.25 74.25 50.25 37.25 
SOL cwenlec 110.25 100.25 81.25 58.25 aes 
iy Ve Seer 115.25 105.25 86.25 63.25 : 


FAS Sel. Com. Com. Com. 


ee 105.50 90.50 69.50 52.5 33.50 
ee 108.50 93.50 74.50 54.50 34.50 
|) 116.50 101.50 81.50 56.50 34.50 
Ser 132.50 thy > 96.50 64.50 waters 
tf eee 152.50 137.5 108.50 67.50 
No. 2 No. 3 
Soft Elm— FAS a “Ge Sel. Com. Com 
Pe eweues 67.50 6.50 $45.50 $36.50 
E> acatacena 70.50 59.50 46.50 36.50 
|, eee 70.50 59.50 47.50 37.50 
Sh ee 73.50 62.50 48.50 37.50 
eee 76.50 65.50 50.50 
BEC wewews 81.5 70.50 55.50 


Birch— FAS Sel. 


4/4 het 50 $106.50 $73.50 $52.50 $35.50 

5/4 oy 50 111.50 58.50 36.50 

6/4 128.50 113.50 87.50 64.50 36.50 

8/4 130.50 120.50 97.50 68.50 _ 50 
10/4 132.50 122.50 100.50 69.50 
12/4 136.50 126.50 104.50 74.50 
5/8 cos SO 87.50 65.50 46.50 
3/4 106.50 91.50 70.50 48.50 

Rock 'E im— 

—_ ew 1 a 2 No. 3 

4 Som. Som. Com 

Rare $67.50 $47.50 $42.50 $32.50 

5/4 jie oaks 74.50 54.50 44.50 34.50 

5s Eee 84.50 62.50 47.50 34.50 

ee 87.50 70.50 49.50 37.50 

Yh ieee se7'ke .50 yay 57.50 40.50 

ere 90.50 5 

es ada 62.50 42.50 

2 No. 2 No. 3 

FAS Com. & Sel. Com. Com 

4/4 amanda $83.50 $63.50 $46.50 $35.50 

Saree 88.50 68.50 50.50 36.50 

|, ee 96.50 73.50 55.50 36.50 

Me wanmees 103.50 78.50 56.50 36.50 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
wenie from reports of sales made from 
from Aug. 24 to 27: 


1 poe Sap Gum Elm 
FAS— No. 1 & Sel.— 
8/4 TOGe | GE ccc 35.50 
No. 1 & Sel. — ere 37.00 
5/4 53.50 Magnolia 
6/4 54.50 FAS— 
Plain ‘Sap Gum .' ere 69.50 
No. 1 & Sel.— No. 1 & Sel.— 
4/4 ....42.00@ 42.50 4/4 47.00 @ 47.50 
ak Pere 47.50 | No. 2 | Com.— 
No. 2 ne 4/4 ais 34.00 
4/4 : 29.00 ’ Pecan 
5/4 27.00 FAS— 
Plain Tupelo 2 re 57.00 
No. 1 & Sel.— 
o/4 52.00 | 5/4 38.00 
No. 1 & Sel.— No. 2 ‘Com.— 
4 42.00 | 5/4 24.00 
"Plain ‘White Oak Hackberry 
FAS— FAS— 
6/4 100.50 4/4 ....42.00@43.50 
No. 1 &  — No. 1 & Sel.— 
6/4 50.50 4/4 . .32.00@ 33.50 
No. 2 ‘Com.— No, 2 Com.— 
1/4 32.00 4/4 . . 25.00 @ 26.50 
Plain Red Oak Cypress 
FAS— FAS— 
5/4 ....70.00@70.50 ee 77.00 
No. 1 & Sel.— | 95.00 
4/4 ....37.00@38.50 ee 103.75 
5/4 .. .45.00@ 45.50 Bese ... 115.00 
No. 2 Com.— 12/4 130.00 
SFe us 32.00 Selects— 
5/4 34.00 ee 63.75 
Plain Poplar |, ae 67.50 
No. 1 & Sel.— Shop— 
oe eae 3.50 3 or 38.50 
Cottonwood ieee 48.25 
No. 2 Com.— 6/4 ....52.00@52.25 
re 29.50 a 55.75 








West Coast Logs 


Ceiling prices of logs effective June 20 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
sc 18; Peelers, No. 1, $40; No. 2, $35; core 
ogs, 


— shingle logs, $21; lumber logs, 


Hemlock: No. 2&3, pulp logs, $15.50; 
lumber logs, No. 1, $21.50; No. 2, $18.50; 
Pr ge ne for peeling, = Spruce: No. 1, 
$45; No. 2, $30; No. 3, $17 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 
Aug. 29: 

First Second Third 
E> , eer $86.19 $81.62 $67.95 


Western Red Cedar 

Prices on Aug. 28 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 








Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


So rr re ere $5.40 

SN NE ia. odio ar wig erate ace erere awe comes 3.70 

I ie ake ares Goh. d era or alice na Grade ove orar eer 2.45 
Perfections: 

2 uf. Re here er $4.40 

de, reer err ee re 3.40 

| ek, |. , rr te 2.40 
XXXXX: 

 . . (rere rere re $4.01 

EEE ic Gre cere S's ou ssi eemw se eeelee ws 3.25 

Be OU. a oiiw oersa eins ara arene ne sien es 2.2 





Southern Pine Statistics 

Following is a summary of reports from 
southern pine mills for the week ended 
Aug. 22: 


Number of mills, 102; Unitst, 8S 
Three-year average production* 27,851,00' 


AOtaRl PTOAGUCTION 2... ccc vcccees 23,640,000 
Shipments phaser ater au es eel ok anire) ae<ae OS 31. 296, 001 
OPGOTS FOCOBVSD 2.00 cc ewe eens 23°698,000 


Number of mills, 102 
On Aug. 22, 1942 
ap eS os eee 158,373,000 
Unsold stocks ..... aca mares 
*Oct. 31, 1938, to Nov. 1, 1941. 
FUnit is 316, 000 feet of “3-year average” 
production. 


16,280,000 











To 
To 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for the two weeks 
nded Aug. 22, and for thirty-three weeks ended that date, covering mills whose statistics 


1 both 1942 and 1941 are available, and percentage comparisons with statistics of identical 
ills for the corresponding period of 1941: 


Av. No. Per- 

Mills Production Cent 

‘WO WEEKS: Rptg. 1942 of 1941 
otal Softwoods.. 372 507,029,000 SS 
Total Hardwoods. 101 24,837,000 Sd 
Total Lumber.... 456 531,866,000 SS 
Total Flooring.... 78 11,089,000 41 

HIRTY-THREE WEEKS: 

Total Softwoods.. 387 7,815,667,000 97 
Total Hardwoods. 102 401,388,000 100 
Total Lumber.... 471 8,217,055,000 97 
Total Flooring... 78 300,322,000 q7 











Per- Per- 

Shipments cent Orders cent 

1942 of 1941 1942 of 1941 
532,584,000 oO 508,549,000 9S 
29,316,000 95 34,663,000 119 
561,900,000 90 543,212,000 99 
11,086,000 39 12,058,000 39 
8,903,702,000 105 9,540,126,000 107 
463,872,000 104 455,073,000 103 
9,367,574,000 105 9,995,199,000 107 
281,628,000 71 274,924,000 6: 
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*Of Northern mills, 13 


Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross stock 


tage on Aug. 22: 


No. of 
Mills 
Rptg. 

Total Softwoods* ........ 360 = 1,539,388,000 
tal Hardwoods* ....... 100 107,758,000 
tal EaBOP 2icccsicvecs 447 1,647,146,000 
ee ae 75 28,892,000 


stocks. 


Unfilled Orders 
1942 1941 


reported on softwood, ; 
The total number of mills (460) includes 13 northern plants that are in both 
softwood and hardwood subtotals. 


Gross Stocks 
1942 1941 


1,294,110,000 
96,460,000 
1,390,570,000 2,280,315,000 3,150,343,000 
84,383,000 77,122,000 51,830,000 
13 on hardwood unfilled orders; 14 mills 


1,962,097,000 
318,218,000 


2,797,587,000 
352,756,000 
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makes possible the quick charg- 
ing of kilns and also reduces han- 








oduction 


amestown Table Co., Jamestown, 


estern Pine Summary 


The Western Pine Association reports as 
lows on operation of identical Inland Em- 
e and California mills during the week 

led Aug. 22: 

Report of an Average of SS Mills: 
Aug. 22,1942 Aug. 23, 1941 
91,992,000 96,631,000 
ipments 87,338,000 98,241,000 
lers received.. 76,076,000 80,490,000 
Report of SS Identical Mills: 

Aug. 22,1942 Aug. 23, 


1941 


filled orders.. 412,502,000 397,455,000 
ss stocks.... 917,241,000 1,148,068,000 
Report of SS Identical Mills: 


--Total for Year to Date~ 
1942 1941 
duction .....2,351,832,000 2,348,719,000 


pments ...2,703,631,000 2,587,406,000 
ROB acces acctece 2,789,545,000 2,698,726,000 





ollecting Domestic Bristle for 
ushes 


\ new program for collecting domestic 
» bristle and processing it for use in paint 
sh manufacture has been inaugurated by 
oe & Raynolds Company, Inc., paint and 
sh manufacturers. 
nder the plan bristle will be collected 
n farmers through boys and girls of the 
{ Club at hog killing time. The bristle 
then be routed to centralized Club 
lquarters or to the County agent. Sell- 
will be reimbursed and each collection 
ney will hold the bristle until a sufficient 
ntity for a freight shipment is accumu- 
d. 
ince the imports of hog bristle from 


China and Siberia have been shut off, and 
the demand for brushes has increased, the 
shortage of raw material for their manu- 
facture has become acute. 

It is expected that the bristle secured as 
a result of the domestic collection campaign, 
and the old brush reclamation campaign an- 
nounced some months ago, will contribute 
substantially to the material needed for the 
manufacture of these brushes in connection 
with the war effort. 


Douglas Fir and West Coast 
Lumber Ceiling Amendment 


Amendment 3 to Maximum Price Regu- 
lation 26 concerning Douglas Fir and other 
West Coast Lumber redefines the term 
“Douglas Fir and other West Coast lumber” 
so that it now includes Douglas fir, West 
Coast hemlock, and all species of true fir 
(Abies) lumber produced in mills located 
in those parts of Oregon and Washington 
lying west of the crest of the Cascade Moun- 
tains and in Canada. 


Southern Hardwood Ceiling 
Amendment 


The first amendment to the Southern 
Hardwood ceiling since it became Maximum 
Price Regulation 97 became effective August 
26 and altered the maximum price of No. 2 
Construction Boards so that it now stands 
at $39. The price includes surfacing two, 
three or four sides. No addition may be 
made for any surfacing or any other ma- 
chining. 





Y. recently purchased the for- 
-t Sterling Furniture Co. plant 
Salamanca, N. Y. and began a 
dernization program there by 
nverting the kilns to the Moore 
versible “cross-circulation" type. 
| stock in the yard is carried on 
y kiln trucks, a method which 


dling costs 











FOOD PLANTS e- one of 
many needs for Maple today 


Opportunities everywhere for Maple 
Flooring jobs! New defense projects, 
factory rehabilitation, farm buildings, 
defense housing, and other 1942 re- 
quirements—improving and remodel- 
ing—emphasize Hard Maple’s advan- 
tages—beauty, low upkeep, sanitation, 
and long life. 


Northern Hard Maple offers the 
best value in flooring—and its range 
of thicknesses fit every flooring need: 


Popular 25/32” x 11%” to 3%” face 
widths—for homes, schools, com- 
mercial, industrial and recreational 
buildings. 

For laying over old floors—%*” and 
5g”, in face widths 1%”, 2”, and 
2%”—ideal for home improvement 
and repair. 

Heavy duty— 33/32”, 41/32”, and 
53/32”, in 2”, 2%”, and 3%” widths 
—unequaled for floors subjected to 
unusual strain and heavy traffic. 


Stock MFMA Maple now for profitable 


building business. Write for Grading 
Rules booklet and photo-descriptive 


folder. 
MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 
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The Best Ladders 
to Use and Sell 


This catalog of the complete John Berg 
line of ladders and scaffoldings should be 
in your file. In it you can quickly find the 
ladder for standard and special applica- 
tions. Have it on hand—send for it now! 


JOHN BERG MFG. CO. 


$318 South La Salle St. 
CHICAGO, ILLINOIS 


60 


Amermcan fiumherman 


- « ¢ NEW PRODUCTS & LITERATURE 





New Window Frame 958 

A new “Self-Seal” window frame con- 
taining a minimum of critical materials has 
been announced by The 
Malta Manufacturing Co. 
Illustration “A” shows 
the side rail with a 7¢ 
inch diameter cutaway 
ready for the spring steel 
ring which is shown in- 
stalled in illustration “B.” 
>’ shows the complete 
assembly, the top sash in 
permanent position and 
held against the blind 
stop by the ring. No 
weatherstrip is needed on 
the jambs but a wood 
weatherstrip is used on 
the sill. In some installa- 
tions weights can be 
eliminated. Full particu- 
lars will be sent to those 
who check number 958 
on the coupon. 








Sewer Compounds 954 

Keystone Asphalt Products Co. has issued 
a new 4-page bulletin on its ‘“Kapco” 
sewer compounds. Hot-pouring and cold- 
troweling types are discussed in connection 
with savings accruing to the user by packing 
in fibre containers rather than conventional 
steel drums. A convenient table gives quan- 
tities of both types needed per joint for pipe 
sizes from four to 36 inches. Check num- 
ber 954 for further information. 


Wood Preservation Survey 957 

Just off the press is a new 36 page book 
entitled The Wood Preserving Industry and 
The Conservation of Forests by Grant B. 
Shipley. In essence the book is a review of 
the lumber, cross tie and wood preserving 
industry of the United States. It is an ex- 


ceptionally comprehensive work. The author 
has compiled a large amount of factual ma- 
terial concerning the wood preserving in- 
dustry and presented it both graphically and 
in the text. Photographs of modern wood 
treating equipment installations are included. 
A copy will be sent free of charge to those 
who check number 957 on the accompanying 
coupon, 


Adjustable Extension Handle 956 


A new adjustable extension handle for use 
with paint brushes, scrapers and similar hand 
tools has been developed by Breinig Broth- 
ers, Inc. and tradenamed “Adjust-O-Han- 
dle.’ By manipulation of springs and guide 
tape any standard brush or tool can be 
operated smoothly and efficiently. Working 
pressure at the point of contact is equalized 
because the brush or tool can be adjusted 
to any desired angle by two finger control 





of the tape. The handle, which is available 
in standard lengths of 6, 8 and 10 feet 
facilitates the reaching of otherwise inacces- 
sible spots. An illustrated folder, which will 
be sent to those who check number 956 on 
the coupon contains complete information 
about the device. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. The desired information will be forwarded promptly. 


951 952 953 
956 957 958 
9511 
IE Gn prorwaicl ore! Baraat waives cle teeta ore aes 
NE a. tet bac aisih arena earnemen een eeig ae 
PE Kaciccccnncadpaeetinge edna 
ME IIS pve Ssatcdeceeedossess 


2 


954 955 


959 9510 
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Building Possibilities Told 951 

To aid its dealers in their effort to correct 
the misconception of many homeowners in 
regard to the severity of wartime restric 
tions on building, The Celotex Corp. ha: 
prepared a new 28 page booklet entitled 


\ 











A Wartime Guide to Better Homes. It is a 
comprehensive treatment of what home own 
ers are permitted to do under present ri 
strictions. It emphasizes the fact that the 
Government is urging home owners to keep 
their dwellings in good repair, and if pos 
sible to make additions for housing wat 
workers. The book is not confined to work 
that can be done with Celotex products. It 
runs the complete gamut of home repairs 
and remodeling. One section is devoted to 
work that the farmer may do. A copy maj 
be had at no cost by checking number 951 
on the coupon. 


New Paint Products 9510 

Three new paint products of which supplies 
for the duration are expected to be plentiful 
have been announced by the Great Lakes 
Varnish Works, Inc., as being available to 
dealers. “Lak-Kote” is a replacement fo1 
liquid shellac. It requires no thinning, has 
a clear color and is self leveling. It is easy 
to apply and dries quickly. “Bi-Kote” is 
an oil base paint that requires no primer 01 
sealer. Dries to a washable sheen surface 
Available in white and numerous pastel 
shades. “One Hour Varnish” is a quick 
drying clear varnish, resistant to alkali, 
water, ammonia, etc. It is a low cost item. 
Complete information is available by chec! 
ing number 9510 on the coupon. 


Electric Fork Truck 955 

Clark Tructractor Division of Clark 
Equipment Co., which for more than 2% 
years has been manufacturing gas-powered 
fork trucks, lift trucks, platform trucks and 
tractors is now providing its line with fu!l 
electric equipment for storage battery power 
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Factories and farm buildings, 


Holt Maple Flooring. 
flooring that wears like stone 


Amemecanfiumberman 


Are You Selling Your Share of Flooring 
for Remodeling and Repair Work? 


Push HOLT Maple Flooring 


grain. We also manufacture floorings 
of Oak, Beech and Birch. Strip, Her- 
ringbone, Assembled Blocks. Full line 


housing projects, repairs and replace- 
ments . . many are the needs for 
This is the 


flooring of beauty, with dense, even 


Member of Maple Flooring Mfrs. Assn. 


HOLT HARDWOOD CO., Oconto, Wis. 









These Wholesale 
Distributors 


Holt Flooring 


Appalachian 
Hardwood 


Lumber Company 
5700 Brookpark Road 


of heavy-duty flooring. Mixed cars of Cleveland, Ohio 

flooring and hardwood lumber. Cus- 

tom kiln-drying facilities available. Wholesale 
Hardwood 


Pittsburgh P. O., Penna. 














Lumber Department 








The hard necessities of 
war have developed 
many new uses for 
wood. There’s ever-in- 
creasing demand for 
lumber to take _ the 
place of metal; also 
lumber has its regular 
jobs to do .. for lum- 
ber is material of war. 


This Anaconda Pine is 
good war lumber. It 
has the kind of quality 
that belongs to choice 
timber; that comes of 
careful seasoning and 
accurate manufacturing. 


Through the years Ana- 
conda Ponderosa Pine 
lumber has been de- 
livering satisfaction to 
dealers, builders and 
industrial users. Now 
it is making good as 
material of war. 


Anaconda Pine 
Anaconda Copper Mining Co. 


Bonner, Montana 
Member of the Western Pine Assn. 
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Many prime-contractors and sup- 
pliers of wood products for the War 
are profiting by the engineering as- 
sistance of our laboratory and field 
staff. Such assistance is available io 
you on preservation methods. Wood- 
life Toxic Water Repellent and our 
other wood preservatives are imme- 
diately available to War products 


contractors. 


Protection Products Mfq. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for 2.1) Yous 
Research Laboratory and Plant KALAMAZOO, 















AB 3: 0) = =MANUFACTURERS 


. WHOLESALERS 





LUMBER CO. 


Backed by 75 Years 


Pacific Coast Woods 


Carry a Complete Line of 


Flooring Company 
6945 Lynn Way, Homewood, 





of Lumber Family Tradition 








Executive Offices: Aberdeen, Washington 
. Chicago, Illinois . . . 
. Boston, Massachusetts 


Rail Sales: Seattle, Washington . . 
Cargo Sales: Portland, Oregon . . 








PONDEROSA PINE Selects, Common, Mouldings, Cut 
Stocks . . . DOUGLAS FIR, dependable all-purpose 
lumber . . . RED CEDAR SHINGLES, tight-fitting, 
long-lasting . . . PLYWOOD from famous Grays 
Harbor timber. 

TWIN HARBORS MOULDINGS of soft-textured Pon- 
derosa Pine—fine as money can buy. Production in 
charge of millwork specialist. 


Waco, Texas 





Yard Stock, Factory 
umber, Finish, Ti 
bers, Siding. 


Tim- 
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Mr. R. F. Taytor Mr. 
No. 24 Welwyn Road ° yr. 


Great Neck, L. LL, New York 


Window Door 
and Cellar 


Amemcanfiimberman 


OMAK, WASHINGTON 


Manufacturers of “QQMAK- KWALITY” 


FRAMES 


Trim, Mouldings, Casing, Base, Finnish 
Lumber, Furniture Specialties, Etc. 


Member Western Pine Association 


District Sales Representatives 


H. M. Tripp Mr. Arthur M. Johnson 
0. Box No. 85 
Crystal Lake, Il. 


1448 West 73rd St. 
Kansas City, Mo. 
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House paint 


copes 


psiGHT-- 


Lowe Brothers foresight 
in constantly developing 
its manufacturing facili- 
ties has assured contin- 
uous production of such 
superb products as High 
Standard, Mello-Gloss, 
Plax. And they assure sat- 
isfied customers for you. 
THE LOWE BROTHERS CO. 





PINE ‘and FIR *"e%,,. 


Nearly every day there’s discovery of a new use for 
wood in war. Ever on the increase are the needs 
for wood products. No wonder lumber now is rated 
as war material, vital and essential. 


The modern mills of Medford Corporation, operating 
at full capacity, are producing to the limit . . . fur- 
nishing lumber to all agencies permitted to buy 
under Government Limitation Order L-121. Manu- 
facturing top-quality products in Ponderosa Pine, 
Sugar Pine, Douglas Fir and White Fir. 











(| WALL PaInT 


Lowe Brothers 


PAINTS~VARNISHES 


QUALITY PLEDGED FOR LONG-LASTING PROTECTION AND ECONOMY 


Ves: 1S EVERYBODY'S vanes A LET'S WORK FOR IT... wana 8 





DAYTON, OHIO 
GOOD PAINT IS EASIER TO SELL 


THE STYLIZER WAP 


THE STYLIZER by Lowe 
Brothers shows prospects how 
to build smart, new color 
schemes around their pres- 
ent furnishings—and makes 
good paint easier to sell. 


A 


Slicing the Big Logs at Mill of Medford Corporation. 


Medford Corporation 


Medford, Oregon 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and Inspection. 














COMPANY 
McCloud, Calif. 


Bend, Oregon 


tion, Portland, Oregon. 





SELLING THE PRODUCTS OF 
*THE McCLOUD RIVER LUMBER 


*THE SHEVLIN-HIXON COMPANY 


*Member of the Western Pine Associa- 


DISTRIBUTORS OF 


SHEVUN PINE 


Reg. U. S. Pat. Off. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 








GZ 


Fe Woodwork 





NEW YORK 
1604 Graybar Bidg. 
Mohawk 4-9117 


CHICAGO 


hevlin Pine Sales Company 








SPECIES 
PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA} 








1863 LaSalle-Wacker Bidg. 
Telephone Central 9182 


SAN FRANCISCO 
1930 Monadnock Bidg. 
Exbrook 7041 


2 Oc. even ene eee 
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vhere electric operation seems best fitted to 
the job. The new models are offered in addi- 
tion to the gas-powered line. The electric 
machine lifts from 2000 to 7000 pounds using 
. hydraulic pump driven by a special series 
wound motor. The load can be tilted back 
en-degrees in five seconds for safe riding, 
ind forward three degrees in one second for 
iering. There are four forward and four 
everse speeds. The machine will climb a 
4 percent grade under full load, and travel 
6 m.p.h. loaded. Full information may be 
had by checking number 955 on the coupon. 


Finger Guard 952 

Recently improved, the “Steel-Grip” finger 
‘uard is useful to those doing certain types 
of sanding, burring, grinding, buffing, as- 
embly, etc. The guard, manufactured by 
Industrial Gloves Co., is adaptable for dif- 








FRONT 
Leather 


BACK 
Leather Tip 


ierent sizes of fingers, is comfortable and 
flexible. Genuine leather protects the back 
as well as the front of the finger and elim- 
inates costly finger injuries. Check number 
952 for further information. 


Combination Storm Sash and 
Screen 9511 


Storm sash and screen are combined in a 
year-round window unit recently announced 
by the Rolscreen Co. The new unit, trade- 
named the “Weatheready Combination,” is 
installed like standard storm sash over the 
rezular window. In winter the screen is 
“stored” behind the upper storm sash. In 
summer the screen drops down and the lower 
‘m sash slips up behind the upper sash. 
een and storm panels are raised and 
lowered as easily as regular windows. The 
narrow frames are toxic treated. Spring 
tension eliminates rattles. The units cost no 
more than standard storm sash and screens. 
Complete details are contained in literature 
Which will be sent at no cost to those who 
check number 9511. 


New Asbestos Shingle Requires No 
Face Nails 953 
A new asbestos siding shingle (205-U) 
requiring no face nails which was developed 
by Johns-Manville in anticipation of re- 
strictions on copper base alloy face nails 
Ye now been released to dealers. The new 
ingle, a wavy butt unit, was tested for 
more than a year and applied to a large num- 
ber of re-siding and new jobs. Consumers 
have been pleased with the appearance due 
to absence of face nails. A staggered butt 
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Lumber too.... 


Lumber too, has gone to war. 
KIRBY saw mills, usually de- 
voted to peace time pursuits, 
now furnish materials from the 
log for various uses in Uncle 
Sam's fighting efforts. Every fa- 
cility for making quality lumber 
is strained in an effort to pro- 
vide these needs. 


As a consequence, old cus- 
tomers have not been able to 
get stock to supply all their 
needs. War work comes first. 
That's the way you would have 
it. Even though it hurts, every 





loyal American will do his part 
ungrudgingly. 

KIRBY lumber manufacturing plants have under- 
gone no radical changes to supply War needs. 
When the time comes to revert our present output in 
whole or in part to YOUR needs, no retooling will be 
necessary. It will be as simple as changing gears. 


LUMBER 
CORPORATION 
Yellow Pine Southern Hardwoods 


"A Wood for Every Purpose’ 
KIRBY BUILDING HOUSTON, TEXAS 

















to buy better flooring per dollar than Ozark Oak Flooring, pro- 
bode ig ony Bhai Ozark Mountain Oak. Put us to the test on your next order. 
Let Ozark Oak Flooring's quality and value help you line up re-floor over old floor 
jobs, or to get the flooring business on war worker homes. 


Act today! Send for FREE sample of Ozark Oak Flooring — With Prices. 














Attention! 


Hardwood Has Enlisted 


A WAR SERVICE CONVENTION 


—o0o— 


LaSalle Hotel, Chicago, Illinois, September 24-25, 1942 
With the nation at grips with powerful enemies in a world-wide conflict, and with 
the hardwood trade enlisted for the duration, lumbermen will come to Chicago 
ith a singleness of purpose and a grim determination to drill themselves for 
greater war effort 





This convention will provide a drill-ground where government representatives and 
lumbermen can catch step in this all-out war effort. Hardwoods are critically 


government agencies and industry is supremely important. Every substantial 
producer and distributor of hardwoods will find information, inspiration and in- 
vigoration which can come in larger degree from personal contacts. 

No restrictions on travel by rail exist and no government ban has been placed on 
conventions directly connected with the war effort. Ample hotel accommodations 
have been assured by the LaSalle Hotel, Chicago. 


Hardwood men, attention! Mark the dates; make your reservations early; answer 
the call to attend this War Service Hardwood Convention. 


—o0o— 
45 ANNUAL CONVENTION 


—o0o— 


National Hardwood Lumber Association 


59 East Van Buren St. Gordon E. Reynolds. President 
Chicago, Il. John W. McClure, Secy.-Treas. 














FRED C. KNAPP, Portland, Or. 





WESTERN TIMBER LANDS 





Consulting Forester 
JAMES W. SEWALL 
Old Town, Maine Ruttan Block, 


BUYS AND SELLS 








have been a favorite with lumbermen for three gen- 
erations. Because they turn timber into cash more rapidly and 
dependably; because they cut more accurately, are more handy to 
operate, and stand up better under years of heavy work. For infor- 
mation and service on Frick machinery, see 
your nearest Frick Dealer, or Branch, today. Tne ~ 


RI 


INV cohen 


PHILLIPS & BENNER 


Established 1910 Port Arthur. Ontario 
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shingle (207-U) and a straight butt shingle 
(209-U) neither of which require face nails, 
will be released by Johns-Manville in the 
near future. Check number 953 on the 
coupon for further information. 


Spray Nozzle 959 

A flat, fan-like, hard-hitting spray is pro- 
duced by the “Rex” spray nozzle developed 
by Chain Belt Co. The nozzle has many 
uses, and is well adapted to cleaning logs 
before they go to the saw. The high ve- 





locity stream of water is said to remove 
grit and dirt from the logs and thereby save 
saw filing time. The nozzle is available in 
three standard sizes. Complete information 
is contained in a folder which will be sent 
to those who check number 959 on _ the 


coupon. 










A new type plastic and wire mesh window pane 

which will withstand the explosion of a !50 

pound bomb eight feet away. Standard panels 

have a '/, inch flange which can be stapled to 

wood sash. Monsanto Chemical Co. is the 

manufacturer. American Lumberman will send 
complete information. 





Plywood Strength Booklet 

A 16 page booklet, newly issued, contains 
a series of tables on Strength and Deflection 
of Douglas Fir Plywood Under Loads Ap- 
plied at Right Angles to Face. The author 
is Charles B. Norris, formerly chief engi- 
neer of the Lauxite Corp. and now a mem- 
ber of the Forest Products Laboratory stati. 
The charts are devoted to Douglas fir ply- 
wood but the method for adaptation to other 
woods is provided. A copy is available from 
I. F. Laucks, Inc., 911 Western, Seattle, 
Wash. for ten cents. 
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RON NOL 





Ponderosa PINE 


This fine soft-textured lumber is from the famous timber of 
the John Day district of Eastern Oregon. 100% KILN-DRIED 
. » » 6 Moore cross-circulation kilns of most modern design 
- modern manufacturing equipment .. . planing mill. 


We specialize in SELECTS and No. 2 COMMON. 


a. PILOT ROCK SALES AGENCY 


203 Radio Central Bidg., Spokane, Washington 


New 
Modern 
Mills at 
Pilot 
Rock, 
Ore. 








Suggest pine 
storm sash 

to slash fuel 
consumption 











Heating homes will be a major problem in many 
parts of the country this year. Pine storm sash will 
help to reduce fuel consumption in these areas. 
All over the country, wherever winter winds blow, 

pine storm sash and storm doors will mean greater 
Logged in 1936-'37 comfort and economy for home owners. Western 





: , Pines are splendid for this purpose—light in weight, 
i - eeee —_ pe Ts ee ad easy to mill, easy to work, strong and tough fibred. 


HAS YIELDED 1,019,000,000 FEET THE WESTERN PINES WILL DO YOUR NEXT JOB BETTER 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply WESTERN PINE ASSOCIATION 


DEFEND YOUR TRADE with YEON BUILDING, PORTLAND, OREGON 
MENOMINEE INDIAN MILLS ) 
Neopit, Wisconsin *Idaho White Pine *Ponderosa Pine *Sugar Pine 


Air-Dried - QUALITY LUMBER - Kiln-Dried * THESE ARE THE WESTERN PINES 








Q AND SOUTHERN 
G0DC HARDWOODS 


Bb M8 §EBVAWRRRR SOD SE 


For many years the PEAVY name has stood for topmost lumber quality. 
Remember this name when you're needing Pine and Hardwoods. Our 





modern mills have up-to-date machines—every facility for quality produc- 
tion. Order from the firms here listed. Straight and Mixed Cars. 





PEAVY-WILSON LUMBER CO. tne. 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 
MANUFACTURERS OF specializing I” 


Extra Dense Virgin Long Leaf H ARDW © 
FLORIDA PINE an CYPRESS 
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New Type Floating Floor for 
Industrial Jobs 

Easily fitted to the kit of profit-making 
ideas for retail lumbermen who plan to make 
up the loss of new house material bills by 
concentrating on the commercial and insti- 
tutional field is a new method of floor con- 
struction, known as the “floating floor.” 

Laid on kiln-dried sand and using one- 
half the normal amount of nails, the “float- 
ing floor” has been adapted for baking, 
printing, and similar industrial designs and 
applied to gymnasiums, churches, armories, 
dance halls, department stores—even to Hol- 
Iyvwood sound stages. 

Tests show that the cushion of dry sand 
effectively distributes weight and that this 
type of floor inhibits sound reflection almost 


Amemcanfiumberman 


as much as acoustical treatment in the ceil- 
ing. Material costs compare favorably with 
those of the conventional floor; the facility 
for rapid building lowers the item of labor; 
and the use of very few nails make it a 
floor that can be built today despite material 
shortages. 

In construction, two layers of saturated 
felt are mopped on the dry, clean concrete 
slab. Kiln dried sand is screened level over 
the waterproofing to a minimum depth of 
one inch. When heavy loading is not a con- 
sideration, one and one-quarter inch by six- 
inch pine or fir subflooring, laid directly on 
the sand and in the direction of the short 
axis of the room, can be used. (See prog- 
ress photos) Thicker stock is needed in 
industrial plants subject to heavy trucking. 





ENTERPRISE 
SAW MILL MACHINERY 
NOT DOWN TO A PRICE, but built 


to tried and proven principles of 
design and construction for profitable 
operation. 

ENTERPRISE meets the requirements 


prices, 





for accuracy and speed of operation with low 
maintenance cost. Give us details of your re- 
quirements for our recommendations and 


, 


BOARD DIAL 
D. A. SET. 
SPRING 

REC. 


BALL BEARING 
TIGHTNER 
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FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 
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Because no air movement is possible un- 
der the finish floor, the subflooring is speci- 
fied pressure-treated with Wolman Salts or 
other clean preservatives to prevent decay. 
The subfloor is not nailed up. An expan- 
sion seal of soft pitch is poured into a one- 
inch space left between the floor and the 
wall of the room. Finish flooring is blind- 
nailed to the subfloor, using one nail in 
every third subfloor plank. Here again, 
greater thickness must be specified if truck- 
ing creates considerable mechanical wear. 


A gymnasium floor can use 25/32 inch maple 


finish flooring, whereas the industrial food 
plant needs 33/32 inch maple. 

The degree of actual resilience obtained 
can be measured by the fact that basketball 
coaches and gym instructors have reported 





INDEPENDENT 
KNEES “f 


MACHINE CUT 
STEEL RACK 
A AND, PINION 
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Think of RAINY LAKE when you’re needing 


Genuine Northern WHITE PINE 


We offer this famous White Pine of virgin growth, of surpassing 


quality, carefully kiln-dried, accurately manufactured; also Nor- 


WNT 


way Pine and Northern Pine Lath. All our stock is from thor- 
oughly water-cured logs. Siding, Sheathing, Framing, Lath, 
Crating, Flask and Pattern Lumber. Mixed Cars. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


i's pOND 


John TENA Ponderosa Pine 


EROSA PINE since 1889 “> ~" 


Oregon Lumber Company, with its record of more 
than half-a-century of service to lumber buyers, offers 
its famous “John Day” line of Ponderosa Pine; also 
“Mount Hood” Douglas Fir. 


Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability. 


Mixed Car shipments of Ponderosa Pine Yard and 
Shed Stock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling, Fac- 
tory Lumber, and 4/4 Cut Stock may be obtained 


OTHER SALES REPRESENTATIVES: 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


through our Baker, Oregon, Sales Office. 


“Mount Hood” Fir is sold through our Dee, Oregon. 
Sales Office. 


Member Western Pine Association 
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fewer cases of sore ankles when training 
teams on such floors. This cushioned firm- 
iess, spread over the entire floor surface by 
he layer of sand, allows the floor to absorb 
art of the shock normally transmitted to 
he arch and ankle of the foot by a non- 
esilient structure. 

Industrial workers say that trucks are 
noved with less effort on the “floating 
loor,” as compared with the conventional 


sleeper floor. The explanation is found in 
the fact that the “spring” in the floor be- 
tween each sleeper actually makes the 
— push his load over a series of small 
Mills 


In plants where sanitation requires that 
the floor be washed down nightly with 
Water, this construction with its treated sub- 


flooring is being rapidly adopted to eliminate 


decay. 

















Capacity loads of lumber, uniformly seasoned in Moore Cross-Circulation 
Kilns, Kirby Lumber Corp., Honey Island, Texas 


Why Tie Up Large Investment In 
Yard Inventory, When You Can 
Season Lumber Green-from-Saw In 
Moore Cross-Circulation Kilns 


Air-drying lumber, and keeping adequate yard stock on 
hand, to fill customers’ orders promptly is expensive and 
results in increased degrade. That is why many firms are 
installing Moore Cross-Circulation Kilns to season lumber 
green-from-saw, reducing yard inventory and heavy carry- 
ing charges. 


Other progressive lumber manufacturers are converting 
old-style kilns to Moore Automatically Controlled Cross- 
Circulation System at low cost, get- 
ting 30-60% increased capacity, re- 
duced drying costs and improved 
quality of seasoning. 


Have our experienced engineer 
call and discuss your drying needs. 
Write today—no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 








Oss CIRCULA Ee I INTERNAL FAN SYSTEM 
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distinctive hotel Skidders 
are used with 
either team or 
tractor. On 

8B 84 short hauls. 

Single Double snaking, and 


bunching logs, 
they are unex- 
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celled. 
THE BENSON LINDSEY 
Broadway at Oak St. WAGON CO. 
BEBeswewess cea’ Sole Manufacturers 


Laurel, - Miss. 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


tmaise WHITE. PINE. ccs? 


Genuine STROBUS) 
Air-Seasoned e Water-Cured 


For 100 years, 1842-1942. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
ORY STOCK--ROUGH or DRESSED. Prompt Shipment 





Manufacturers E 
PINE & POPLAR 
LUMBER 


Members 
Ss. P. 1. B. 


LA GRANGE, GA. 


a «8 
good 
gse™ 

















MAPLE FLOORING 


MFMA 








MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 


| MANISTIQUE, MICHIGAN. 














NORTHCUTT 
Lumber Sales Corporation 
Wholesale and Commission 
Hardwoods, Cypress and Pine 


Telephone 181 P. O. Box 288 
SANDERSVILLE, GEORGIA 
All Inquiries Given Prompt And Careful Attention 











W.T.SMITH LUMBER C0 


YELLOW PINE & HARDWOODS 


Chapman WV PANE Vey-vest-) 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS 
YARD STOCK s j TCLEARS. 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











| Timber Engineering Co. 
of Michigan 


Teco Connector Distributor for 
Michigan.. .. Build with TECO 
TIMBER CONNECTORS. 


8316 Woodward Ave., Detriot, Mich. 








Change Your Saws to Simonds 


B, F, 3, or 2" inserted tooth 


Cut more lumber at less 
expense, and no saw trouble. Saw returned 2nd day as 
SAVE on 2', 


edger sawn, alse on solid and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian. Miss. 


a new one, at about '; the cost of new 








How to Figure Costs for Advertising 
In Classified Department 


Gee TENE cccccccceccccecccccesccsde COGS @ Me 





Two consecutive issues........... 55 cents a line 
Three consecutive issues.........75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen « ee $2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 
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Wanted—EMPLOYEES 


BOX AND CRATING SPECIALIST 


Competent take charge large scale manufac- 
turing operation involving quantity production 
of specific items made of wood for various 
war contracts. Must be able handle estimating, 
engineering costs and production, particularly 
in the field of boxing and crating. Location 
Detroit area. Please outline fully your train- 
ing and experience. 

Address “B-38,’’ care American Lumberman. 


WANTED COMPETENT YARD FOREMAN 


You must possess ability to accurately tally 
incoming and outgoing merchandise, properly 
care for stocks, yard buildings and equipment, 
manage men and last but not least know how 
to keep yard expenses within budget. If pos- 
sible enclose snapshot of self with application. 
Work location is central Michigan with well 
financed corporation; position very permanent. 

Address ‘*B-57,"" care American Lumberman. 














TOO LATE TO CLASSIFY 


CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Ine. 
Minneapolis, Minn. 


Wanted—MISCELLANEOUS 


CBB BBB BBB LEFF LDF DPF PD DPD PLL 
RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 lb., 25 lb., 30 Ib. and 40 Ib. Se- 
cure our price before selling. MIDWEST STEEL 
CORP., Charleston, W. Va. 








WANTED 
Experienced chain grader by Northern mill 
cutting principally Hardwoods. “« 


Address ‘‘B-66,’"" care American Lumberman. 


INDUSTRIAL OR PRODUCTION ENGINEER 
Wanted for woodwork plant. Experienced. mill 
man or engineer with ability to streamline 
equipment layout in an established weodwork- 
ing plant. Knowledge of electric generator in- 
Stallation desirable. State experience, educa- 
tion, salary expected and how soon you could 
start. THE HALLACK & HOWARD LUMBER 
coO., Denver, Colorado. 


WANTED: OFFICE GIRLS 
Stenographers, General Office & Filing Girls, 
and Girls for Bookkeeping & Invoice Dept. in 
lumber office. P. M. FRAMPTON & CO., 
Greenville, Pa. ; 


WOMAN STENOGRAPHER «: 
Hardwood experience. Permanent. Safary com- 
mensurate with ability. Give age, experience, 
references, married or single, when cdéuld re- 
port. Address P. O. Box 2151, Charlestor, 
W. Va. 














WANTED 
Man to operate planer, moulder and resaw with 
knowledge of hardwoods for concentration yard 
in central Pennsylvania. Permanent position 
right man. 


Address ‘B-74,’’ care American Lumberman. 


WANTED 
Manager to operate furniture and_ industrial 
mill and hardwood dimension plant to control 
costs, waste & production, day & night shifts. 
Address ‘“B-75,’’ care American Lumberman. 


BOOKKEEPER—WOMAN 
At Aurora, Ill. Broad experience, capable tak- 
ing full charge. xive full details and salary 
expected. 
Address ‘‘B-85,”’ care American Lumberman. 


WANTED 

By lumber manufacturer in northern Michigan. 
Married man between ages of 45 and 55, in 
good health, as Assistant to Office Manager. 
Must be able to close books, make Annual 
Statements, figure costs, and make Federal In- 
come Tax Returns. Good salary. 

Address ‘‘B-88,’’ care American Lumberman. 











RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before selling. 
THE W. H. DYER CoO.. 
Fullerton Bldg., St. Louis, Mo. 


Wanted—EMPLOYMENT 


WANTED—POSITION AS BOOKKEEPER 


20 yrs. lumber experience, wholesale & retail. 
Address “B-60,’" care American Lumberman. 


WANTED 


Position wanted with reliable concern fabricat- 
ing special millwork, cabinets and fixtures. 
10 yrs. practical shop experience and 15 yrs. 
estimating, detailing, billing & supervision. 
Address “‘B-39,’’ care American Lumberman. 


HARDWOOD INSPECTOR 


Reliable, experienced, now employed. 
position. 
Address “B-41,’" care American Lumberman. 














Open for 


EXPERIENCED LUMBERMAN AVAILABLE 
Experienced in sales, office management, ac- 
counting & retailing. Age 50. Strictly sober. 
Now employed. 20 yrs. or better lumber ex- 
perience. Recently sold business, account re- 
strictions. 

Address “B-80,” care American Lumberman. 





WANTED 
Position as Manager by man experienced in re- 
tail lumber, coal & hardware. Good record & 
good references. Married. J. E. OSBORN, 502 
Delaware St.. Hiawatha, Kansas. 





WISHES TO MAKE CHANGE 
Thoroughly competent retail lumberman. Fully 
qualified management all phases retail business. 
20 years exp., age 42, married, A-1 ref. 

Address “B-86,’’ care American Lumberman. 





Wanted—USED MACHINERY | 


FIPS BALRAAL AR AALARABORIOO “wey, 
BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines. 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen John- 
son or Morgan Matchers, Edge Trimmers. 
Squeezers and Band Resaws, and any other box 
equipment used in box working factories. 
Address ‘‘R. 88,’ care American Lumberman. 








WANTED TO BUY 
2 Locomotive Cranes; 1 Std. Ga. Locomotive: 
600 to 1200 ft. Air Compressor; 1000 GPM 
Underwriters Fire Pump. 


7 


Address “U. 97,”’ care American Lumberman. 


WANTED : 
One Horizontal Band Slab Resaw approximately 
6 foot wheels—in good condition. Also small 
edger, live rolls, 150 horse power H.R.T. Boiler 
130 lb. pressure or more. THE QUIRK COM- 
PANY, Cudahy, Wisconsin. a 


WANTED: PORTABLE SAWMILL : 

Good up to date Portable Sawmill including 
edger & trimmer, with portable steam engine & 
boiler that will stand N. Y. State inspection. 
Engine to have at least 10x12 or 11x14 cylin- 
der. Need plenty power. Require good fast 
mill. Advise fully where can be seen and cash 
price. PHILIP ENDERS & SON LUMBER Co., 
Rochester, N. Y. 


‘Wanted—RETAIL LUMBER YARD 


WANTED TO BUY 
Mill or Concentration Yard handling Yellow 
Pine & Hardwood. Give full particulars first 
letter. 
_Address_‘‘B-82,”" care American Lumberman. 


WANTED 
Will pay spot cash for your lumber stock, 
equipment, buildings, etc. for liquidating pur- 
poses only. Must be at bargain price. 
Address “B-84,’’ care American Lumberman 



































